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Big Diamond Star of the Order of Andray Pervozvanny, Made in the 16th Century and Now Among the Russian Crown 
Jewels Exhibited at Moscow. It Contains Indian Diamonds Weighing in All 1500 Carats 


VON DER JHE & HANNE,N.Y. 


— - a SQ) XG ¥ wae ASS 5 Qayy 
FeSO ZS ONO ANS BO CFT NRODSAOLI) IO IND 
. y . ~ S A = 

















SoS CWO OG WOT OG WOT ©D GWOT OUE GNF © WHF OG WHT © CWHF OG WHF OD See 


THE MASTER CRAFISMAN SELLS 
ETRUSCAN 
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ETRUSCAN azgroe 
by the Master Crafismen : 
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as ; Much fine old silverware you admire is the work 
ETRUSCAN : ; : : 
PATTERN of the early Gorham Craftsmen. Ic finds its equal 








Tos Spout: - 6 fr BH only in the modern productions wrought by the 
Gorham Master Craftsmen of today. Etruscan is 
one of these, which your jeweler will be proud to 


show you with other Gorham designs. 


GORHAM 


PROVIDENCE, R. L CPG NEW YORK, N. Y. 


tAMERICA'S LEADING SILVERSMITHS FOR OVER 90 YEARS 
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To appear as a full page in the March issues of 


Asia House & Garden Theatre Magazine World Traveler 
Country Life International Studio Time Vanity Fair 
Vogue 





and in 40 newspapers on March 28 


THE GORHAM COMPANY 


CIWS CA WLS CAML CAWRIDCAWAS CAWRIAWE CAWICAWID CAWAD CAWID CAMS CAWISCPWICH, 





















Arts and Decoration House Beautiful Life Town & Country : 
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Magnificent Collection of Glassware and Enamels by Louis 
C. Tiffany on Exhibition at the Metropolitan 
Museum of Art 














(THERE is now temporarily exhibited in 
the Room of Recent Accessions at the 
Metropolitan Museum of Art, New York, a 
collection of glassware and enamels by Louis 
C. Tiffany, which is shown as an indefinite 
loan from The Louis Comfort Tiffany 
Foundation and Mr, Tiffany. The exhibi- 
tion will continue during the month, after 
which it will probably be necessary to retire 
the collection for a short period prior to 
the installation of a gallery of 19th century 
and contemporary decorative art to be un- 
dertaken this Spring. 

In this notable loan collection there are 
27 examples of glass, one of pottery, one 
of wood-carving, and 15 of enamel. All the 
objects were selected by Mr. Tiffany, and, 
with few exceptions, come from the collec- 
tion of The Tiffany Foundation at Laurel- 
ton, Long Island. The arrangement of the 
two cases in which the objects are shown 
was planned by Mr. Tiffany, and the lining 
for the case of glassware done under his 


supervision. It is therefore under the most 
favorable circumstances that the Museum 
places on exhibition this representative 


group of the work of one of America’s 
most distinguished craftsmen. 

The glass exhibited dates between 1897 
and 1913. There are several remarkable 
specimens of the favrile glass with which 
Mr. Tiffany’s name is perhaps most widely 
associated. A particularly fine piece is a 
large vase with a black body of soft texture 
and blue iridescent decoration suggesting 
iris forms; it was made in 1897. Another 
beautiful piece with characteristic iridescence 
is a vase with peacock feather decoration, 
a masterpiece of rich, sombre color. Five 
small vases, recalling specimens of ancient 
glass, exhibit a great variety of iridescence 
ranging from silvery white to deepest purple. 
Rivaling the wings of a butterfly in opales- 
cent color is a vase of transparent iridescent 
glass. Two flower-like cups on tall, slender 
stems are graceful examples of another type 
of Mr. Tiffany’s work. 

Exceedingly rare because of the extraor- 
dinary difficulty of manufacture are two 
perfect specimens of what Mr. Tiffany calls 
his Morning-Glory Glass, in which the 
flowers and leaves, intricately built up from 
glass of different colors, are imprisoned, as 
it were, in the transparent walls of the vase. 
These two vases were made in 1913. The 
group includes four other examples of this 
kind of glass. One is an unusually large 
vase with a decoration of gladioli. Two 
bowls show leaves and berries entwined in 
the glass. Specimens of red glass and of 


agate further exemplify Mr. Tiffany’s 
variety of glass productions. A little pot- 
tery vase, recalling Oriental wares, is in- 
cluded in the case of glass. 

The enamels are chiefly small boxes or 
bowls with decorations of fruit or floral 
motives. For the most part, they are of 
copper repoussé covered with vitreous 
enamel. They were produced between 1898 
and 1902. Both opaque and _ translucent 
enamel are used; sometimes the two are 
combined in one piece. Mr. Tiffany’s ability 
as a colorist is manifested in the variety 
and harmonious blending of the enamel 
hues. Iridescence gives a novel effect to 
some of the enamels. One of the most 
striking pieces in the collection is a large 
bowl with a design of plums wrought in 
relief and enameled in shades of purple and 
green on a golden brown background. A 
quaint little box, touched with color, is the 
one example of wood-carving. 
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Refinement of Proportions 





pHs line of thought is too frequently 

neglected by the designer, yet is of 
considerable consequence in the outcome of 
one’s work. Let us state what Batchelder 
tells us in his “Design in Theory and 
Practice” (Macmillans) : 

“It is difficult, in the planning, to acquire 
the habit of thinking of things as a whole; 
to work from the whole to the parts; and, 
finally, to consider each part as related to 
the other parts in a unity of effect. We 
are prone to adopt the process of the child 
who drew a button first and then built a 
man around the button. It takes more 
than a multiplication of trees and flowers to 
make a park; more than streets and houses 
to make a beautiful city. The whole is 
always more important than its parts; or, 
to put it another way, it takes more than 
the association of beautiful details to make 
a beautiful whole. Each detail, like each 
instrument in an orchestra, has its parts 
to perform. Its proportion, position, 
character, are relative to other things. 

“In a constructive problem the first step 
toward true beauty would be the adjust- 
ment of the proportions of the whole. It 
may be well to note a radical difference 
between proportions and dimensions. We 
feel proportions; we measure dimensions. 
A draughtsman may develop a remarkable 
facility with the ruler and compass in the 
laying out of dimensions. In any construc- 


tive problem our choice of proportions is 
necessarily limited to the function of the 
object. In a table or chair, for instance, 
certain dimensions must be accepted as 
limitations. Harmonious proportions result 
when a unity is secured in which all of the 
measures are intimately related. Says 
Hegel, ‘Harmony is a unity, all the terms 
of which are in interior accord.’ ” 








Phases in Style 





HE route by which the styles travel 

through their different phases is well 
told in shortest possible space by Amor 
Fenn in his “Design of Tradition” (Scrib- 
ners) in the following words: 

“It must be remembered that although 
broad classifications can be made in styles, 
yet there are intermediate stages which are 
transitional, and which are usually due to 
the importation of some foreign influence. 
The phases of a transitional period can 
usually be defined; at first the new style 
is slavishly imitated or else executed by 
the foreign worker exploiting it. This is 
followed by its being used in conjunction 
with the native construction, and lastly, 
the native interpretation of the foreign style 
is possibly grafted on to older forms. 

“It should be understood that at no time 
was there any great immediate change in 
style, but that there are phases which can 
be described as typical, connected by periods 
of gradual change or transition; due, doubt- 
less, to individual expression of taste, either 
on the part of exponent or patron, or as 
previously suggested, by influences political, 
religious or commercial. Careful study wiil 
show that the change in the majority of in- 
stances was due to reaction from a florid to 
a more severe treatment, which in its turn 
became redundant in character and detail. 
Apart from the artistic point of view, these 
changes are interesting as reflective of the 
character of the times.” 








Frank W. Acklin of the Acklin Jewelry 
Co., Tyrone, Pa., was recently elected presi- 
dent of the Farmers & Merchants National 
Bank at that place. Mr. Acklin was first 
elected a director of the bank when the 
stockholders met last month and following 
this meeting the directors went into session, 
at which time Mr. Acklin was selected as 
president. Mr. Acklin is the sole owner 
of the Acklin Jewelry Co., and has been 
in business in Tyrone for 30 years. Besides 
being the proprietor of one of the finest 
jewelry establishments in central Pennsyl- 
vania, he is also one of the largest real 
estate owners in Blair County and is closely 
affiliated with most of the fraternal organ- 
izations in Tyrone. Only a week before 
he was elected president of the bank, he 
was chosen illustrious Potentate of Jaffe 
Temple. 
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Inspiration for the Jewelry Designer and Manufacturer May 
Still Be Found in Studying the Work of the Ancient 
Egyptian Goldsmiths 








PHE jewelry industry owes much to the 
ancient Egyptians, whose stores of 
jewels have furnished much. inspiration to 
modern craftsmen in designing present-day 
jewelry. 

When it is taken into consideration that 
this ancient people had such crude tools to 
work with, it is amazing to see the beautiful 
things that they have produced. In fact, 
much of their gold work is rarely equaled 
and is not surpassed by modern goldsmiths. 

The jeweler who remarked that the jewel- 


ry found in the tombs in Egypt of recent 
years and some of which is now on exhibi- 
tion in American museums, was not worth 
much more than a bunch of junk, has much 
to learn. It is true that many pieces if sold 
to a smelter would not bring anything out 
of the ordinary in price, but there attaches 
to these articles a sentimental value that 
cannot be calculated in dollars and cents. 
No man who has a spark of sentiment in 
him could but be profoundly impressed if 
he were given the privilege to step into one 
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of these newly discovered tombs, whose fur- 
nishings are just as they were left by peo- 
ple thousands of years ago. 

These gifts to the dead still endure, and 
furnish the jewelry business with a striking 
lesson. They prove most conclusively that 
jewelry is a gift that does endure in the 
fullest sense of the word. The trade at 
present is raising several millions of dollars 
to advertise to the American public that it 
should give jewelry because it lasts, and 
what finer advertisement, or more graphic 
illustration of the truth, could be produced 
than these necklaces, rings and other pieces 
of jewelry from the tombs of ancient Egypt? 

It is possible for any retail jeweler to 
secure photographs of jewelry made as far 
back as 5,000 years ago from a museum, 
and to use such an illustration as a striking 
advertisement in his business. The cost is 








Fic. 1—ouTER CIRCLET IS A NECKLACE OF THE 19TH DYNASTY OF CORNELIAN BEADS AND AMULETS. INNER CIRCLE SHOWS 


NECKLACE OF 


18TH DYNASTY, COMPOSED OF 56 BLUE GLAZED FIGURES 











34 THE JEWELERS’ CIRCULAR February 10, 1926 


(NNN EINE TN 





We will be in our New Quarters February 13th 


ALBERT LORSCH & CoO., Inc. 











607 FIFTH AVENUE 
NEW YORK, N. Y. 
Southeast Corner Fifth Avenue and 4oth Street 


WILL OCCUPY ENTIRE NINTH FLOOR 


Address 
P. O. Box 392 Grand Central Station 
Telephone: Murray Hill 9114 








BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 
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small and the museums are glad to co-op- 
erate, and only ask that they be given credit. 

It would be profitable for the trade as a 
whole to get better acquainted with the 
jewelry of ancient times that is on exhibi- 
tion in most museums and grasp the sig- 
nificance of how it has endured, and will 
endure for countless years to come in all 
probability. It would also be profitable for 
them to urge their customers to see the 
jewelry exhibits in the museum whenever 
the occasion offered. 

Anybody who knows the principles of 
salesmanship is aware that the prospect who 
sells himself, so to speak, or is convinced of 
the desirability of owning that which is for 
sale, is an easy person to close. The more 
the public see and hear about jewelry that 
was made thousands of years ago, the more 
readily will they be convinced that it is the 
thing to give if they wish it to last. 

The jeweler who takes a real interest in 
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the art will learn some very interesting and 
astonishing things from a close study of 
ancient Egyptian jewelry. One very notice- 
able thing is the absence of enamel in gen- 
eral, this process evidently being unknown 
until late in their history. However, they 
used cells exactly similar to those employed 
in Cloisonne enamel, filling the cells with 
colored cement or stones, and also used a 
vitreous glaze, which they fused into cells 
of stone, etc. 

Their beadwork is among some of the 
earliest known and is of particular interest 
to the trade at present, when necklaces, etc., 
are so much in vogue. 

The accompanying photographs show some 
of the necklaces, etc., owned by the Cleve- 
land Museum of Art, which has, in addition, 
a very valuable and extensive collection of 
ancient Egyptian jewelry. 

If it were possible for a jeweler to ex- 
hibit in his window a piece of jewelry 1,000 
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or more years old, he would have a most 
convincing advertisement of the durability 
of jewelry, and one that would pull the 
crowds. 

Note.—lIllustrated below, Fig. 2, are four 
interesting pieces. The narrow string of 
cornelian, amethyst, and garnet beads at 
the top is of the 12th Dynasty, 2000-1788 
B. C., from Harageh. Within is a broken 
necklace of shell-like beads, 10 pieces, of 
the 12th Dynasty, made of electrum. The 
25 pendants separated by small cornelian 
beads are typical early amulets of beryl, 
amethyst and_ cornelian. These were 
probably strung together in modern times. 
The long string at the bottom is an Egyp- 
tain necklace of the 19th Dynasty, com- 
posed of small glass beads in imitation 
of cats’ eyes, separated by barrel-shaped 
cornelian beads. These beads were prob- 
ably strung together in modern times, and 
did not belong together anciently. 














Fic. 2.—FOUR MODELS OF ANCIENT EGYPTIAN NECKLACES 
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HE strength of our organ- 

ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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The News from England 





New Jewelry Combines Utility and Decorative Advantages—Scotland Yard 
Detectives Prevent Jewelry Store Robbery—London Jeweler Held for Trial 
After Failure to Satisfy Receiver in Bankruptcy as to Loss of 
Diamonds Valued at $55,000—New Type of Jeweled Hat 
Pin—Gold Coffin of King Tut-ankh-Amen 




















Lonpon, Jan. 22.—New ideas combining 
utility with personal decoration continue to 
make their appearance this year the evi- 
dent intention of the manufacturing jeweler 
being to provide new outlets for jewelry 
sales based on modern fashions in hair and 
dress. A Bond St. jeweler, for instance, is 
displaying a combination jeweled hair slide 
and hat ornament which follows closely 
upon the introduction of a combination 
jeweled bracelet and brooch, the latter being 
detached from the former and worn on the 
corsage when required. The Bond St. 
gemmed hair slide intended for use by the 
shingled and bingled is fitted with a clip 
by which it can be safely attached to the 
hat thereby forming an attractive orna- 
ment for that article of wear when the 
head is covered. When the hat is removed 
the ornament is transferred to the head as 
a slide again. There appears to be a 
growing demand for this form of jeweled 
novelty and there is every likelihood of the 
combination item of jewelry suitable for 
a variety of uses being evolved on a fairly 
large scale and in a considerable range of 
patterns. The combination utility article 
of gold or silver has, of course, been popu- 
lar' in the household for some time. Fruit 
peelers that also can be used as fruit spoons, 
sugar tongs that can be turned into ice-cream 
spoons, condiment sets that also can be 
utilized as egg cups when turned the other 
way up—all indicate the desire for novelty 
combined with usefulness. 

oe 2 « 

There was a furious struggle outside an 
Oxford St. jewelry establishment the other 
morning when members of Scotland Yard’s 
Flying Squad frustrated an attempt by 
three jewel thieves to get away with some 
valuable jewelry. Eye-witnesses of the 
affair said one of the three men threw a 
brick through one of the windows of the 
B. W. Fase & Co. store. These people 
are jewelers and diamond merchants. A 
single stone diamond ring valued at $1,250 
was snatched from the trim. Before the 
thieves could make their get-away, how- 
ever, plain clothes men closed with them. 
In the desperate struggle that ensued both 
thieves and detectives were on the ground. 
The thieves were eventually overpowered. 
The manager of the jewelry shop says it 
was only the prompt action of the police 
that prevented a big loss of valuable goods. 
The diamond ring was recovered. 

x kx 

Platinum set engagement rings now go 
hand in hand with platinum wedding rings, 
it being usual to select a wedding ring of 
the more expensive metal where the diamond 
of the engagement ring is set in a platinum 
stalk or claw. The narrow wedding ring 
still is preferred to the heavier type. Some 
of these rings are engraved with a design 
of orange blossoms on the outside while the 


inside bears the initials of the bride and 
groom with the date of the marriage and 
the woman’s maiden name. 

x *k * 

Judgment in March is to be given in the 
Faris courts in an action brought against 
a bank to recover money loaned the repre- 
sentative of the ex-Sultan Mulai Hafid of 
Morocco on a 222-carat diamond ring. The 
diamond recently sold for $120,000. The 
ex-Sultan borrowed $50,000 on the stone 
four years ago from a Paris bank. Later 
he sought to raise more money in Paris 
and sent his emissary, Emir Tidjani, who 
failed to send any money and contracted a 
large debt instead. The Emir has since 
died. The creditor now sues the bank, 
which denies’ liability. 

* ¢ «+ 

Charged with failure to give the official 
receiver in bankruptcy a satisfactory ex- 
planation of the loss of loose diamonds 
worth $55,000 and for trying to account for 
part of his property by alleged fictitious loss, 
a London diamond merchant, has _ been 
committed for trial. Bond for $1,000 was 
accepted. According to the receiver the 
merchant said he lost his wallet containing 
the diamonds while traveling in the sub- 
way. His claim for their value made on 
Lloyd’s, the insurance house, was settled for 
$5,000, the insurance underwriters, however, 
refusing to admit liability. 

x * * 

The petition presented in the Chancery 
division of the law courts for the compulsory 
winding up of Bingo Gold Mines, Ltd., of 
Canada on the grounds that the substratum 
of the company is gone, ore samples having 
been “salted,” has now been withdrawn. 
Since the case was in court last week the 
shareholders met and appointed new 
directors. The majority view at the meet- 
ing was that the petition should not be 
proceeded with, and since it is believed 
there still is gold in the mine the decision 
not to proceed was accepted by the old 
directors. 

* * * 

One of the newest types of jeweled hat- 
pin is a Buddha design beautifully carved 
in jade and crowned with diamonds. It 
forms a rather unusual looking ornament 
for the winter hat but, unless obtained in 
imitation gems, is rather expensive. The 
small-headed jeweled hatpins are now more 
popular than the larger designs. Small 
intricate devices are considered chic. One 
type of hatpin has its point covered in tiny 
diamonds, the point, of course, protruding 
below the hatbrim. Animal designs are being 
used for hatpins the distinctive markings 
of such beasts as leopards, jaguars, tigers 
and lions being carried out in colored gems. 

* ok x 

Diamonds and diamante are to continue 

as the chief medium for decoration on the 
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Riviera judging from the latest styles in 
dress displayed at such centers as Cannes 
and Monte Carlo. The new metallic turban 
is crowned by an aigrette, green osprey and 
diamonds, with a curved line of diamands 
connecting up the forehead with the base 
of aigrette. The turban is black and silver 
and shoes of silvered kid accompany it. 
* 2 6 

There is talk here of some syndicates or 
combinations being formed in. the jewelry 
trade to buy some of the Russian crown 
jewels recently put on exhibition by the So- 
viet government. It is learned that these 
jewels will be sold for the benefit of the 
Russian nation. If so it is expected there 
are larger dealers will be quoted for some 
of the gems, either individually or col- 
lectively.. 

* * * 

Surprise has been expressed at the 
amount of gold found on the coffin of King 
Tut-ankh-Amen which has been transferred 
from Luxor to the Cairo museum. It is 
estimated that the gold used in the coffin 
weighs around eight hundredweight and 
the question has arisen: ¢From where did 
the Egyptians obtain their lavish supplies 
of pure gold? This gold coffin, it seems, is 
superbly chased and embossed with symbolic 
figures. The head and face are perfectly 
modeled in the likeness of the king. The 
arms are crossed and the hands hold the 
scepters of Osiris—the crook and the flail. 
The former is of gold encircled with narrow 
bands of turquoise. The thongs of the flail 
consist of elongated beads alternating with 
smaller round ones of gold and a black 
material, possibly onyx. 


ne 
re 


As the first step towards establishing a 
regular retail census, Secretary of Commerce 
Hoover now is considering a tentative plan 
to include in the next biennial census of 
manufactures schedules asking from one or 
two industries not only for production data 
but for similarly complete information on 
sales and stocks. The 1925 census of manu- 
factures already is under way so the ex- 
perimental schedules designed to determine 
the feasibility of a census of distribution 
would be appended to the forms for -the 
1927 census of manufactures under the plan 
now being studied by Mr. Hoover. Alvin 
FE. Dodd and Theodore F. Whitmarsh, U, S. 
Chamber of Commerce officials who were 
active in the national distribution conference 
which recommended a census of distribution 
to supplement the biennial census of manu- 
factures, discussed the new plan with Sec- 
retary Hoover this week. The proposal ‘for 
a trial retail census covering only a few: in- 
dustries still is tentative, Secretary Heover 
stated. He said it has not been discussed 
yet with William M. Steuart, director: of 
the Census Bureau, who is in hospital as a 
result of an automobile accident. Legisla- 
tive authorization from Congress will’ be 
necessary to carry the plan forward but it 
appears that, after several years’ discussion, 
an actual plan looking towards the establish- 
ment of a retail census will be formulated. 
If the trial census taken in 1928 and’ covering 
the 1927 operations of the industries selected 
for the test is regarded as successful, Sec- 
retary Hoover said that a complete census 
of distribution may. be taken along with the 
usual decennial census in 1930. 
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Latest Paris Jewelry Fashions 





By L. Reid 














nn, as reflected by the legitimate and 
music-hall stage, would seem to be a 
place of crinolines and full gowns, of laces 
and furbelows. As a matter of fact, in spite 
of the edicts of fashion, the regulations 
issued by the Rue de’ la Paix, the true 
Parisienne is becoming slimmer and slimmer, 
her hair is cut shorter and is !ess orna- 
mental than ever. It is difficult to ascertain 
just why this state of things prevails. But 
designers and others, who already believed 
that the reign of the thin silhouette was 
over and were planning all sorts of new 
models to follow are pausing today and ask- 
ing “What next?” The gored dress, that 
gave the desirable swing, does not seem to 
have caught on, and there is only one ex- 
planation for this—women in France must 
dress. Besides the exclusive, fashionable 
woman, who alters her style and the cut of 
her clothes every three months, there is a 
great host of women who must manage 
with clothes made at home, with the help 
of the small dressmaker. Ever since the 
war they have carried on a _ determined 
assault on the fortresses of the Rue de la 
Paix and now the battle seems to be to 
them rather than’ to the fashion-mongers, 
who desire change and innovations. 
* * x 

During the course of the Decorative Arts 
Exhibition efforts were made to introduce 
gloves, again, but they have failed, partially 
at any rate, many women caring too much 
for the freedom gained in post-war years 
to again encumber themselves with gloves, 
excepting when the intense cold makes it 
necessary. It is like that this fight will 
wage long and fierce and that nothing de- 
cided as to Spring modes will come out for 
some time. But it is all important inasmuch 
as it affects the wearing of bracelets and 
rings, 

* k * 

The closely bobbed head is calling for 
more combs and combs in different varieties, 
the new fashion of making a parting in the 
exact center of the back of the head, the 
short hair being swept sideways towards the 
ears, takes two pairs of combs. They are 
rounded and worn sideways, parallel to the 
ears, one above the other. Sometimes only 
one pair of combs is used, in which case 
they are longer. These combs are usually 
jeweled, being ornaments purely and simply 
as they are not necessary, there being but 
very little length of hair to hold in place 
at all. Sometimes made in delicately tinted 
enamel, these combs are selected to suit the 
style of the wearer. Blondes use combs in 
Jade enamel, with diamonds, real or imita- 
tion. They also wear pink, royal blue and 
deep violet combs, ornamented with pin-head 
gems. The dark-haired woman goes in for 
coral pink, amber and white enamel combs, 
all ornamented with jewels, or with delecate 
gold tracery and sometimes incrusted in gold. 
Two rectangle, almost square slides, are 
worn just over the ear with the bobbed head. 
They are made in tortoise shell, with a line 
of gold, with diamonds “let in,” worn one 


beyond the other and hold the hair parted 
on the side back, one pair only being seen. 
Two combs worn on each side of the head, 
one much broader and shorter than the other, 
are also fashionable. The former has some- 
thing of the character of a slide, being in 
three “slabs” of some ornamental material, 
with gems inset. The second, long comb is 
very slight and slender, with large “knobs,” 
that show at some distance. Elaborate head- 
dresses are seen on the stage and at fancy 
dress balls formed of a coif in muslin or 
gauze, sewn with jewels, that is surmounted 
by all kinds of fantastic designs. They are 
for wear at ball or theater and are growing 
in popularity. 
* * OF 

At balls this season, very much “strauss” 
is being used. Whether it is sewn on white, 
cream or black gauze, it always looks well. 
One of prettiest gowns for a young married 
woman is a corsage in “diamonds,” close 
fitting, while the skirt, cut wide and very 
short, is sewn with pattern in diamonds. 
An older woman wears a flowing style of 
dress, with lines of “diamonds” runing down 
the black net. Curiously enough, a mass of 
jewels are worn with these sparkling gowns. 
With the white dress, six or eight bracelets, 
all in diamonds, make a continuous line of 
jewels on the arm, looking like one single 
piece of jewelry. The wearer will perhaps 
add a thick rope of pearls, whether fine or 
imitation, hanging round the neck and 
knotted in a very coarse knot behind, the 
rope falling to the waist. Maybe a rope of 
pearls is twisted to indicate the waist worn 
very low, but this is only for the very slim 
model, otherwise of course it would: give 
thickness. 

* * * 

With the black gauze frock, diamond 

earrings, made in cascades, maybe a diamond 


‘necklace, but more often a dog collar in 


diamonds, is seen, as these collars are be- 
coming very fashionable especially for people 
who do not wish to show the bare neck, for 
reasons of age or otherwise. The dog col- 
lar is made of pin-point diamonds, mounted 
on platinum. It is very high. Sometimes 
there are barrettes of platinum at intervals 
of about two inches, from which strings of 
tiny diamonds are suspended, just a trifle 
slack. Sometimes pearls take the place of 
diamonds, being suspended from diamond 
barrettes. Then again, black velvet collars 
are seen, sewn with diamonds or with 
pearls, with the black gauze gown. A nov- 
elty is a black velvet band fastened with a 
gold buckle, set with the diamonds. With 
this toilette, a black fan, in enamel and 
feathers, is worn, the enamel set with a 
solitaire diamond. 
* * x 

Gowns for the big balls are sewn with 
multicolored beads, of every imaginable 
color. On the top of the original design in 
beads, there are designs in high relief in 
great “diamonds” or in great “pearls” sewn 
on the gown, so as to make flower or flower 
and leaf designs. With these toilettes, pear} 
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necklaces, of a size too large to be real, 
are worn, or chains made up of a number 
of “gems,” emeralds, rubies and sapphires, 
that would do honor to the Arabian nights, 
so large are they; but the Parisiennes do 
not care if only they can glitter as they 
walk across the ballroom. In some cases, 
tiny oval mirrors are introduced, very cun- 
ningly among the flower patterns, increasing 
the glitter and reflecting the colors .of the 
beads. Black velvet “sheath” gowns are 
sewn with “strauss,” and the wearer fre- 
quently has a diamond necklace, diamond 
bracelets and earrings to suit the toilette. 
Sometimes an anklet made of diamonds, 
linked together very simply, is seen under 
the pale pearl gray silk stocking, with this 
toilette, in which case the bracelets are 
fashioned in the same way. One is worn 
high on the arm, just a rope of diamonds 
and nothing more. 
o¢e49 

A charming gown, seen at the Theatre 
Francais lately, was in black paillettes sewn 
on royal blue net, the net being almost hid- 
den by the paillettes. Close fitting to the 
waist, the wearer looked not unlike a 
peacock, as far as coloring went, a set of 
sapphire jewelry recalling the color of the 
foundation of the gown. Another with 
green net, with black paillettes, was worn 
with an emerald parure. Some hall gowns 
are sewn with beads of changing color, iri- 
descent when either pearls, with light beads, 
or jet with the darker variety, are the only 
possible wear in the way of jewelry. 

* * x 

Solitaire rings for men of all classes and 
conditions are becoming more and more 
general, the turquoise is much in vogue for 
this style of ring. A large outstanding 
stone is seen, with a tiny gold hoop that is 
almost concealed by the large stone. Black 
pearls are much fancied by the ordinary 
man, while grey pearls are worn, too. Dia- 
monds aré less seen, although very popular 
also in some circles, but they are kept for 
evening as a rule. Tie pins to match are 
often seen, the sister-stone to that used for 
the solitaire being used for the tie pin. A 
ring, larger than a finger ring, set with a 
huge solitaire is sometimes used for keep- 
ing the tie in place, but there is nothing like 
a vogue for this fashion, which is merely 
tentative at this time. 








The State Planning Commission of the 
Soviet Union has adopted a three-year plan 
for increasing gold production, involving ‘an 
expenditure of $8,500,000 by the State mines 
for new equipment, according to advices re- 
ceived here by the Russian Information Bu- 
reau. Production wilt be brought up to be- 
tween 60 and 70 per cent. of that of the 
United States. Production in the Soviet 
Union during the past fiscal year ending 
Sept. 30, 1925, was about 61,200 pounds 
avoirdupois. During the current fiscal year 
it is planned to produce 72,540 pounds, in 
1926-27 to produce 84,789 pounds, in 1927-28 
to produce 92,384 pounds, which is 77 per 
cent. of the production of 1912. The State 
mines are expected to furnish this year 51 
per cent. of the output, private enterprises 
49 per cent. This year’s output of the Lena 
Goldfields, recently leased to an Anglo- 
American concessionary, is expected to be 
about 6,200 pounds. 
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The gift of quality jewelry carries with it a more lasting signifi- 
cance than any other token of love and esteem. 


The next time you are called upon for something unusual, a spe- 
cial piece of platinum diamond jewelry, think of Wheeler Service. 
We are always ready with just the item you need—highest quality 
workmanship in attractive and modern designs, merchandise that 
invites comparison and insures great satisfaction to the wearer. 
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OFFICE AND FACTORY 


- 58 West 40th Street - New York: 
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Attributes of a Successful Salesman 





Honesty, Enthusiasm, Originality, 








Personality and the Ability to Make 
Friends Are Among the Essential Qualifications Required by 
Present-Day Business Men 


By Myron P. Green 














VERY salesman knows that a good stu- 
dent of human nature will, all things 
being equal, be a successful purveyor of 
merchandise. I will not dwell on the phase 
of cut-and-dried rules for this study, for I 
do not believe any one salesman can follow 
rules laid down by another, even though his 
mentor be a very successful one. 

Each man possesses characteristics pecu- 
liar to himself, some of which might prove 
mighty assets if he should study these pecu- 
liarities. Some men are born mixers and 
are at home in any sort of a gathering, 
being good fellows and well met. This type 
of man can go far on the road to successful 
selling if he uses this quality judiciously 
and does not make it paramount in his sell- 
ing campaign. 

I have seen a salesman of this type go 
far beyond the bounds of convention by in- 
dignantly and argumentatively insisting that 
the buyer be his guest for the evening, and 
laying stress on the fact that the entire 
evening was “on him.” This was such a 
blatant breach of good selling etiquette that 
much unpleasant feeling resulted. This 
salesman, usually good natured and seem- 
ingly at all times possessed of good sense, 
made the mistake of being insistent to such 
a degree that he lost out. 


There is another type of salesman who 
wishes to be considered “super” or high- 
powered and usually his selling talk is punc- 
tuated by emphatic gestures, loud tones and 
grimaces. He will try to occupy the floor 
at all times, never allowing his prospect a 
word, until he runs out of “gas,” and the 
result in this case is in nearly every instance 
the same. He arouses the buyer’s ire and 
antagonizes him, which removes him from 
the class of prospectives and immediately 
places himself in such a position that he 
cannot retrieve himself. He is a flat tire. 

The saying that “a salesman is born and 
not made” is only partly true, for while I 
am not a great believer in sales schools, I do 
firmly believe that one man can certainly 
profit by another’s experience, and monthly 
meetings of salesmen to compare notes 
should prove interesting and at the same 
time beneficial. This is a commonplace oc- 
currence in most industries and many a good 
sales campaign has been formulated in em- 
bryo at such gatherings. 

Here again, the jewelry industry is 40 
years behind the times, content to mope 
along in the rut fashioned by its forefathers, 
safe and secure, as they think, that the dig- 
nity long associated with this trade will 
carry them well over the rough road to sell- 
ing, but like the bombastic salesman, they 
are following the wrong path. 

Selling, as I see it, is wholly the proper 
Presentation of one’s wares to the buyer, in 
an agreeable way, such as will be interesting 
to him, and in a manner convincing, forceful 
and yet not too aggressive. 


It is always good policy to bring out a 
point in a suggestive way, so as to put the 
buyer on an even plane my allowing him 
his opinion, for if a buyer expresses a like 
or a dislike, the very minute he has given 
voice to it the salesman has added material 
to work on. 


The salesman who allows Mr. Buyer to 
have his say, while he sits back and listens, 
will in every instance have a good “come 
back” prepared in time for his rebuttal. 

To be sure, there are many types of buy- 
ers and as each salesman knows, every one 
of them must be handled differently. I am 
reminded of a certain salesman representing 
a large brokerage house in Wall St. He 
once called on a large manufacturer of ex- 
tracts in New York city, presented his card 
and saw his prospect deliberately tear his 
card to bits with a staccato “Can’t see him 
today.” Well, he thought perhaps the old 
boy had a bad night. I’ll try him tomorrow. 
He called the following day and met with 
the same reception, saw his card torn to 
pieces, but in addition Mr. Buyer growled, 
“Didn’t I tell you yesterday that I did not 
want to see you?” Remarking to himself 
that he guessed the man was just a natural 
crank, he left, but instead of going on to 
his next prospect, he went to a sheet metal 
shop, had a piece of very thin aluminum 
cut to the size of his business card and 
pasted his card over it tightly. 


The following day he again presented him- 
self at the extract manufacturer’s office, but 
instead of having the office boy do the work 
he carried his prepared card back into the 
office himself. Mr. Lemon Extract looked 
up as the salesman presented his card. “You 
here again,” he shouted as he started to 
again ruin the card. The salesman replied, 
“Yes, I am here again and now, d—— it, 
try to tear that one.” The prospect grew 
red in the face, looked at the aluminum 
backed card and then at the salesman. 
“Come in, son, I’ll give you 30 minutes.” 

Now, let us see what effect this sales- 
man’s act had on the buyer. To my way 
of thinking it showed Mr. Sour Face that 
the salesman possessed originality brought 
forcibly to his attention. It also showed 
the buyer that the salesman objected to the 
destroying of his card and took an original 
way of remonstrating with him, but it 
showed more clearly than anything else, that 
Mr. Salesman was in possession of a quick 
wit, initiative and a forceful character. 

Salesmen going the rounds meet many an 
odd character, and are sometimes put hard 
to it to properly cope with the situation. 
For example: 

There are certain buyers who surround 
themselves with a fictitious dignity and try 
to make the salesman feel unimportant by 
being distant, overbearing and ungracious. 
If they only knew how much disliked they 
were and how “flat” their front appears, 
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they would immediately discontinue this 
practice, but as they are prospects and must 
be considered, it rests with the salesman to 
“handle” them properly. There are times 
when a salesman feels that straight talk hot 
off the griddle is the only panacea for such 
an ailment, but when he stops to consider 
that if he wants this man’s business he must 
handle the situation diplomatically, he will 
follow one good rule in selling. That rule 
is enthusiasm to the n’th degree. The en- 
thusiastic man shows a firm belief in his 
merchandise, a knowledge that his goods will 
sell, and he is infectious. This enthusiasm 
is bound to get under Mr. Buyer’s reserve 
and before long he will show interest. 

Enthusiasm has won many battles, and 
when coupled with personality and initiative, 
the combination is unbeatable. Then we 
come to the type of buyer who claims that 
no matter what you show him, he can buy 
it cheaper from some other firm. This is 
an aggravating proposition that can only be 
handled in one way. Do not question his 
veracity, just allow him to say what he 
pleases and continue to show him merchan- 
dise, passing no comment other than a de- 
scription of your goods as to their merits, 
etc. It is never good policy to allow your- 
self to be drawn into a price argument, for 
nothing ever comes of it. After a while 
this buyer will see that his price argument 
is falling on deaf ears and will give it up. 
The psychology of this is plain. You have 
not allowed yourself to be lowered to his 
plane by comparison of prices but have re- 
tained your dignity and have really cheap- 
ened Mr. Buyer in his own estimation, and 
as most all humans react in nearly the same 
manner to the same things, the salesman 
will find that as far as this certain party 
is concerned, he is known as a “one price” 
man who cannot be bargained with. 

The psychology of human nature is the 
same in almost every instance. We are all 
human beings, actuated by motives good and 
bad. We all! have our likes and dislikes and 
most of us can be reasoned with, therefore, 
it is logical to believe that a salesman stu- 
dent enough to probe into the recesses of a 
man’s makeup can find there human impulses 
that are strangely familiar to his own. 

A prominent manufacturer was once asked 
what constituted a good salesman, and he 
replied, “A good line.” There is some truth 
in this, but the old gentleman did lose sight 
of many other attributes necessary to the 
makeup of a good salesman. 

A good line is a tremendous help, but 
even the good line without a good man 
would fail to get its best results. Energy, 
enthusiasm, originality, forbearance, honesty, 
perscnality and the ability to make friends 
are all component parts essential to the 
smooth running of this “selling machine.” 

How many of us have visited other sales- 
men’s organizations and have heard and seen 
their method of carrying out ideas? What 
jewelry firms employing many salesmen have 
put these men on a friendly competitive 
basis, publishing a list of those having rec- 
ord sales for the week, showing the banner 
men of the organization and offering cash 
prizes to them as a reward? In how many 
ways are we jewelry salesmen falling short? 
Why can’t this be remedied? Why isn’t it 
possible for us to organize for our mutual 
benefit and for the betterment of our in- 
dustry? 
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NDER the auspices of the Old Timers’ 
Club, of which Harry Henshel is presi- 
dent, Station WGBS (Gimbel Bros., New 
York city) has for several weeks been broad- 
casting a vocational forum of particular in- 
terest to young men who contemplate enter- 
ing vocational fields. 


On Feb. 2, the forum was devoted to 
“Opportunities for Young Men in the Jewelry 
Industry.” President Conrad J. Brotherly 
of the American National Retail Jewelers’ 
Association was the speaker on this occasion. 
His address, in which there is much of value 
both to men outside of the industry as well 
as those now engaged in its several branches, 
reads as follows: 

“I have been asked to speak to the Radio 
Forum about Opportunities for Young Men 
in the Jewelry Business. 

“First consideration should therefore be 
a business thoroughly before he is qualified 
to realize the utmost fulfilment of his op- 
portunities. Thorough knowledge of, and 
liking for, one’s vocation are imperative 
requisites of a successful career. This is 
borne out by a truism written in the fourth 
century by the Persian poet Dalzel, who 
said : 


“*He who would dive for regal pearls 
Surely must first well know the Sea.’ 


“Vocational analysts tell us that every in- 
dividual possesses, in varying degree, many 
primary mental faculties and that a combina- 
tion of his dominant faculties determine the 
vocation he is best fitted for. 

“First consideration should therefore be 
given to the question of whether or not the 
dominant metal faculties of a young man 
give him a natural ability and liking for the 
jewelry business. 

“Fortunately this industry is composed of 
so many separate and distinct branches that 
it calls for a greater variety of talents than 
most industries I know of. , 

“Watch manufacturing, watch repairing, 
watch case making, clock manufacturing, the 
cutting and polishing of precious and semi- 
precious stones, the refining and alloying of 
precious metals, the designing of the crea- 
tions for which they are to be used, the 
fashioning and combining of precious metals 
and stones into artistic jewelry, the fashion- 
ing of the precious metals into utilitarian or 
decorative objects for the home, engraving, 
engine turning, stone-setting, tool making— 
these are but a few of the scores of separate 
and distinct vocations of this very diversified 
industry. 

“That it is an intensely interesting and 
fascinating industry is proved by the fact 
that from time immemorial its products have 
been used to express and perpetuate the finest 
sentiments of the human race; that these 
products are fashioned from the finest mate- 
tials the Creator has placed at man’s dis- 
posal; that their intrinsic worth exceeds that 
of any other class of merchandise; that their 
production calls for the highest type of 
artistic expression, craftsmanship and me- 


chanical skill, and that their distribution calls 
for men of unquestioned honor, integrity and 
a high type of salesmanship. 

“Many of the average jewelers of today 
have become proficient in their work through 
years of experience in handling and study- 
ing precious stones, precious metals and the 
delicate mechanisms which measure the 
flight of time. Almost every article the 
jeweler carries has a background of tradi- 
tion and sentiment that has been handed 
down from generation to generation. There 
is an inescapable fascination in the realiza- 
tion that the customs and language of the 
lost ages have been transmitted and immor- 
talized through the handiwork of ancient 
goldsmiths that expresses the social customs 
of races long forgotten. 

“Very few people in this day and genera- 
tion are aware of the fact that the present 
great banking systems grew out of the jewel- 
ry business and that the goldsmiths of old 
were our first bankers. 

“Like unto the precious materials in which 
he deals, the jeweler has maintained the lead- 
ing position among craftsmen that he ac- 
quired in early history, and with the ad- 
vances he has made in the art of treating 
precious metals and gems his business offers 
even greater attractiveness now than it pos- 
sessed for young men of the past. 

“A young man seeking his career in the 
jewelry business may, either before he starts 
out or in connection with his work, become 
very proficient in the knowledge of precious 
stones. Columbia University maintains an 
excellent course in gemology for this pur- 
pose. At most of the large jewelry manu- 
facturing centers there are also school 
courses in jewelry designing which are very 
helpful. 

“Behind the delicate mechanism of the 
modern watch lies the history of man’s en- 
deavors to apportion the affairs of his daily 
life. The early ancients measured time by 
the creeping shadows cast by objects that 
intercepted the rays of the sun. First it was 
a cliff or similar natural object that was 
depended upon to cast this shadow. This 
led to the artificial placing of upright ob- 
jects in more convenient places, and by plac- 
ing stones about it in circular position man 
could say, ‘I will be back when the shadow 
touches that stone.’ Then followed devices, 
including the sundial, the hour-glass and nu- 
merous other contrivances, until today our 
mechanical age has produced the delicately 
synchronized watch we carry in our pockets 
or on the wrist. 

“Watches and clocks, as such, are vital to 
our transportation systems and our conduct 
of personal business, national and interna- 
tional affairs. These would be thrown into 
instantaneous confusion if the element of 
time and our present system of accurate 
measurement should suddenly cease. Who, 
then, but must realize that he is most ef- 
ficient when he possesses the finest possible 
timepiece he can afford. And he that can 
make and repair these delicate time-measur- 
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ing instruments is, indeed, a valuable and 
respected member of society. 

“Many jewelers have learned the practical 
details of timepieces at the repair bench. 
Others have attended one or more of our 
leading horological schools, of which there 
are perhaps 24 in the United States. 

“Our country is one of two nations that 
lead the world in the manufacture of 
watches and clocks, which gives the young 
men of this country who are adapted for this 
very delicate and fascinating mechanical 
work a peculiar advantage. 

“I suppose the first question a young man 
choosing his life’s work is apt to ask is, 
‘How much money is there in it?? To me 
this is a mistake at the very beginning. To 
such a young, man I would say that he will 
reap from any undertaking only in propor- 
tion to what he is willing to put into it, in 
time, energy, application and study. He 
who serves best, profits most, in the jewelry 
business as elsewhere. The work in so many 
of its phases is so interesting and fascinat- 
ing that it cannot be called labor, and when 
a man becomes interested and fascinated in 
his vocation he seldom needs to worry about 
compensation. 

“From the viewpoint of a practical retail 
jeweler, there is ample room in the jewelry 
industry for capable young men of honesty, 
vision and initiative. Money will naturally 
follow. But, in addition, the jeweler is 
compensated by the fact that his beaytiful 
merchandise contributes toward the social 
progress of civilization. Jewelry, tastefully 
worn, and objects wrought from precious 
metals displayed in the home, are mute but 
expressive evidence that their possessor is a 
lover of art and refinement. Art and refine- 
ment always underlie true human society. 

“Hew many people know that designs ap- 
plied to platinum and gold jewelry, watch- 
cases, silverware and similar objects are 
very often the subjects of painstaking re- 
search? Many manufacturers send their de- 
signers abroad to obtain ideas from ancient 
sculpture; paintings and architecture. The 
men at the home factory must intelligently 
and skilfully apply these designs to the arti- 
cle before it becomes a finished product. So, 
the manufacturing branch of our industry 
holds countless opportunities for the young 
man whose initiative lies in the creative field. 

“How many people know that the customs 
of our various States differ vastly in their 
expression in accordance with the races and 
nationalities that supplied their population 
through emigration. The wholesale jeweler 
knows, for it is his business to supply the 
national and sectional demand for the par- 
ticular products of our industry that the 
people in each locality most desire. Here, 
too, there is room for capable newcomers. 

“The retail jeweler is the connecting link 
between this great industry and the public. 
He is the gift counselor that spreads happi- 
ness far and wide by furnishing gifts that 
most suitably express the sentiments of the 
outstanding occasions in life and perpetuate 
their memories. He is also the counselor 
who is competent to advise what will best 
set off milady’s personal’ charms that she 
may rise to any social occasion. His influ- 
ence is apparent in the home through many 
objects which express its refinement, and 
throughout the world generally through the 


(Continued on page 45) 
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Quality Mark on Swiss Watches 








Advocates of Movement in Some Swiss Cities to Stamp Watches Claim Many 
Advantages Would Result from the Idea 

















GenEvA, Jan. 19.—There is an interesting 
movement on foot, in some Swiss cities, to 
introduce the stamping of watches as regards 
quality. Although the various trade cham- 
bers have no hope of obtaining legislation 
making this distinction obligatory, they feel 
that it would bring many advantages. An 
ordinary watch would bear a stamp showing 
its degree of efficiency. It could then not 
be sold as a chronometer. This designation 
would be retained for watches controlled and 
tempered, for use on board ship, for timing 
races, etc. etc. A watch required for an 
observatory, or for taking observations in 
the mountains, would bear another stamp 
speaking of its quality, and so on. There 
is also a suggestion to stamp Geneva watches, 
as such, thus distinguishing them from cer- 
tain cheap lines of goods turned out by fac- 
tories in some parts of the country. Any 
such action would naturally militate against 
the cheap watch, which is often advertised 
as a chronometer, as this designation would 
be reserved for the real article. 

It would probably bring the serious pur- 
chaser back into the fold which he shows 
some inclination to desert, preferring often 
to make his purchases in a white store to 
going to the family jeweler, who has per- 
haps become somewhat too conservative for 
the tastes of the younger generation. Once 
people really grasp the fact that they must 
pay for quality, and that the cheap watch 
is only a toy for children, there is no 
doubt that they would forsake the general 
store, where guarantees may be given but 
are hardly worth those of the expert, for the 
very simple reason that it is almost impos- 
sible to get ‘attention, not to speak of expert 
attention, in a shop where perhaps 50 sep- 
arate lines of goods are sold, should the 
watch call for repairs or turn out to be of 
poor quality. This is especially the case in 
the big white stores in great capitals today 
outside Switzerland, where the shops are now 
of giant dimensions. It is difficult to get 
the attention of the vendors at all, and as 
for complaints, they are simply not listened 
to by the busy crowd of sellers trying to 
earn the biggest commissions and effect sales 
as often as possible in the rush of the day’s 
work. 

The vogue of the jeweled watch naturally 
makes for poor quality in work, as money 
cannot be put into jeweled cases and into 
really good works unless the watch is to 
he priced high. Women, more especially, 
want jeweled watches and want them cheap. 
This is quite a different line from the man’s 
watch, which must keep time to the minute. 
The stamp would distinguish them and make 
a line of demarcation between the two sorts 
ot watches. 

Then there is the factory watch, turned 
out en masse. Many people believe that it 
is better to take a chance with a cheap 
watch, which may be a “winner,” than to 
buy an expensive watch that may or may not 
be good, as cheap watches can be easily re- 
placed. There is about losing 


no worry 





them, and in many ways they have qualities 
not found in the expensive watch, being gen- 
erally stouter and less breakable. The 
stamping of watches, however, would deal 
a blow to the cheap factory watch, for with 
more certainty of the watch being what it 
pretended, people would prefer to spend the 
larger sum of money and have a timekeeper 
for life. But they will only find the money 
if a guarantee is given and something more 
than that of the watchmaker, who may dis- 
appear or die. A government stamp thus 
grading watches would be of immense ad- 
vantage to the small man, more especially, 
and for customers who came from a distance. 
As regards the United States, for instance, 
the samp would carry conviction and mark 
the difference between the cheap, factory 
made watch and the carefully graded watch, 
turned out by the high-class specialist. 








Opportunities for Young Men in the 
Jewelry Business 





(Continued from page 43) 








timepieces which he furnishes and keeps in 
serviceable condition so that we may prop- 
erly time and regulate our manifold activi- 
ties. 

“The successful operation of a retail 
jewelry store depends upon those funda- 
mental principles applicable to any retail 
store, namely, good management, sound judg- 
ment, trained salesmanship, wise financing 
and unshakable integrity. To any young 
man willing to make these qualifications a 
large part of his career, I would say that 
countless opportunities exist for him today. 

“In closing, let me say that the jewelry 
industry, like every other, is in constant need 
of young men who will work. Although we 
are outstripping former generations in mag- 
nitude of accomplishments, nevertheless the 
emulation of our forefathers’ energies is just 
as necessary as it was in years past. The 
slogan of the jewelry industry, as everyone 
knows, is ‘Gifts That Last.’ These express 
the quality and sentiment of our merchan- 
dise. For the production and distribution 
of this merchandise we can use any number 
of ‘Men Who Last,’ and to such I can say, 
‘Come with us and be welcome.’” 


. 








Kelly Re-Sale Price Maintenance Bill Being 
Studied by Department of Commerce 


WasuincTon, D. C., Feb. 5.—Secretary 
of Commerce Hoover has not committed 
himself on the subject of re-sale price main- 
tenance. Commenting on the agitation which 
has been raised by the Kelly bill to legalize 
re-sale price maintenance he stated that it 
is a proposal on which the leading econo- 
mists and business men of the country are 
divided. He emphasized at a press confer- 
ence on Feb. 2 that statements purporting to 
quote him either as advocating or opposing 
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re-sale price maintenance are not authorized. 
Department of Commerce officials studied 
the re-sale price maintenance plan but were 
unable to agree on its soundness. Secretary 
Hoover said. He has not come to any con- 
clusion in his own mind regarding either the 
object sought by Representative Kelly’s billi 
or the means by which it is proposed to ac- 
complish that end and prevent price-cutting. 
Since the termination of Nelson B. Gaskill’s 
term on the Federal Trade Commission there 
is no official of the Government, excepting 
Congressmen, who has gone on record con- 
cerning re-sale price maintenance. 
Commissioner Gaskill was outspoken in 
its support. Mr. Gaskill argued that de- 
cisions of the Supreme Court of the United! 
States had recognized the right of the manu- 
facturer or producer to fix the price at 
which his product should be sold to the 
public but denied to him the use of effective 
means to enforce maintenance of the fixed 
price by distributors. The result was, he 
said, that the Federal Trade Commission, 
was forced to proceed against manufacturers 
who sought to exercise their right but em- 
ployed methods condemned by the Court. 


DEATH OF JEREMIAH GOMPH 











Oldest Utica, N. Y., Jeweler, Passes Away 
After an Illness of a Month 


Utica, N. Y., Feb. 4.—Jeremiah Gomph, 
86, Utica’s oldest jeweler, died at a local 
hospital Wednesday afternoon, after an ill- 
ness of a month. He retired from business 
in 1917, when he sold his business to his 
son, Charles P. Gomph, who still conducts 
the business. The elder Gomph had been in 
the business for 55 years, and it is believed 
that not many jewelers in the country exceed 
his record. 

Mr. Gomph was born in Hesse, Germany, 
Jan. 9, 1840, and two years later came to 
Albany with his parents. He learned the 
silversmith’s trade, and in 1862 he came to 
Utica and bought out the jewelry business 
of William Pack at 5 Liberty St. He con- 
tinued in that location until 1872, when he 
moved to 48 Genesee St., and in 1877 he 
moved to 140 Genesee St., where the busi- 
ness has been located since. He was well 
known in Central New York and had a large 
trade. 

Mr. Gomph served in the National Guard 
for 18 years, and for years was quartermas- 
ter sergeant on the staff. He was one of 
the 17 charter “members of Fort Schuyler 
Council of the Royal Arcanum. 

In 1863 he married Miss Magdalena 
Becker, Albany, N. Y., who died in 1917. 
His children are Charles P. Gomph, Utiéa; 
Edward H. Gomph, Eugene City, Ore.; 
Harriet W. Cadwallader, Cleveland, O.; 
Anna M. Gomph, Elmhurst, L. I., and Clar- 
ence J. Gomph, New Hartford. 








Hubert Allinger, formerly proprietor of a 
jewelry store at Brillion, Wis., has filed a 
petition in bankruptcy which has been re- 
ferred to C. H. Forward of Oshkosh, Wis., 
for administration. The petition lists the 
liabilities at $3,800 and assets at $3,727. The 
petition claims household furniture and other 
assets valued at $325 as exempt. There are 
no local creditors named. A hearine ws 
scheduled to be held at Oshkosh on Feb. 1, 
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The News from France 








European Jewelry Trade Returning to Prewar Basis—Open Work Jewelry in 
Vogue—Styles in Watches—Many Robberies Reported—Smuggling 
Gold Coins Out of France Has Many Hazards 

















| iow jewelry trade in Europe since the 
memorable date of 1914 has been af- 
fected by a mass of considerations connected 
with the Great War, exchange and similar 
things quite outside the normal. Gradually, 
very gradually everything is reestablishing 
itself on a prewar basis, and one of the 
most striking indications of this state of 
things, is the sight of jewelry manufactured 
in high exchange countries, on various 
markets. It shows that in spite of unstable 
exchanges, prices are beginning to approxi- 
mate to the gold value of the goods and 
that one of the great impediments to trade 
between the nations is gradually disappear- 
ing. The sight of Spanish jewelry im Paris 
and in Brussels, is the best proof of this 
equaling out of prices, otherwise there could 
hardly be a sale for anything coming from 
one of the highest exchange countries, into 
the neighboring lands of depreciated ex- 
change. Beautifully wrought Spanish jewel- 
ry, with a hint of the remains of the Moor- 
ish occupation,—for the work retains some- 
thing of the skill of that people,—is seen. 
It is in finely wrought gold. Small, un- 
obstrusive brooches, on a model that has 
stood the test of time, maybe an inch and a 
half long, tampering off towards the ends, 
either in gold with black tracings, or in 
gold with an open work pattern are seen. 
* * * 


Much open work jewelry is seen. The 
design is network with an occasional gem, 
usually a pearl, just “dropped” on the deli- 
cate fabric. This “network” is either in 
platinum, gold or silver. Enclosed in a 
circular rim, it makes a brooch, half or 
three quarters of an inch in diameter, an 
earring or pendant. Not unlike a spider’s 
web, in some of the models, this fine web 
also takes the form of the fabric ofa 
tennis racket. Sometimes the thread of the 
tissue is crosswise. There are quite a 
number of variations of the same motif. 
This type of ornament, with its single gems, 
is something quite unique. Very light in 
weight, it is an illustration of the fact that 
much less precious metal is being used at 
this particular time. This movement is 
likely to be accentuated, as far as certain 
countries are concerned. 


x # 


Watches, somewhat larger for everyday 
and practical use, especially when intended 
for men’s use, have bevelled rims, while the 
backs tend to become more and more orna- 
mental. The ornaments are very often in 
high or low relief, making very decided 
Tidges in the metal of which they are com- 
posed. A watch in “pale” gold ornamented 
with the fleur de lys standing out high, the 
device of the French royalists being repeated 
at least a dozen times, over a small sur- 
face, is an example of this. Other flower 
patterns standing high, above the surface 
of the watch in gold are seen, and the idea 
of making the watch case an ornamental 
thing is becoming more and more popular. 


The very thin case, the rim set with gems 
is often seen, for in many ways the watch 
for men is beginning to compete with the 
woman’s watch in point of gay coloring 
and magnificence. But while the former 
never has more than one line of jewels, 
the latter is encrusted in diamonds and has 
diamonds in two thin lines, with an inner 
line of rubies or emeralds, while the gold 
mounting is perhaps decorated with a bead- 
ing as well. 
x ok * 

One of the most disconcerting items of 
news for the trade here is the present dis- 
position of jewel robbers to go into estab- 
lishments, not open to the street or the 
general public, in pursuance of their nefari- 
ous business. Several startling robberies 
of this nature have been made lately, in- 
cluding one in one of the chief thorough- 
fares of Paris, when the thieves managed 
to loot the whole place, left in charge of 
a watchman, during the night. Whether 
the man was in league with the robbers 
remains to be proved. These “upstairs” or 
apartment jewelers, always much more ex- 
clusive than the others with a shop on the 
street, do not as a rule keep much stock 
on the premises. There is just sufficient 
for the workmen who are employed there, 
the remainder usually being kept at the 
bank or safe deposit. Thus, for a_ thief 
to be willing to take risks in this way, shows 
how very desperate this type of thief has 
become, how ready to sacrifice liberty and 
perhaps life for a very small reward, for 
his chances of escape are small. On the 
other hand, he is more likely to find raw 
material in the shape of gold and silver, 
in these establishments, and this is the 
main desire of the thief, and he always 
remembers that bars’ of metal cannot be 
readily identified. 

x *k * 

As is usual at a time when the rate of 
exchange varies from day to day various 
organizations for the purchase and sale of 
gold and silver coins are very active. The 
French police are on the track of a whole 
band of dealers in precious metals. Some 
are buying for the trade, others are trying 
to smuggle the stuff out of the country. 
Paying coins of 20 francs in gold at the 
rate of 80 francs and obtaining 130 francs 
for them on the other side of the Swiss 
or Spanish frontier, they do a good day’s 


work when they can elude the frontier 
guards. This smuggling is not easy, how- 
ever. Besides the risk of meeting gend- 


armes on the mountainous frontiers on the 
south or the east sides there is also the 
danger of finding that brigands of some 
sort or another are on the watch for passer- 
by, suspecting them of carrying gold out 
of the country. Expeditions of this kind 
are sometimes found to terminate in the 
robbery of the hardy agent who has ‘under- 
taken the smuggling, while very frequently 
he is murdered to prevent any trace of the 
theft being discovered: 
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Plans Completed for Twenty-first Annual 
Convention of Nebraska Retail Jewelers’ 
Association at Lincoln, Feb. 16 and 17 


OmaAna, Nebr., Feb. 5.—The 21st annual 
convention of the Nebraska Retail Jewelers’ 
Association which is scheduled to he held 
at Linconln, on Feb. 16 and 17, with head- 
quarters at the Lincoln Hotel, promises to 
be one of the best conventions ever held 
by the State association. The Lincoln Jewel- 
ers’ Club is working to make this’ conven- 
tion a great success and special arrangements 
are being made for the entertainment of out 
of town guests. At a recent meeting of the 
Lincoln Jewelers’ Club, the following com- 
mittees were appointed: Entertainment Com- 
mittee, E. W. Sartor, Hugh Hallett and 
Sam Shean; welcome committee, C. W; 
Fleming and all members of the club; ladies 
committee, J. G. Irwin and C. W. Fleming ; 
publicity committee, Walter Gardner and 
Ku-Ku committee, Bert Knapp, Vaughy 
Lloyd and JoeLucker. ts 

On Tuesday,’ Feb. 16, the visiting ladiés 
will be served a one o'clock bridge Juncheon 
by the Chamber of Commerce at the club 
rooms, and Mrs. Hugh Hallett, president 
of the Ladies Auxiliary will be in charge: 
Musical members will be furnished by the 
ladies of the Lincoln Jewelers’ Club at the 
Tuesday and Wednesday afternoon sessions 
of the convention. Tuesday evening ther¢ 
will be a theatre party from 7 to 9 P. M., 
followed by dancing and refreshments at 
the Lincoln Hotel Ball Room, dancing last- 
ing until midnight. Wednesday afternoon 
the ladies of the Lincoln Jewelers’ Club 
will entertain all visiting ladies on a shop- 
ping tour or drive about the city. 


Among the convention speakers will be 
Wm. R. Cooper, president of the National 
Wholesale Jewelers Association, who will 
address the convention on “business condi-+ 
tions from a wholesaler’s standpoint. Hon. 
O. S. Spillman, attorney general of Neb- 
raska, who has chosen as “ subject, “The 
Law and the Business Man,” and Ex-Gov- 
ernor Samuel R. McKelvie, editor of the 
Nebraska Farmer, who will speak on “Hook- 
ing up with National Advertising. Howard 
Marshall of the Meeker Co., Joplin, Mo., 
maker of leather goods, will give a talk 
in the manufacturing of leather goods alon 
with a demonstration showing the good 
in the different processes of construction 
from the raw material to the finished pr 
duct. Herbert S. Knapp, treasurer of thé 
J. L. Teeters Co., Lincoln, will have fof 
his subject “If I Were a Retailer,” speaking 
from the wholesale jewelers standpoint, Ro 
ert A. Goodall will reply to. Mr. crank 
address with a subject “If I Were a Whol 
saler.”’ 

Wednesday evening will be Ku-Ku night 
and every jeweler in Nebraska and sur- 
sounding States knows what that means and 
is assured in advance of a fun-making timé. 
Bert Knapp, Vaughn Lloyd and Joe Tucker 
will be in charge of the entertainment. On 
Monday night, at 8:15 o'clock, a get td- 
gether dinner of jewelers will be held tp 
talk over association matters. 


According to inquiries from jobbers anil 
manufacturers, the exhibits this year at t le 
convention will outclass any former year. 
One large gift goods house will ship i 
display direct from the Chicago show to 
the convention. 
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é THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 








The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 


The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 











LOUIS N. MARX 


Gems of Fascination 
a 36 West 47th St. NEW YORK 
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NEW DIRECTOR CHOSEN 





Augustus F. Rose Resigns and Is Succeeded 
by Antonio Cirino as Head of Jewelry 
Department of R. I. School of Design 


ProvipENCE, R. L, Feb. 6—Augustus F. 
Rose, who has been head of the jewelry 
and silversmithing department of the Rhode 
Island School of Design for some 20 years, 
on Monday officially severed his connection 
therewith and assumed his new duties as 
Director of Manual Arts in the public 
schools of this city. He is succeeded as 
head of the jewelry department of Antonio 
Cirino, who has been his assistant for sev- 














ANTONIO CIRINO, NEW HEAD OF JEWELRY AND 
SILVERSMITHING DEPARTMENT OF RHODE 
ISLAND SCHOOL OF DESIGN 


eral years. Mr. Rose tendered his resigna- 
tion nearly two months ago to become ef- 
fective as soon as his successor was ap- 
pointed, and since then he has been arrang- 
ing affairs at the department for his final 
withdrawal. 

Incidental to his severing connection with 
the School of Design, where he had been 
an instructor and director for 25 years, Mr. 
Rose was tendered a surprise the other eve- 
ning by a group of the instructors, 14 in 
number, who had been associated with Mr. 
Rose for from one to 14 years. The party 
gathered at the Narragansett Hotel, where 
a testimonial dinner was given at which 
Mr. Cirino presided. During the evening 
the guest of the evening was presented a 
handsome gold watch, suitably inscribed. 

Mr. Cirino, who becomes the new head 
of the jewelry and silversmithing depart- 
ment, is fully qualified to assume the posi- 
tion, having had considerable experience. 
He came to the School of Design in 1912 
from the Teachers’ College at Columbia, 
where he had been a student and instructor, 
and since that time has been closely asso- 
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ciated with Mr. Rose, and is thoroughly 
conversant with the establishment and de- 
velopment of the jewelry department. 

After coming to Providence, Mr. Cirino 
conducted Summer courses in industrial art 
at the State Normal School at Normal City, 
Ill., and at the University of Indiana, at 
Bloomington, Ind. Later, with Mr. Rose, 
he conducted Summer courses at the School 
of Design. He also collaborated with Mr. 
Rose in the preparation and publication of 
“Jewelry Making and Designing.” 








LATEST CUSTOMS RULINGS 





Correct Tariff Classifications Fixed on 
Motives for Earrings, Black Onyx, 
Watch Glasses, and Other Jewelry 
Items 


MOTIVES FOR EARRINGS 


The Board of United States General Ap- 
praisers, in sustaining protests of Wm. E. 
Flory & Co., New York, reduces the rate 
of duty on certain so-called motives for 
earrings. According to the record, the col- 
lector assessed duty on the merchandise in 
question at the rate of 80 per ‘cent. ad 
valorem under the provisions of Par. 1428, 
tariff act of 1922. The importers protested 
this assessment, claiming duty at only 75 per 
cent. ad valorem under another prevision in 
the same paragraph, and this claim is up- 
held in an opinion by Judge Sullivan. 


IMITATION BLACK ONYX 


Certain black onyx, consisting of imita- 
tions of semi-precious stones, cut and faceted, 
and imported by K. Ginsburg and the 
Phillips & Tannenbaum Co., is held by the 
Customs Board to have been incorrectly re- 
turned for duty at the rate of 55 per cent. ad 
valorem under Par. 218, act of 1922. Duty 
should have been taken, Judge Sullivan 
rules in reversing the collector’s classifica- 
tion, at only 20 per cent. ad valorem under 
the provisions of Par. 1429 of the said act. 


WATCH GLASSES 
Albert Berger & Co. win before the Board 
of Appraisers in a decision setting aside the 
collector’s assessment of duty on certain 
merchandise invoiced as “Verres Chimie 
rodes” and consisting of imported watch 
glasses. On entry through the customs, the 
glasses in question were returned for duty 
by the appraiser at 65 per cent. ad valorem 
under Par. 218, 1922 act. The Board, how- 
ever, finds that duty should have been taken, 
as Claimed in the protest of the importer, 
at 114 cents per pound under Par. 219, and 
in addition, 5 per cent. ad valorem under 
Par. 224 of the tariff law of 1922. 


OPAL GLASS RODS 
Relief is granted to the Joseph H. Meyer 
Bros., the Globe Shipping Co., Joseph In- 
wald Giass Co., and C. B. Richard & Co. 
in decisions just handed down by the Cus- 
toms Board. According to the record, the 
merchandise in question, consisting of slender 
sticks or rods of opal colored glass, from 
which pearl beads, buttons, etc., are manu- 
factured, was assessed with duty by the col- 
lector at the rate of 50 per cent. ad valorem 
under Par. 230, Act of 1922. Claim was 
made by the protestants for duty at only 40 
per cent. ad valorem under the provisions of 
Par. 231 of the said act, and this claim is 
sustained by Judge Sullivan. 
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SILVER PENCILS 

Imported silver mechanical pencils, 
entered by George Borgfeldt & Co., and 
assessed by the collector at the rate of 80 per 
cent. ad valorem under Par, 1428, Act of 
1922, are held by the Board of Appraisers 
to be more properly dutiable, as claimed by 
the importers, at 45 cents per gross and 25 
per cent. ad valorem under Par. 1451. The 
collector’s classification under the jewelry 
provision in said Par. 1428 is therefore re- 
versed. 

REFUND ON PEARLS 

In granting a petition filed by Herbert 
Fleishacker, of New York, under section 
489 of the Act of 1922 for the remission of 
additional duties imposed by the collector 
of customs on a certain importation of 
pearls, Judge Fischer writes as follows: 

“We are satisfied from the evidence that, 
the petitioner, when he purchased these 
pearls, regarded the transaction as a retail. 
sale at retail prices, and that his entered 
value was intended to show the wholesale 
or dutiable market value of the merchandise ; 
that such entry at a less value than that 
returned upon final appraisement was without. 
any intention to defraud the revenue of 
the United States or to conceal or misrepre- 
sent the facts of the case or to deceive the 
appraiser as to the value of the merchan- 
dise.” 

PENCIL AND CIGAR LIGHTERS 


A protest filed by S. Max Bier of St. 
Louis. against the collector’s assessment of 
duty on certain lead pencils of base metal, 
known as “mechanical pencils,” with cigar 
and cigarette lighters attached is overruled 
by the Board. Acording to the record, the 
appraiser reported the articles in question to 
be specifically provided for under Par. 352 
of the 1922 act at 45 cents: per gross and 
20 per cent ad valorem. “Apparently,” Judge 
Fischer states in this decision, “the collector 
did not adopt the appraiser’s advisory classi- 
fication, since duty was assessed upon the 
articles at the same rate at which the im- 
porter had entered the merchandise, to-wit: 
80 per cent ad valorem under the provision 
in Par. 1428 of the act of 1922, for ‘* * * 
articles valued above 20 cents per dozen 
pieces designed to be worn on apparel or 
carried on or about or attached to the person, 
such as and including buckles, * * * cigar 
cases, cigar cutters, cigar holders, cigarette 
cases, cigarette holders, * * * and like ar- 
ticles; all of the foregoing and parts there- 
of, finished or partly finished, composed of 
metal, whether or not * * * plated * * *°” 

In concluding his opinion against the im- 
porter, the General Appraiser writes as fol- 
lows: 

“This action of the collector placed upon 
the importer the burden of proving that the 
present articles are mechanical pencils and so 
dutiable under Par. 352, as claimed in the 
protest. This he evidently intended to do by 
merely submutting samples of the articles, 
but we do not feel that such proof would 
warrant us in holding that the collector was 
wrong and the importer was right. Pre- 
cisely what constitutes a mechanical pencil 
is a fact which must be proved by commer- 
cial testimony and not merely from the 
Board’s examination of a sample. In the 
absence of such commercial proof, we fol- 
low the ruling of this Board in G. A. 8821 
(T. D. 40261) and affirm the decision.” 
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Retiring Directors of Jewelers Security Alliance Honored 








President Brown Host at Luncheon to Old and New Directors at Which 
Tributes Are Paid to C. C. Champenois and J. Warren Alford 

















T a most delightful luncheon tendered at 
A the rooms of the Drug and Chemical 
Club, William and John Sts., New York, 
held I‘riday at 1 p. M., tributes were paid to 
two of the retiring directors of the Jewelers 
Security Alliance, namely, J. Warren Alford 
and Charles C. Champenois, and a welcome 
was given to the new directors of the Board, 
Conrad J. Brotherly, of Newark, and Pren- 
tice Luckey, of Brooklyn. The old directors 
showed their appreciation of the retiring 
members, not only in the remarks made but 
gave it substantial recognition in the form of 
beautiful testimonials. 

The iuncheon was tendered by A. L. 
Brown, president of the Alliance, and 14 
were present. These included Harry C. Lar- 
ter, vice-president; H. H. Butts, vice-presi- 
dent; J. H. Noyes, secretary; Bernard 
Karsch, treasurer; Henry Abbot, Prentice 
Luckey, Frank Sloan, J. Warren Alford, 
Conrad J. Brotherly, Leo Wormser, Herbert 
H. Dillingham, William Wagner and T. Ed- 
gar Willson. 

The luncheon was elaborate, delicious and 
well selected, and at its end, President Brown 
arose and explained that the association was 
deeply grieved to lose the services of the 
two retiring directors, Mr. Champenois hav- 
ing been one of the founders of the organi- 
zation and its original secretary, while Mr. 
Alford had served for nearly a quarter of a 
century. Mr. Champenois was retiring ow- 
ing to ill health and Mr. Alford because of 
the fact that he had gone out of the jewelry 
trade. He welcomed the two new directors, 
Messrs. Brotherly and Luckey, and ex- 
plained how much he regretted that Mr. 
Champenois was unable to be present. But 
he read a letter which was being sent to 
Mr. Champenois and signed by all the di- 
rectors, which was as follows: 


“Charles C. Champenois (‘Charlie’ 
Champenois to those of us who know 
you best), we are sorry that you are 
unable to be with us today, for we want- 
ed to tell you, face to face, how we 
value your friendship. To make an 
Irish bull, you came among us years be- 
fore any of us were here, and you have 
welcomed us with your genial smile as 
we joined one by one the Board of the 
Alliance. 

“Through association with you in all 
these years, we have learned to hold you 
in respect and affection. There is no 
danger of our forgetting you, for we 
shall have your chair at your corner of 
the directors’ table to remind us of you. 
But lest you forget us, we ask you to 
accept a token of our esteem and love, 
and it would seem most fitting that this 
token should represent two of the funda- 
mental principles of this Society which 
you have so ably helped to build up. 
‘Aid and Protection.’ May this cane 
aid you in your travels wherever they 
may take you, and this umbrella prove a 
Protection from all storm. God _ bless 


yeu and care for our friend.” 
(Signed) : 

AcpHeEus L. Brown, Harry C. Larter, 

Haypen H. Butts, Henry ABBOTT, 

BERNARD KarscH, Leo WorMSER, 

H. H. DittincHam, F. T. SLoan, 


LEOPOLD STERN. 


you, 


The testimonial to Mr. Champenois, a 
beautiful cane and silk umbrella to match, 
mounted in silver, bore the initials “C. C. C.” 
embossed on the mounting. 

Mr. Larter was then called upon and made 
a long and interesting address in which he 
first told some funny stories, quoted from a 
book by one of the directors, Mr. Abbott, 
one of the directors, and then told of the 
work of Charles G. Alford, one of the or- 
ganizers of the Alliance, who had been a 
director from 1883 to 1902. Then, he said, 
J. Warren Alford, his son, had succeeded 
him and had served continuously from that 
time, also serving as president of the or- 
ganization until the incumbency of Mr. 
Brown. Mr. Larter spoke of Mr. Alford’s 
work for the Alliance, telling in detail some 
of the plans he had put in effect, and said 
how much all the directors of the Board re- 
gretted that he could not continue to serve 
them. On behalf of his nine remaining as- 
sociates, Mr. Larter presented Mr. Alford 
with a beautiful platinum dress set of cuff 
buttons, vest buttons and studs, calling at- 
tention to the nine units of the set, which 
he said should keep in mind the nine donors. 

Mr. Alford’s speech in response was a 
graceful and witty one, yet he spoke feel- 
ingly of his years with the Alliance and how 
much it had meant to him and how much he 
missed his old friends in the jewelry trade 
since he had gone into another line of busi- 
ness. All businesses, he said, have their 
troubles and are alike in many ways, but one 
thing that distinguishes the jewelry trade 
is the strong friendship among its mem- 
bers which he found nowhere else. He 
thanked the directors deeply for their gift, 
which he said would ever be a reminder of 
their friendship. 

In the course of Mr. Alford’s address, he 
asked that the directors stand for a minute 
in silent memory of four of the founders of 
the association who had passed away during 
his term of office. 

Mr. Luckey and Mr. Brotherly then made 
brief addresses expressing their appreciation 
of their elevation to the Board. Mr. Broth- 
erly, after wittily saying that he felt he was 
lucky to become a member, and he knew that 
Mr. Luckey would be brotherly, continued 
seriously by thanking the organization for 
putting two more retail jewelers on the di- 
rectorate of the organization and saying that 
this meant much to the trade at large. He 
spoke generally on co-operation between the 
various branches of the industry. 

The rest of the session was taken up in 
witty remarks, anecdotes and a discussion by 
those present of various aspects of the work 
of the association, remarks being made~ by 


ry 
1 md 


Messrs. Abbott, Sloan, Butts, Dillingham, 
Willson, Wagner and others. 








DEATH OF GEORGE E. WHITING 





Retired Manufacturing Jeweler Succumbs 
Following An Operation for Appen- 
dicitis 
NoRTH ATTrLEBORO, Mass., Feb. 6.—The 
funeral of George A. Whiting, retired manu- 
facturing jeweler, was held from his home 
in South Washington St., Wednesday after- 
noon at 2:30 o’clock and was largely at- 
tended, among those present being a number 
representing the older generation of manu- 
facturers. The services were conducted by 
Rev. C. A. Haney, pastor of the First Uni- 
versalist Church, and burial was a Mount 

Hope Cemetery. 

Mr. Whiting, who had been active in the 
jewelry industry for more than a quarter 
of a century, previous to his retirement three 
years ago, died last Saturday night in the 
Sturdy Memorial Hospital, Attleboro, after 
a short illness following an operation for 
appendicitis, the news of his death causing 
a distinct shock to his friends, many of 
whom were unaware of his serious illness. 

Mr, Whiting was born in North Attle- 
boro, March 30, 1868, the son of Mr. and 
Mrs. John F. Whiting, his father being a 
native of Dorchester, Mass., and his mother 
of Cumberland, R. I., the former being one 
of the seven surviving members of the local 
Grand Army post. The deceased received 
his early education in the local public 
schools and afterwards attended Bristol 
Academy at Taunton, Mass., as a commer- 
cial student. 

His first experience in business was as 
bookkeeper for George W. Cheever, former 
marketman. After a year at this occupation 
he entered the employ of the S. E. Fisher 
Co., manufacturing jewelers, as a bench hand: 
and continued with that concern through the 
various changes it has undergone, the last- 
of which occurred when he retired three- 
years ago, the firm name of Sturtevant & 
Whiting Co. being retained after Lewis 
Kurtz and George E. White purchased Mr.. 
Whiting’s interests in 1922. 

Mr. Whiting acquired his interest in the 
concern in 1897 when it was reorganized 
from the S. E. Fisher Co. to become the 
Sturtevant, Bigelow & Whiting Co. Mr. 
Bigelow retired in 1906 when the style of 
Sturtevant & Whiting was adopted. The 
deceased was a member and director for 
several years of the Manufacturing Jewelers 
Association and its successor, the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association. Fraternally he was 
affliated with the Benevolent Protective: 
Order of Elks, Mirimichi Tribe of the Im- 
proved Order of Red Men. He was also a 
member of the First Universalist Church. 

He was married in 1892 to Miss Fannie 
Robinson Shepardson of this town, who sur- 
vives him, as also does a daughter, Mrs.. 
Charles Thompson. 








Robbers slugged McWaid Trainer, jeweler: 
at Atlantic, Ia., in his store one night re- 
cently and escaped with a considerable quan-. 
tity of jewelry and $175 in cash. Mr. 
Trainer said there were two of the men. 








52 THE JEWELERS’ CIRCULAR February 10, 1926 








: RARE GEMS 
PEARL NECKLACES 


SQuARE CuTS = BAGUETTES 


































ranis ARTHUR SILBERFELD® 
ANTWERP ARTHURS — 
1 T IMPORTER 
T M 
scnsctinand 2 West 467 Street — New York. 
RAanananRARARARAMAMAnAnAaAnAnARAMARARAmAmAmAmAm/mAmAmAmAmAmAmAmAm7 m7 Mi7 mmm arming 
: YOKELSON- COOPER, | ; 
ig nc. e 
Originators, Cutters and Distributors of : 
ie 5 
: EUREKA EMERALDS 
ie Let us submit you a selection for you to try. We are especially 5 
ig anxious that you test out the sharpest triangles in white gold and By 
s see how successfully they can be set. 2 
Ke Also a distinctive showing of other colored stones, genuine and 5 
iS imitation, that merit your seeing, plus a standard of service, quality D 
: and workmanship incredibly low in price. : 
is % 
iS 106 Fulton Street New York City 2 : 
SS hx 
pune caimmensm VOY OV OVO ON OVO GVO yyQVyOVyOWOY OOO GN GN GV GV GWG yO WOO GWG GON GONG 































ALL SIZES. EMERALD CUT and SQUARE CU = 
Upward to 5 carats for sindle stone rin XQ 
{ie SHAPES ne na ies. te hes ro a S E A L © 
41 RUBIES AND FANCY CUT DIAMONDS SAPPHIRES 
ln porter 


s ecilst 1 3 N R Y G R E 3 ame ater 


527 FIFTH AVE. NEW YORK of Precious 
| Slomes 


















February 10, 1926 


BATTLESHIP SERVICE 





State of Georgia May Cancel Old Debt and 
Exhibit Silverware at State 
Capitol 


ATLanTA, Ga., Feb. 4.—That honesty is 
the best policy; that truth, crushed to earth, 
will rise again; that all things come to him 
who waits and several other time-honored 
mottoes which have seemed of late to have 
gone into the discard, still have a very prac- 
tical value, has just been demonstrated in 
Atlanta by the proposed return of the serv- 
ice presented by the State to the battleship 
Georgia. 

For after a period of 20 years, less one, 
the estate of the late Charles Crankshaw, 
the jeweler who sold the service presented 
by the State to its name-sake battleship, 
stands a good chance of recovering either 
the money left unpaid or the pieces of plate 
left unpaid for over an unprecedented pe- 
riod of time. The story is an unusual one 
in jewelry annals—and an interesting one 
as well. 

Early in 1907 a movement was started in 
Georgia to present the officers and crew of 
the battleship Georgia with an expensive 
silver service as a tribute from the State for 
which the ship was named. Governor Jo- 
seph Terrell, in behalf of the State, pur- 
chased from Charles Crankshaw, then a 
prominent Atlanta retail jeweler, the three 
principal pieces for the set—a punch bowl, 
tray and ladle. The three cost about $3,500. 
The different cities of the State purchased 
the other articles, Atlanta’s share of the pur- 
chase, for example, amounting to something 
like $2,000, and other cities, notably Macon 
and Savannah, contributing their share to- 
wards the purchase of the set. 

The complete set, which was purchased 
from Mr. Crankshaw, cost in the neighbor- 
hood cf $7,500, of which Governor Terrell’s 
share amounted to approximately $3,600. 
The set was taken to Jamestown, where the 
Jamestown Exposition was then being held, 
and on “Georgia Day,” June 10, 1907, the 
set was presented by Governor Terrell to 
President Theodore Roosevelt and the of- 
ficers and crew of the battleship Georgia. 

But before Governor Terrell had made 
arrangements for paying the State’s share 
of the amount, he died. Mr. Crankshaw 
then appealed to the State legislature to pay 
the $3,500 debt incurred by Governor Ter- 
rell. This the legislature refused to do, 
claiming that the governor had acted with- 
out its authority in purchasing the service. 

News of Mr. Crankshaw’s predicament 
drifted back to the battleship Georgia, and 
the officers of the ship offered to raise the 
$3,500 themselves to pay for the set which 
had been given them. But the Secretary of 
the Navy would not do this, holding that it 
would be taken as an insult to the State of 
Georgia. So still Mr. Crankshaw did not 
get his money. 

The battleship Georgia became obsolete 
with the progress of modern warfare and 
was junked. The Secretary of the Navy 
then offered to return the silver service to 
the State, but the senior Senator from 
Georgia refused to accept the gift, fearing 
that the set would be attached for debt. 

Still later, Charles Crankshaw, the jewel- 
er who had made the sale, died, and his 
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estate was taken over by his brother, Joseph 
C. Crankshaw. ; 

But the debt was not paid, and finally the 
silver service was lost—stored no one re- 
membered where. 

Several weeks ago the. service of the bat- 
tleship Georgia was discovered, stored at 
Mare Island, Cal., and the Secretary of the 
Navy has announced that he will return it to 
the State of Georgia to be distributed to its 
rightful owners. If this is done, the three 
main pieces of the set, which were never 
paid for, will be returned to the Crankshaw 
estate; Atlanta will receive $2,000 worth of 
the plate, and the other cities which con- 
tributed to the fund will receive their share. 

It is possible that the State legislature 
may now pay the bill which it has owed Mr. 
Crankshaw for 25 years and secure posses- 
sion of the entire set for display in the State 
capitol. 

But whatever happens, it seems that the 
Crankshaw estate will be paid what is proba- 
bly the longest overdue bill in the history of 
Georgia’s jewelry business. 








LACKS TWO-THIRDS VOTE 





Chamber of Commerce of the United States 
Fails to Indorse Price Maintenance in 
Legislation Though It Is Favored 
by Majority 
WasuHincTon, D. C.—Proposed enactment 
of legislation by Congress establishing the 
legal right of the manufacturer to enforce 
maintenance of uniform re-sale prices for 
his product has been rejected by a referen- 
dum vote taken by the Chamber of Com- 
merce of United States among its member- 
ship, although a majority voted in favor 
of the proposition. Under the Chamber’s 
by-laws, however, a two-thirds vote is re- 

quired for commitment. 

The questions submitted and the vote on 
each were as follows: 

1. Should there be federal legislation per- 
mitting the seller of identified merchandise, 
sold under competitive conditions under a 
distinguishing name, trade-mark or brand to 


control the re-sale price thereof? In favor, 
1,079; opposed, 911. 
2. If there is to be such legislation, 


should it take the form of permitting con- 
tracts for the maintenance of re-sale prices 
on identified merchandise sold under com- 
petitive conditions under a distinguishing 
name, trade-mark or brand? In _ favor, 
1,116; opposed, 576. 

3. If there is to be such legislation, 
would restrictions proposed by a_ special 
committee, and included in the referendum 
pamphlet, be proper restrictions? In favor, 
1,060; opposed, 564. 

4. In addition to such legislation, should 
Congress enact legislation bringing under 
the law of unfair competition the cutting of 
the seller’s declared price which results in 
misappropriating or injuring goodwill at- 
taching to articles identified as to their 
origin? In favor, 875; opposed, 765. 

5. Instead of such legislation, should 
Congress enact legislation bringing under 
the law of unfair competition the cutting of 
the seller’s declared price which results in 
misappropriating or injuring goodwill at- 
tached to articles identified as to their origin? 
In favor, 223; opposed, 1,247. 


a 
FOREIGN AMBER TRUST 





Bill Proposing an Amalgamation of Govern- 
ment and Private Amber Manufacturing 
Concerns Introduced in Prussian 
Diet 

WasuinctTon, D. C., Feb. 4.—The un- 
favorable situation in Germany of the 
“Preussag,” the State concern which man- 
ages the Prussian Government’s monopoly 
of the raw amber business, extends to the 
German private manufacturers of amber 
goods, which are affected both by the ap- 
pearance of cheap imitation amber, especially 
on the United States market, and the lack of 
co-operation among the members of the in- 
dustry. 

A reorganization by which both the State 
and private concerns would be combined into 
one has consequently been proposed, and is 
encouraged by the fact that most of the pri- 
vate concerns are heavily indebted to the 
State, which could not subsist on the foreign 
demand only. A bill submitted to the Prus- 
sian Diet proposes an amalgamation by 
which the State concern, one factory in 
Koenigsberg, three in Danzig and one in 
Berlin would unite interests, and it is under- 
stood that the arrangement provides for pos- 
session of 56 per cent of the new stock by 
the Preussag. 

The introduction of modern business and 
production methods and the standardization 
of products and prices are included in the 
plans, the object being to overcome the finan- 
cial difficulties of the industry and possibly 
also to lower prices. An alternative propo- 
sition is the leasing of the State monopoly 
to a private concern, as was done between 


1862 and 1899. 
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Antwerp Diamond Market Reported Active 
During December 


Wasuincton, D. C., Feb. 4—The Ant- 
werp diamond market was fairly active dur- 
ing December, prices being steady and the 
demand favorable for rough as well as pol- 
ished stones. Although there is usually a 
seasonal lull at the Christmas holidays, buy- 
ers were fairly numerous this year through- 
out the greater part of the month. There 
were a number of American buyers, reports 
Vice-Consul T. F. Ha-rington to the Depart- 
ment of Commerce. 

The rough market was active, and there 
was a good demand for all grades of stones. 
Large sizes of ordinary and fancy cuts were 
in large demand and cheap cleavage also 
sold well. Cheap mélée running from 120 
to 130 guilders (approximately from $48 to 
$52) per carat were sold to dealers in India 
and Paris, and colored silver cape quarter 
stones, running upward to 10 per cent. were 
sold in fairly large quantities. Ejight-facets 
were comparatively neglected, while small 
brilliants for the American trade enjoyed a 
small demand. Medium baguettes were in 
demand for Paris, and fine quality baguettes 
were taken by American buyers. The rough 
market was quieter during the latter part of 
the month. 

The new rough Syndicate at London an- 
nounced, during the first fortnight of De- 
cember, three shipments. Prices were steady 
throughout, following the trends of those 
quoted on the London market. 
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Greater Protection—fewer losses—means lower insurance cost. 
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No. 5 Cc . . 
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Always have your goods put in a safe place, even at the cost of a little 


inconvenience. 
* * * * x 


Your insurance broker or agent will gladly place your policy with us. 


COMMERCIAL UNION ASSURANCE CO., LTD. | 
COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 
UNION ASSURANCE SOCIETY, LTD. 

PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 


NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks” Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 
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Practical Course in Adjusting 


a review of the laws governing the motion of the balance and balance spring 
in watches and chronometers, and application of the principles 
deduced therefrom in the correction of variations of rate 
arising from want of isochronism, change of position 
and variation of temperature. 


Elucidated and Demonstrated 


by original experimental researches in the actual problem, showing the 
causes that are operative in the variation of rate, and leading to 
correct remedies. To which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR WITH MODERN APPLI- 
ANCES; HOW TO CLEAN A WATCH PROPERLY; AND, THE 
LEVER ESCAPEMENT—SOME CURRENT DEFECTS IN IT AND 
HOW TO REMEDY THEM. 


By THEO. GRIBI 


Price $1.50 
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Gem Smuggler’s Bail Remains at $25,000 





Charged with Bringing 








United States Commissioner Refuses to Reduce Bond of Lieb Ritterman 
in Diamonds 
Counsel Protests Action, But United States Attorney Insists 

High Bond Is Necessary 


Worth $125,000—Prisoner’s 


* 














St. ALBANS, Vt., Feb. 5.—The bail bond 
of Lieb Ritterman who was caught by 
United States officials while attempting to 
bring into this country from Antwerp dia- 
monds worth $125,000, remains at $25,000, 
despite the strenuous fight that had been 
made by the accused man’s attorneys. United 
States Commissioner C. D. Watson so de- 
cided today after a spirited session lasting 
two hours in which Albert M. Barnes, Jr., 
of the law firm of Barnes, Wilson & Hal- 
stead, New York city, vehemently protested 
against the amount for which Ritterman 
was held and claimed that it was excessive 
and in violation of the constitutional pro- 
vision, “that excessive bail should not be 
demanded.” Attorney Barnes is aiding At- 
torney W. R. McFeeters, and Probate Judge 
D. W. Steele who have been retained on 
behalf of Ritterman. 

After Ritterman had been taken into cus- 
tody and the bail bond fixed at $25,000, the 
prisoner told the customs officials here that 
he did not see any hope of getting a release 
unless the bail was reduced. He got in 
touch with friends, relatives and business 
associates in New York in an endeavor to 
secure as much as possible and also to have 
the bond brought down to a figure that could 
be supplied. Then an application was made 
to Commissioner Watson to reduce the 
amount, 

At the hearing today Mr. Barnes claimed 
that bail was not intended as punishment 
but to assure the appearance of the prisoner 
in court and that it should not be placed at 
an amount that was impossible for the pris- 
oner or his friends to furnish; and in sup- 
port of this he cited a large number of de- 
cisions as well as cases where men charged 
with much more serious crimes than that 
of which Ritterman was accused, have been 
released on very much smaller sums. He 
cited the constitutional provision against ex- 
cessive bail and went on to inform the court 
that Ritterman had no property with the 
exception of a house in Brooklyn worth 
about $15,000, on which there is at present 
a mortgage of $10,000. He said the pris- 
oner could get credit for about $7,500, and 
that this should be enough for the court to 
ask, particularly as the maximum penalty 
of the offense was only two years’ impris- 
onment and a $5000 fine. 

He cited also the fact that the Govern- 
ment had possession of the goods claimed to 
be smuggled which in itself was a security 
and intimated that the action of the Com- 
missioner in putting the high bail was op- 
pressive. 

United States Attorney Harry B. Amey 
insisted that the amount of $25,000 should 
not be reduced as he claimed that this was 
one of the most important seizures of dia- 
monds ever made by the Government and 
that the case had ramifications that had nor 
yet appeared. The prisoner, the District 
Attorney claimed, was not working for him- 


self but was in the employ of a syndicate 
who had plenty of money. He called the 
court’s attention to the fact that Ritterman 
was not a citizen of this country and knew 
that whatever the outcome of the case, he 
would be deported back to Poland. If, said 
the District Attorney, he is released on bail 
of about $10,000 it would be natural to sup- 





LIEB RITTERMAN HELD ON SMUGGLING CHARGE 


pose that he would not take the chance of 
having the Government deport him after the 
trial and also take the chance of conviction, 
but would deport himself and would never 
be seen again in this State. He amplified 
his argument by citing several cases where 
criminals and smugglers have escaped jail 
sentence by jumping their bail bond. 

The District Attorney then went into de- 
tail in the case intimating that the prisoner 
was a man of no small consequence, who the 
government claimed had been doing this 
kind of work right along and that it was 
necessary that the Government hold him in 
order that he get at the principals for whom 
he was working. 

Mr. Amey asked Mr. Barnes if he would be 
willing to give Collector of Customs White- 
hill, who was present at the hearing, the 
address of Ritterman’s property in Brook- 
lyn and this Mr. Barnes refused to do. 
After a spirited argument between the 
attorneys, Commissioner Watson asked 
if the attorneys could not agree between 
themselves as to the amount of bail, and 
Mr. Barnes and Mr. Amey left the room 
and held a conference. They shortly re- 
turned and said that they could not agree 
on anything. 


a2 


It was then that Commissioner Watson 
announced the decision, stating that he did 
not like to change his judgment on things 
unless he found a palpable error, one that 
is recognized by everyone, and the pris- 
oner’s attorney had not shown him that he 
had made such an error in fixing the amount 
of the bail. He said he was not impressed 
with the argument that the bail originally 
set was excessive. 

Commissicner Watson then went on to 
say that it was absolutely necessary that 
Ritterman should come up for trial and 
answer the charge against him and that he 
should be held in the amount that would 
make his appearance. Nothing that Ritter- 
man’s attorney had said had made him feel 
that Ritterman could furnish a_ sufficient 
bond to accomplish this end. Even if he 
had been inclined to reduce the bail he could 
not bring it down to a figure that Mr. 
Barnes said was the maximum that Mr. 
Ritterman could furnish. Attorney Barnes 
then informed the court that there was a 
possibility that the defendant might be able 
to furnish $15,000 with the aid of surety 
companies, ‘and remarked that even this 
amount was far in excess of the amount 
that is usually asked in cases of this kind. 

United States Attorney Amey, however, 
seriously objected to any reduction whatso- 
ever and the arguments grew hot and spir- 
ited until Commissioner Watson finally an- 
nounced that the bail would remain at 
$25,000. 

Whether Ritterman will be able to raise 
this amount nobody here seems to know 
and there is no doubt but that the prisoner 
himself is doubtful about it. If not, he will 
remain in jail here until the case comes be- 
fore the United -States District Court, the 
latter part of the month. 








The Jewelers Security Alliance has just 
issued a bulletin which will be sent to 6,000 
members and 15,000 non-members through- 
out the country. The bulletin stresses the 
important work which the Pinkerton Na- 
tional Detective Agency is doing on behalf 
of the Jewelers Security Alliance. It cites 
a number of cases in which Pinkerton de- 
tectives have operated and contains a num- 
ber of helpful suggestions to jewelers in 
safeguarding their lives and property. Let- 
ters of commendation to the Alliance have 
also been reprinted in the bulletin and on 
the third page appears photographs of C. C. 
Champenois and J. Warren Alford, who for 
many years, have both been active in the 
work of the Alliance but recently retired. 
The annual message of President A. L. 
Brown and the annual report of Chairman 
H. H. Butts of the executive committee of 
the Alliance appear on the last page of the 
bulletin. Some figures showing the number 
of arrests, convictions, etc., secured through 
the work of the Alliance are also published 
in this bulletin. All non-member jewelers 
in Greater New York were sent letters un- 
der date of Feb. 4, calling attention to the 
robbery of the jewelry store of Kolman N. 
Shaffer, last week. The Alliance in a letter, 
urges that the jeweler lock his store door 
while goods are being put into or taken out 
of the safes or vaults, and also informs jew- 
elers that they should keep their safes locked 
at all times of the day or night except when 
the store doors are locked, 
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BUY FROM THE CUTTERS Jewelers Block 


FROM MINES TO MARKET | Policies 


We have specialized since 1907 in 
catering to the insurance needs of 
the Jewelry Trade. 




















Consult us before renewing your 
present insurance. 


| «Always at your service | || Pendleton & Berger 


Incorporated 
Barnett Berger -— Berger 
President ecretary 


EMERALDS AQUAMARINES Insurance Brokers and Adjusters 
15 William Street, New York City 
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Indestructible Pearls 


Balls, Olives, Pears and Buttons for Earrings 
S. NATHAN & CO. || 2323 
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CHARLES KOHLBUSCH 


Fine Balances and Weights 


FOR ALL PURPOSES 
120 Hutton St., Jersey City, N. J. 
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MELEES and Everything UNBREAKABLE 
ALL SIZES in the Odd Shaped Crystals 
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Guaranteed to Give Perfect Satisfaction 


A complete range of Stone Line NEW YORK WATCH GLASS CO. 


all qualities at right 79 Nassau St. New York 


prices. 
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copyrights 
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NOTORIOUS THIEF CAUGHT 





Murray Lane, Arrested in Florida, Will Be 
Taken to Alabama for Prosecution 


BIRMINGHAM, Ala., Feb. 5.—Murray 
Lane, notorious jewelry thief, pickpocket, 
escaped convict, with a criminal record which 
vies with that of the celebrated Roy Dicker- 
son, has been caught again, this time at 
Miami, Fla., according to information re- 
ceived by the State convict department at 
Montgomery, Ala. The State convict de- 
partment of Alabama has been at work try- 
ing to capture Lane since he violated a 
parole and vanished, some three years ago. 

Lane is known as one of the most limber 
fingered crooks in the entire country, 
famous in the criminal annals in practically 
all parts of the United States, and has shown 
an adeptness for slipping through the fingers 
of the law which is almost uncanny. Within 
three months time during the past year he 
has been caught in as many different parts 
of the country, only to make his get-away 
before he could be turned over to Alabama 


officers. 
News of Lane’s capture was of sufficient 
importance to cause Governor W. W. 


Brandon, of Alabama, to rush a telegram to 
Governor John W. Martin, of Florida, ask- 
ing his aid in seeing that Lane is not allowed 
bond while being held pending the arrival of 
Alabama officers. Getting bond and then 
skipping out, has been successfully worked 
by Lane three times already when the 
meshes of the law had entangled him. 
Sheriff H. R. Casey, of Dade County, 
Florida, who caught Lane, wired that he will 
do all he can to hold the prisoner, who, he 
believes, will fight extradition. State trans- 
fer agents P. C. Herbert and A. R. Den- 
nison have been assigned to bring Lane 
back to Alabama. 

Records of the convict department of 
Alabama show that Lane was convicted in 
Jefferson County, Alabama, May 29, 1915, 
for larceny from person, and given 10 years. 
He was paroled Jan. 18, 1919, but violated 
the terms of his parole, and the parole was 
revoked Feb. 28, 1923. This parole was 
for but 10 days, and he failed to return to 
the penitentiary on the date named in the 
parole and has been a fugitive from justice 
since. 

The Alabama convict department has 
traced Lane into various parts of the coun- 
try, the trail at one time leading to the 
Bahama Islands. Again it led to Chicago 
and Detroit, with the law often thwarted 
but never giving up the hunt. In February, 
1925, Lane was caught in Hammerton, N. J., 
made bond and skipped out. In June, 1925, 
he was arrested in Chicago, furnished bond 
in the sum of $10,000 which was later found 
to be fictitious and again made good his 
escape. In October, 1925, he landed in the 
clutches of the law at Detroit. An Alabama 
officer started after him, but before the 
officer could reach Detroit, Lane had made 
bond and fled again. 

The records of the Alabama convict de- 
partment show that Lane has a criminal 
record known all over the country. He is 
also wanted in New York as a fugitive from 
justice. 

While serving as a prisoner in Alabama 
and before being paroled, Lane escaped from 
the Alabama State penitentiary, July 15, 
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1915, but he was captured the same day. 

The governor of Florida has honored 
extradition papers for Lane, and he will be 
returned to Alabama, it was announced late 
today. 








BEWARE OF THEM 





Detroit Jeweler Warns Trade Against Two 
Women Shoplifters 


Detroit, Mich., Feb. 5.—The following 
is a warning issued by Harry Hogan, sec- 
retary of the Retail Merchants’ Association, 
which, he says, came to him from a Detroit 
jeweler : 

“Two shoplifters were seen in our store 
yesterday and attempted to make way with 
a fine clock, a duplicate of one which we 
believe they took from us at Christmas 
time, as the same people were looking at 
the same kind of clocks at that time. 

“The plan is to go to a case where no 
salesman is standing and when approached 
say that they are being taken care of, but 
that the salesman has gone for something. 
In a busy time when there is plenty of extra 
help around this can be worked sometimes 
without detection. Then while looking at 
various articles they will attempt to hide 
any certain item in a position where they 
can easily pick it up when they leave the 
store and yet not have it on them until they 
are ready to depart. : 

“The taller woman is about six feet and 
approximately 28 or 30 years old. She 
wears a mink coat and talks in a very coarse 
tone. The shorter one is about five feet 
six inches tall and has dark hair. She is 
about 20 years old and wears a black coat 
and a striped dress. 








Frank P. Mortek, Menasha, Wis., Files a 
Voluntary Petition in Bankruptcy 


MILWAUKEE, Wis., Feb. 5.—A voluntary 
petition in bankruptcy has been filed in the 
eastern district of the United States District 
Court here by Frank P. Mortek, jeweler, 
Menasha, Wis., through his attorneys, Bouck, 
Hilton, Kluwin & Dempsey and M. M. 
Schoetz of Oshkosh, Wis. The schedules 
list liabilities of $1,592 and assets of $1,175, 
with $295 claimed to be exempt. Liabili- 
ties are secured claims, $175; and unsecured 
claims, $1,417. Assets include stock in trade, 
$250; household goods, $75; machinery and 
tools, $650 and debts due on open accounts, 
$200. 

The sole secured creditor is the Standard 
Mfg. Co. of Appleton, Wis., with a claim for 
$175. Among the unsecured creditors, those 
with claims for $100 or more, are C. H. 
Knight-Thearle Co., Chicago, $507; A. C. 
Becken Co., Chicago, $150; Otto Young & 
Co., Chicago, $362; and Barnett Davis, Pitts- 
burgh, $216. 

The matter has been referred to Charles 
H. Forward, referee in bankruptcy at Osh- 
kosh, Wis., before whom meetings of credit- 
ors will be held. 








M. Harris, jewelry auctioneer of New 
York city is now conducting an auction sale 
for David Edwards, of Sharon, Pa. Mr. 
Edwards is closing out his jewelry business 
and intends going into the optical field. 
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HELD UP AND ROBBED 


St. Petersburg, Fla., Jeweler and His Wife 
and Daughter Attacked by Masked 
Bandits and Robbed of Jewelry 
Valued at $20,000 
St. Pererspurc, Fla, Feb. 8—Two 
masked bandits held up and robbed Fred H. 
Cole, St. Petersburg jeweler, his wife and 
daughter, Marian, Saturday night, of jewel- 
ry worth about $20,000 after beating Mr. Cole 
over the head with a revolver and attacking 
Mrs. Cole while trying to tear a brooch 
from her clothing. The robbery occurred 
in the garage at the rear of the Cole resi- 

dence, 924 Fourteenth Ave. South. 

“Keep quiet and give us all you have,” one 
of the thieves said as Mr. Cole drove his 
automobile into the garage. The other ban- 
dit opened the rear door of the car and tore 
Mrs. Cole’s clothing in attempting to remove 
a diamond from her dress. When Mr. Cole 
returned to confront the man who was at- 
tacking his wife, he was struck over the 
head. 

According to Mr. Cole, he closed his store 
in the postoffice Arcade on Central Ave. at 
9 o'clock and with Mrs. Cole and his daugh- 
ter, started for home. That the robbery had 
been well planned was the opinion of Mr. 
Cole and police after an investigation. The- 
thieves cut the telephone wires outside of 
the Cole residence prior to the robbery. Their 
automobile was parked in the bushes by an 
alley in the rear of the house. 

The men, masked, appeared after the car 
had been driven into the garage. They ap- 
parently had been in hiding by the side of 
the garage. 

An expensive wrist watch was torn from: 
Mrs. Cole’s arm and various other pieces 
of jewelry were removed. Two rings were 
taken from the fingers of Miss Cole. A re- 
volver in Mrs. Cole’s pocket was not taken. 
Mr. Cole’s revolver was knocked to the gar- 
age floor. 

About $50 in cash and a number of pa- 
pers were taken from Mr. Cole and $35 in: 
cash and some personal papers were taken 
from Mrs. Cole. A handbag, belonging to: 
Miss Cole, was not molested. 

The bandits departed as silently as they 
approached and as Mr. and Mrs. Cole de- 
scended from the car, they heard the purr 
of a motor and the car sped away. 

Mr. Cole rushed into the house and made 
futile attempts to ring police headquarters. 
The telephone apparently had been discon- 
nected. He hastened to the home of a 
neighbor and put in a call. 

Mr. Cole offered a reward for the appre- 
hension and conviction of the bandits but 
this was not made a record at police head- 
quarters. 

A list of the stolen articles as obtained 
by Captain R. H. Noel, follows: One 
brooch, English crown, $1,000; one seven 
and one quarter carat diamond ring, em- 
erald cut, $8,000; one emerald ring, $2,000; 
one Waltham watch, platinum set with dia- 
monds, $900; one emerald bracelet, $4,000; 
one diamond stud, $2,000; one diamond ring, 
$450; one diamond ring, $250; cash, $85; 
watch, $1,200. 

While the exact value of the jewelry was 
$19,835, Mr. and Mrs. Cole said that some- 
of it was almost priceless as far as they 
were concerned. 
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Subscription Drive On in Newark and Philadelphia 








Canvassers of the National Jewelers Publicity Association Visiting Eastern 
Jewelers in Interest of $2,000,000 Publicity Fund 

















Newark, N. J., Feb. 6—C. J. Pettinger, 

Campaign Manager for the drive, for the 
$2,000,000 fund of the National Jewelers 
Publicity Association in reporting back to 
the office after the first day’s canvass of 
the Newark District with his men, stated 
that they had been given a wonderful re- 
ception and that a keener knowledge of the 
proposition has been displayed here than in 
many sections of the country in which they 
have worked, and a willingness to co- 
operate. 
' J. H. Meyer of Meyer & Gross, stated 
to the canvasser that there can be no doubt 
in anyone’s mind as to the need for this 
great advertising and publicity programme 
and that the jewelry industry has been woe- 
fully backward in reaching out for its share 
of the consumer’s dollar, with the result 
that other industries have been taking a 
great deal more than has been due them. 
The result has been fewer and fewer dollars 
for the consumer to spend for jewelry. 
There can be no doubt as to the need for 
an agressive demand on the part of the 
jewelry industry for its share of the con- 
sumer’s dollar. 

“This is a highly competitive age,” said 
Mr. Meyer. “People are buying those things 
that are sold to them and certainly every 
industry in the land is doing a better selling 
job than we are. The only doubt that has 
been in my mind is—can the necessary 
amount be raised? I will admit that I have 
been somewhat skeptical on this point, but 
now that the figures have been placed before 
me, showing the success of the canvass to 
date, all doubt has been wiped out of my 
mind and I am certainly happily surprised 
to note the great generosity of the industry, 
who so far have subscribed to this fund 
and the high percentage of concerns in the 
industry who are subscribing. I am told 
that many States have subscribed beyond 
their quota, and I know Newark will go 
over for its share. 
Southern Jewelry Travelers Heartily Support 

the Fund 


Newark, N. J., Feb. 4.—Realizing the 
great need for the four year national ad- 
vertising program about to be instituted by 
the National Jewelers Publicity Association, 
the Southern Jewelry Travelers Association 
recently sent a check for $500 to John Drake, 
executive secretary of the association. 

In his letter enclosing the check Henry 
Michelson, secretary-treasurer, of the asso- 
ciation says, “We know that we could not 
have picked out a better cause to which 
we could have put this money. We wish 
you a successful campaign and know that 
it is only a short time now to when you 
will have your $800,000 minimum and will 
be starting on your four year program. 

It has been pointed out by C. J. Pettinger, 
Campaign Manager, in charge of the work 
of getting together the funds for the cam- 
paign, that these traveling salesmen are on 





the firing line all the time and are certainly 
in a position to recognize the need for the 
raising of a large sum of money. 





Philadelphia Jewelers Getting Behind the 
Publicity Subscription Drive 
PHILADELPHIA, Pa., Feb. 6—Quite a 
number of stores, wholesale and retail in 
the jewelry lines here now are decorated 
with the insignia of the National Publicity 
campaign as the result of active work here 
by a staff sent out by the organization in 
charge of the work of raising the quotas 

in the various cities. 

The Philadelphia campaign has been de- 
layed for various reasons until now, but a 
corps of active solicitors now busy call- 
ing upon everyone in the trade here is meet- 
ing with good success. C. J. Pettinger is 
in charge with F. B. Healy, J. L. DeCamp, 
A. C. Taueur, C. R. Little, and Messrs. 
Murphy and Crystal soliciting. 

Byard F. Brogan and J. B. Bechtel who 
last year sacrificed much of their own time 
and money to further the pioneer work for 
the publicity fund, are assisting in the pres- 
ent campaign by advice and suggestion and 
their preliminary work appears to be bear- 
ing good fruit. From present indications 
Philadelphia’s quota will be obtained with- 
in a few days. 





Cuicaco, Feb. 4.—Robt. Murphy, one of 
the accredited representatives of the Na- 
tional Jewelers Publicity Association who 
has been calling on retailers, wholesalers, 
importers and manufacturers to secure their 
quotas for the four year program of na- 
tional advertising that will soon be started 
to teach the nation the way back to the 
jewelry store, will leave Chicago the last 
of this week for the east where he will 
join forces with C. J. Pettinger, campaign 
manager, in conducting the campaign in 
New Jersey and New England. 








CHICAGO BANDIT SENTENCED 


Man Who Held Up Retail Jewelry Store 
Last December, Gets Term of Three 
to Twenty Years 


Cuicaco, Feb. 6—Harry Halvorson, who 
was arrested in December as one of the 
bandits who held up the retail jewelry store 
of Roman Kosinski, 1039 Milwaukee Ave., 
was sentenced during the week to serve 
from three to 20 years in the penitentiary. 
This sentence followed another sentence. for 
the same term on account of a drug store 
holdup. 

Raymond Luby, one of the prisoner’s 
associates in crime was shot and killed by 
an officer the first part of December, 1925. 
Halvorson received this sentence through 
the efforts of the Good and Welfare com- 
mittee of the Chicago Jewelers’ Association, 
the Crime Commission and the Jewelers 
Security Alliance. 
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Natal Gem for March—The Blood. 


stone or Aquamarine* 





By CLARA BELLE THOMPSON 


“The Haematite (bloodstone) named by the 
Greeks from blood, 
Benignant Nature formed for mortals’ good,” 
Marbodeus. 

(THE bloodstone, which is a lovely variety 

of green jasper flecked with red, is espe- 
cially favorable to persons born in March, 
Wearing it, they find themselves true, wise, 
brave and steadfast. Its medicinal proper- 
ties were fully appreciated by Claudius 
Galen, court physician to a Roman Emperor 
many years before the Christian era, who 
cured all sores of intestinal disorders by 
having his patients wear continually long 
necklaces of bloodstones. Galen himself re- 
ceived constant help in diagnosis and prog- 
nosis from a fine specimen which he always 
kept about his person and which was en- 
graved with an old man bent under a load 
of herbs. 

Aside for certain negative qualities in pre- 
vention of drowning or of hemorrhage, it 
was believed to be of positive assistance in 
buying and selling, in amassing a fortune, in 
attaining high position or in putting to rout 
a civil or military foe. Maybe that is why 
it is the national stone of Brazil. 

If, however, the health is excellent and 
temporal affairs are flourishing, there might 
be a preference for the green-blue aqua- 
marine. 

“One entire stone of a sea-water green, 

Known by the name of Aquamarine.” 
It is the special talisman of all who go down 
to the sea in ships and is a surety of suc- 
cessful voyage and safe return. Yet it has 
amiable land properties, too, since it cures 
laziness, furthers litigation, sharpens dull 
wit, renews married love and develops for- 
bearance. 

Perhaps the last two attributes are synony- 
mous. At all events, with the bloodstone or 
aquamarine, come James and John, the sons 
of Zebedee, the angel Malchediel, the flower 
violet and the sign Aries to make fortunate 
the lives of the sons and daughters of March. 


*Issued by the National Jewelers’ Publicity 
Association. 











Death of Joseph Traverse 


New OrteEAns, La., Feb. 6.—Joseph Tra- 
verse, for 40 years a resident of New 
Orleans and well known in the jewelry trade 
here and in New York, died recently, owing 
to a paralytic stroke, which rendered him 
unconscious as he was leaving his place of 
business at 725 Common St. 

As a manufacturing jeweler and diamond 
merchant, Mr. Traverse built up a wide 
acquaintance in this section. 

He was born in France 55 years ago, 
and came to this country as a youth. He 
is survived by his widow, Mrs. Feliciane 
Girault Traverse. 

Mr. Traverse was active in the affairs 
of various French societies and in various 
community building movements, and took 
a particular interest in realty improvements. 
The business will be continued by his widow 
with the same office force. 








Elza DeJardins has opened a jewelry store 
at 1212 Main St., Lewiston, Idaho. 
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CAREER OF S. BUCHSBAUM 





Well Known Chicago Jeweler Who Died 
Jan. 31, Was Prominent in Many 
Fields of Activity 


Cuicaco, Feb, 4.—The funeral of Samuel 
Buchsbaum, one of the most prominent 
members of the manufacturing trade was 
held on Tuesday morning, Feb, 2, at 10 
o'clock, from the Temple, 5lst St. and 
Greenwood Ave. Interment was at Wald- 
heim Cemetery. News of his death Sunday 
morning, Jan. 31, which was briefly reported 
in the last issue of THE JEWELERS’ CiRcu- 
LAR, Was a great surprise to the entire trade. 
He was contemplating a trip to Florida, or 
Hot Springs, within a week® and was happy 
making his plans. On Saturday evening 





THE LATE SAMUEL BUCHSBAUM 


Mr. Buchsbaum attended a nearby moving 
picture theater and seemed in the best of 
health when he retired. At 4.00 o'clock 
Sunday morning he awakened his family 
and complained about his heart. The family 
physician was called, but Mr, Buchsbaum 
passed away a short time later. 

Mr. Buchsbaum was born in Hungary, 
Aug. 12, 1867. At the age of 17 he arrived 
in the United States and immediately came 
to Chicago. He learned the jewelry trade 
here and in 1888 entered into the jewelry 
manufacturing business for himself at 179 
W. Madison St. A few years later he re- 
moved the business into larger quarters on 
the fourth floor of the Masonic Temple, and 
the business grew steadily under his able 
supervision, as S. Buchsbaum & Co. 

Mr. Buchsbaum was very well known in 
the trade and had a host of friends. He 
was a man of the highest business integrity 
and of a happy and congenial disposition. 
He was loved by all of his business asso- 
clates. 

Deceased was president and founder of 
S. Buchsbaum & Co., president of the Globe 
Products Co., Garrick Theater Association, 
and was vice-president of The Temple. He 
was associated and was active in many 
charities. He was a member of the Elks, 
Keystone Lodge, No. 639, A. F. & A. M., 
Medinah Shrine, Bryn-Mawr Golf Club and 
the Illinois Athletic Club. 

Mr. Buchsbaum made his home at 5430 
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S. Michigan Ave., and is survived by his 
widow and five children; three sons, Her- 
bert, Chester and Emanuel, and two daugh- 
ters, Mrs. Mildred Herzog and Mrs. Alice 
Rabinovich of New York city. He has one 
brother, Max Buchsbaum, 

The business will be continued in the 
usual way by Herbert Buchsbaum, his son, 
Milton Herzog, his son-in-law, and Max 
Buchsbaum, his brother, all of whom have 
been associated in the business for many 
years, 
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Death of William R. Booth 


ProvipENcE, R. I., Feb. 6.—William R. 
Booth, for several years paymaster with the 
Baird-North Co., 861 Broad St., this city, 
until his resignation about a year ago, died 
suddenly at Hollywood, Fla., where he was 
spending the Winter, on Tuesday last. His 
body was brought to this city yesterday 
for burial. He had not been in good health 
for several months, but it was thought 
when he went to Florida with his wife in 
December, that the trip would prove bene- 
ficial. 

He was born in the Pawtuxet Valley, 
R. IL, in 1861, where he attended the public 
schools and for many years was paymaster 
for Horton & Hemingway, contractors and 
builders of mills, bridges and other large 
enterprises. For several years he was a 
resident of Taftsville, Conn., where he was 
secretary and treasurer of the Taftsville 
Pioneer Boys, the only organization of any 
kind with which he was ever affiliated. He 
was married while there, but his wife died 
leaving one son Howard, now at Minne- 
apolis. 

After coming to Providence, Mr. Booth 
married Miss Edith Hough, who survives 
him. Their home was at 784 Hope St. 








Plans Under Way for Annual Winter 
Banquet of New England Manufac- 
turing Jewelers’ and Silversmiths’ 
Association at Providence, 


March 13 


ProvipENCE, R. I., Feb. 6.—Plans for the 
annual Winter banquet of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association to be held at the Provi- 
dence-Biltmore Hotel ballroom on Saturday 
evening, March 13, are progressing and in 
a few days the committee in charge expects 
to have all the details worked out and ready 
for announcement. Already, the calls for 
‘tickets and reservations are being received 
by Secretary Booth and the indications are 
that the banquet will attract as large an 
attendance as any yet held. 

Having in mind the high standard that 
has always characterized the banquets of the 
association as to the forensic ability of the 
speakers who have graced its programmes, 
the committee has endeavored to secure 
speakers of national repute and recognized 
pre-eminence. There will also be a musical 
programme by talent of marked ability. 
The committee also has under consideration 
several features that are expected to 
enhance the interest in the affair. 

The speakers of the evening will be Hon. 
James Montgomery Beck, of Washington, 
D. C., former Solicitor General of the 
United States; Representative Carroll Lin- 
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wood Beedy, of Portland, of the First Con- 
gressional District of Maine and Rev. 
Samuel M. Lindsay, of Brookline, Mass. 
Judge Beck is one of the foremost jurists 
and orators of the country and is of inter- 
national fame. He has delivered many 
orations on notable occasions throughout 
this country and is much sought as an after- 
dinner speaker. He has also been honored 
by several foreign countries being an officer 
of the Legion of Honor of France; Com- 
mander of the Order of the Crown of 
Belgium and a member of the Societe de 
Geus de Lettre of France. 








DEATH OF JACOB BECKER 


Last Honors Paid to Well Known Member 
of the Chicago Watch Case Trade 


Cuicaco, Feb. 6.—The funeral services 
of Jacob Becker were held this afternoon 
at 2 o’clock from his home, 2342 Toughy 
Ave., and interment was at Graceland 
Cemetery. Deceased passed away while in 
his early 60s, from pneumonia and heart 
trouble. He was home from business for 
about three weeks with a severe cold which 
later developed into pneumonia. 

Mr. Becker was well known to the trade, 
having been connected with the watch case 
business for many years. He became asso- 
ciated in business with a Mr. Planchamp, 
and the firm was known as Planchamp & 
Becker. After Mr, Planchamp retired Mr. 
Becker took over the business. A few years 
later Mr. Becker and Mr. Heckman bought 
out the watch case repair business of J. F. 
Wadsworth and then the firm was known 
as the Becker-Heckman Co. About 15 
years ago the Heckmans bought out Becker, 
and the firm is still known as_ Becker- 
Heckman Co. 

Eight years ago Mr. Becker operated the 
Independent Watch Case Co., and in July, 
1924, discontinued the business and coan- 
nected himself with the Art Watch Case 
Co., Heyworth building, which firm he was 
with at the time of his death. 

Mr. Becker is survived by his widaw, 
three sons, one daughter and one grand- 
daughter. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Feb. 6, 1926 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin.. $1,204,396.66 


Gold bars paid depositors........... 99,468.37 
TOA a sincawnsciotassdegsiwess $1,303,865.03 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


BORE. ccc sate rnewvenancemeomaes $265,530.66 
OS kccnnwnsnncadtemeanewnaee 467,984.23 
POD “acandacndasncenansaunwewins 117,947.64 
BOA ta cacactaceauswsvinmndeamees 106,447.84 
ee ae eta cceuommssacadeaics 180,767.07 
BO AO Meads ciauntcecennine canes 65,719.22 


$1,204,396.66 








George L. Wening died suddenly recently 
in the watch repair department of Edward 
Katecki, 1926%4 Canton St. Toledo, O., 
where he was employed. Death was attrib- 
uted to heart failure. 
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COOL 


30sTON, Mass., Feb. 5.—For the first time 
in its 39 years of existence, the Boston 
Jewelers’ Club was speechless at its annual 
banquet at the Copley-Plaza last night. It 
was an event unprecedented, but it met with 
general approval. As President Cole said 
during the recess between the banquet and 
the entertainment, it was an experiment. 
There was some doubt on the part of the 
‘directors but the way the members expressed 














COLE, PRESIDENT 


E. D: 


themselves dispelled any question about its 
popularity. 

In the old days it was always the custom 
of the Boston Jewelers’ Club, which prides 
itself upon its atmosphere of culture 
(naturally so, in the Athens of America) to 
have a small army of speakers of much ora- 
torical ability and with a great variety of 
subjects. 

Those veterans who attended the first an- 
nual banquet 38 years ago, such men as 
Marcell N. Smith, James S. Blake and 
John Russell, will remember how for hours 
at a stretch they would sit and listen to 
some speaker of note unload himself of a 
vast amount of verbal wealth. True, in 
those pioneer days, there was the comfort of 
a bottle or two, without fear of a “raid” 
by some over-zealous “dry” agent. Among 
these speakers one recalls President Coolidge, 
then an aspiring representative, at the West- 
minster Hotel, in hesitating, halting, mono- 
tones, struggling to deliver himself of a 
speech on some political subject, while pick- 
ing up crumbs on the table, or toying with 
a heavy watch chain across his vest. 








To anyone who has attended banquets by 


this club during the last decade, this volt- 
face about the making of speeches is incom- 
prehensible. YTempora mutantur! C'est la 
guerre! Any explanation will do. The day 
of verbal barrages has passed. 

Notable, too, last night was the absence of 
any jarring note, any outburst of rowdyism 
which sometimes marks or mars the best 
of regulated clubs, where accidents will 
sometimes happen. Everyone remarked upon 
the renascence of that atmosphere of con- 
vivial culture which is characteristic of the 
club’s social functions. 

As usual the event was as colorful a pic- 
ture as it is possible to imagine in connec- 
tion with a banquet of this kind. The gold 
and blue of the navy, the khaki of the army 
contrasted brilliantly with the black and 
white of evening dress. The main banquet- 
ing hail of the Copley-Plaza of Louis XIV 


splendor made a perfect setting for the 
occasion. 
For hours before the time set for the 


trumpets to sound the “assembly,” jewelers 
from distant points and round about 

















THE MENU 


gathered in the rooms of the hotel where 
they held a kind of dress rehearsal for the 
banquet later. Every room, in fact, was a 
small banquet with liquid instead of solid 
courses the rule. 

The report had circulated that the banquet 
was to be the best in the club’s life. It was. 
Also it was one of the largest in point of 
numbers. There were many old faces, men 
who hold the most prominent position in 
the jewelry world—New York, Chicago, 
Boston, Providence, the Attleboros and other 


Hub Jewelers Hold Speechless Dinner 


Thirty-Eighth Annual Banquet of the Boston Jewelers’ Club 
Proves a Great Success 








centers. And there were many new faces— 
young men who some day will take the 
leadership in thé jewelry trade of tomorrow, 
3ut old, mature or young, there was notice- 
able on everyone’s countenance that cheer- 
fulness of spirit and goodfellowship which 
is an outstanding feature of Boston 
banqueters. 

After an hour or so for the exchange of 
greetings in the main foyer, the bugles 





ALBERT R. KERR, SECRETARY 


sounded and four hundred or more guests 
and members filed into the banquet hall, 
their steps quickened by a stirring march by 
the orchestra. The rank and file of the com- 
pany having found their places at the 
various tables, President Cole and_ the 
guests marched in to the head table amid 
inspiring plaudits. 

Divine blessing being invoked by the Rev. 
John Milton Phillips of Manchester, N. H., 
the command came: Be seated! With 
President Cole were Vice-president James 
H. Parks and Secretary-Treasurer Albert 
R. Kerr and the special guests, who in- 
cluded: Secretary of State Frederic W. 
Cook, Rear Admiral Philip Andrews, U. S. 
N.; Brig. Gen. Malvern-Hill Barnum, 
U. S. A.; Lieut. Commander Leland Jordan, 
Jr., U. S. N.; Lieut. Commander E. S. R. 
Brandt, U. S. N.; Col. Charles D. Roberts, 
U. S. <A.; Lieut. Joseph C. Kovarik, 
U. S. A.; Rev. John Milton Phillips of 
Manchester, N. H.; Edward H. Hufnagel, 
president of the Horological Institute of 
America, Conrad J. Brotherly, president of 
the American National Retail Jewelers’ 











February 10, 1926 THE JEWELERS’ CIRCULAR 





ie) 
=} 
es} 
ee 
o 
Zz 
Z 
> 
a 
oe] 
< 
a 
n 
ra] 
vA 
gl 
= 
- 








SOME OF THE MEMBERS AND GUESTS WHO ATTENDED THE 381TH ANNUAL BANQUET OF THE BOSTON JEWELERS’ CLUB, HELD AT THE COPLEY-PLAZA HOTEI 
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Association; Frank T, Sloan, president 
Jewelers 24-Karat Club, New York, and 
Ralph K. Stone, president New England 


Manufacturing Jewelers’ and Silversmiths’ 


Association. 

The reception committee included Edwin 
F. Lilley, chairman; John H. Derby, Frank 
H. Elliott, John Hall, R. C. Health, Charles 
O. Housman, Oscar C. Lane, William J. 
Marshall, J. E. McCourt, Andrew Morris, 
Fred E. Newhall, S. C. Rice, Frank J. 
Ruder, John Sherwood and Charles H. 
Singleton, while on other committees were 
James S. Blake, Frank T. Cram, Edward 
A. Bigelow, Frederick R. Hollister, William 
L. Stone and J. Charles Stever. 

As soon as all were seated the photog- 
rapher shouted “Everybody look this way.” 
They did. There was a blinding flash. A 





RECEPTION 


CHAIRMAN OF 
COM MITTEE 


E. D. LILLEY, 


sign of relief followed. Then the menu held 
the stage. 
MENU 
Grape Fruit, Copley Plaza 
Celery, Olives and Assorted Nuts 
Cream of Tomato, Malakoff 
Fillet of Sole, Armenonville 
Breast of Chicken, Hongroise 
Brioche Potatoes 
Peas A La Francaise 
Heart of Lettuce, French Dressing 
Biscuit Glace Vanille 
Friandises 
Cafe 


It was promptly and efficiently served, 
while some of the more venturesome gave 
individual displays of the “Charleston” and 
other popular steps, or sang snatches of the 
latest “hits.” (Conspicuous among these were 
Amos Blackinton, who has made a great 
reputation for himself with impromptu per- 
formances. Ed. Kirby’s rich tenor could be 
heard leading one group of choristers at a 
table. And “Hail, hail, the gang’s all here,” 
was sung by everybody, President Cole, 
generals, admirals and so on down the ranks 
unto the press table. 

So the banquet proceeded until President 
Cole announced that a recess would be taken 
to enable the guests and members to stretch 
their legs, secure their souvenirs and get 
ready for the vaudeville entertainments. 
This was of the highest order and was 
greatly appreciated by the company.” 
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ENTERTAIN MENT: PROGRAM 


1. Celebrated Florida High Steppers. In 
a Song and Dance entitled :—‘“Florida you 
owe me a Lot.” 

2. Ferris’ and Anthony. In a Comedy 
Skit entitled:—‘“Push ’em up.” 

3. <Alcova Sisters. Dispelling the ‘Blues’ 
with their Jazz and ‘Blues’ numbers. 

4. Minstrel Morris. “Black Cyclone of 
Joy’”—in a Comedy Talking Juggling Act. 

5. Nelson and Day. The _ Versatile 
Musicians in “Musical Moments.” 

6. Celebrated Florida High Steppers. In 
a Sensational Dance Revue _ entitled :— 
“How well the land lies in Florida.” 

7. Wheeler and Wheeler. “A Cyclonic 


Novelty”—Europe’s most famous. Roller- 
Skaters. 

8. Miss Violet Gridley. “The Radio 
Girl”—Selected Songs. 

9. Lasalle—Hassan—Moran. In compar- 


able laugh producers in a sensational comedy 
Tumbling Act. 

10. Tynes and Deas. Spades—Trumps- 
Aces High—‘Tnimitable Entertainers.’ 

11. Celebrated Florida High Steppers. 
‘Fantastic Frolics’ in “Florida you landed 
me good.” 

12. Bennett Twins. 
Dolls’—lately featured 
Models.” 

13. One act to be announced. 

14. Amors and Jeanette. “Variety En- 
tertainers De Luxe.” 

15. One act to be announced. 

16. Celebrated Florida High Steppers. 
In a “twenty-four Karat—Charleston” 
Specialty. 


Magnetic ‘Sparkling 
with “Artists and 


Praise without stint is due to the various 
committes which worked together to make 


the 38th annual banquet one of the 
pleasantest social events in the Club’s 
career. “Encore” was heard everywhere, the 


most eloquent testimony of approval. 


The guests and members were grouped at 
tables as follows: 


TABLE ARRANGEMENT 
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The Roster 


Guests’ Table—Charles O. Lawton, Lt. Joseph 
C. Kovarik, Conrad J. Brotherly, Lt. Com. Leland 
Jordan, Jr., Bartley J. Doyle, Rear Admiral Philip 
Andrews, Hon. Frederic W. Cook, Edward D. 
Cole, Hon. Malcolm E. Nichols, Brig. Gen. Mal- 
vern-Hill Barnum, Rev. John M. Phillips, Col. 
Charles D. Roberts, Ralph K. Stone, Lt. Com. 
E. S. R. Brandt, J. Charles Stever. 

Table No. 1—L. H. Carpenter, H. M. Huger, 
F. J. Killian, F. Kollmar, W. A. Perry, H. M. 
Preston, A. Rutherford, William Tuttle, G. Weth- 
erald, H. D. Wilcox. 

Table No. 2—E. A. Bigelow, J. S. Blake, E. 
Edelstein, L. Eppenstein, G. E. Fahys, F. E. 
Goode, John Hall, F. E. Hyatt, J. L. Keenan, 
H. T. Pierik, Elmer C. Read, J. W. Sherwood. 

Table No. 3—E. W. Hodgson, C. O. Housman, 
H. W. Matalene, S. M. McPherson, J. H. Parks, 
M. C. Reed, S. M. Robinson, Llewellyn Rogers, 
A. V. Steeves, H. D. Wilkens. 

Table No. 4—Adelbert Abbott, J, V. Day, F. H. 
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Elliott, W. H. Fowlie, A. G. Gilmore, Harry Go- 
ward, S. K. Gurney, H. A. Martin, R. E. Miller, 
C. D. Smith, N. M. Smith, N. H. Smith. 

Table No. 5—I. E. Boucher, F. J. Boulton, 
S. J. Cairns, F. C. Dumaine, Jr., A. S. Flint, 
J. Freistadter, H. H. Hudson, W. J. Marshall, 
H. L. Schroeder, H. R. Williams. 

Table No. 6—Charles Allsbach, G. E. Cornwell, 
William Cox, G. E. Fletcher, S. W. Higgins, 
F. A. Horn, H. H., Miller, Walter Morrell, 
John Ormond, Roland Ruggles, B. A. Weathers, 
C. A. Woodsome. 

Table No. 7—R. F. Drew, S. D. Humphrey, 
D. C. Lunt, G. C. Lunt, J. E. Lunt, E. W. Martin, 
W. C. Martin, G. E. Sistrand, Norwood Weaver, 
A. H. Whitmore. 

. Table No. 8—Louis Berger, A. C. Braun, George 
Brixner, Gould Cook; Robert Horn, J. M. Kipp, 
Stanley Lynch, Russell Randall, Clifton Wheeler. 

Table No. 9—Arthur DeMontigny, F. E. Dou- 
cette, A. L. Garniss, D. H. Johnson, A. S. Kelley, 
A. T. Lambert, Mathew Milan, T. R. Sheehan. 
Eaton, 


Table No. 10—J. W. Armington, L. P. 
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E. C. Hardy, E. E. Hardy, N.:H. Hayes, C. E. 
Huggins, Irving Katz, C. W. Kopelman, S. Peter, 
L. A. Quinn, P. H. Savory, Seigel, Eli. 

Table No. 11—G. A. Bork, J. A. Clem, G. H. 
French, G. W. Goulding, R. E. Guertin, E. R. 
McClintock, H. B. Perkins, G. D. Robertson, P. 
H. Safford, G. M. Stevens, L. W. Stiles, H. S. 
Tanner. 

Table No. 12—H. R. Arnold, €. H. Church, 
B. S. Gardiner, L. R. Higgins, A. R. Kerr, E. 
F. Lilley, E. Osterholm, S. C. Rice, C. A. 
Whiting, Mr. Whiting, guest. 

Table No. 13—H. G. Chapin, Jos. Emanuels, 
D. P. Fisher, E. H. Hollister, F. RK. Hollister, 
Willard Keith, Leonard Marston, F. C. Newhall, 
H. R. Page, C. G. Van Buren, , 

Table No. 14—G. E. Ball, F. E. Folsom, A. 
F. Hebard, A. M. Horne, W. A. Lee, A. P. 
McMullen, A. K. Potter, B. D. Shreve, W. L. 
Stone, W. G. Thurber, T. N. Troxell, G. E. Wells. 

Table No. 15—R. I. Blanchard, Leroy Briggs, 
H.. .. Boyt, V. J. Hyde, £.:H. Kinp, E. 5. 
Mason, W. F. Patch, R. J. Powers, F. W. Rhodes, 
Tom Staunton, Edgar Stiles. 

Table No. 16—Charles Burns, C. S. Cook, E. 
T. Glover, B. F. Griscom, R. C. Heath, A. H. 
Holton, James Kingman, John Russell, A. W. 
Spencer. 

Table No. 17—E. A. Anderson, Avard Brown, 
W. C. Harris, F. B. Howard, Ernest Mandeville, 
W. F. Preston, W. F. Rainey, V. N. Robinson, 
W. A. Robinson, W. F. Robinson, L. J. Simard, 
August Sweetland. 

Table No. 18—E. W. Frizzell, O. N. Garand, 
J. J. Loeb, H. M. Staiger, Howard Whittam, 


Howard Wright, Ben Wyman, E. W. Wyman, 
Albert Young. 
Table No. 19—H, Macomber,-A. Poore, F. W. 
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Rauch, B. Robinson, H. Shafer, D. Thomas, F. 
R. Thurber, S. Tyack, John Wortz. 

Table No. 20—H. Budd, C. S. Champney, F. 
FE. Harwood, S. W. Holmes, A. C. Jewett, R. 
H. Morris, F. L. Presbrey, J. J. Round, Mr. 
Round, guest; W. W. Smith. 

Table No. 21—F. W. Ames, E. H. Colby, C. 
R. Fowler, R. H. Houghton, F. T. Kendall, Fred 
Low, H. E. Nock, C. D. Nystedt, G. F. Parker, 
Cc. G. Pendill, Luren Stevens. 

Table No. 22—P. B. Ball, A. S. Blackinton, 
A. M. Briggs, F. T. Cram, R. F. Crawford, J. F. 
Kahle, R. C. Stevens, J. E. Straker, G. W. Wag- 
oner, J. B. Waterfield. 

Table No. 23—F._B. Berdine, E. H. Cummings, 
B. F. Dimes, Richard Dimes, Jr., H. W. Fisher, 
QO. C. Lane,. Charles Lawson, Andrew Morris, A. 
II. Riley, F. J. Ryder. 

’ Table No. 24—A. L. Chapin, Clarence Dough- 
erty, Clare Glander, W. S. Green, H. O. Knight, 
Joseph Pryor, Thomas Tierney, L. S. Tilden. 


Table No. 25—Earle Barlow, Frank Carson, 
Doane Cook, J. Katz, Peter Ratzkoff, Charles 
Swenning. 

‘ Table No. 26—Irving Bean, R. H. Bold, A. 


U. Burque, Alfred Ellis, F. H. Jackson, A. H. 
Munroe, David Nemser, Sid Rosenblum. 

Table No. 27—W. Bryant, C. W. Currier, H. 
D. Dubiner, Rowland Goodman, A. Grabhorn, Mr. 
Grabhorn, guest; L. C. Graham, H. Kirby, M. J. 
Kitteridge. 

Table No. 28—E. H. Clayton, H. L. Coburn, 
F. Gowdy, W. J. Harber, E. M. Harrison, G. A. 
Jochum, D. J. Manning, C. T. Moreside, W. Pear- 
sall, C. H. Ramsdell, G. W. Saunders, C. J. 
Straehle. 

Table No. 29—Fred Bird, B. J. Blakney, Allan 
Davidson, E. F. Davidson, Paul Donelan, Mr. 
Guy, Edward Lyons, G. A. Schuetz, W. R. Shute, 
William Whittemore. 

Table No. 30—Mark Gattle, J. R. Greason, 
Charles Kaufman, W. H. Kipp, F. M. Knowlton, 
A. H. Moore, E. Pessolano, P. H. Stevens. 

Table No. 31—A. Alberts, E. V. Alberts, N. 
Fish, S. L. Miller, George Moses, Frank Ricard, 
H. L. Rosenberg, S. Ross, H. Siegel. 

Table No. 32—Nathan Alberts, E. Brest, H. 
Fellman, D. Nissenbaum, S. Robinson, B. Ross, 
A. Stern, G. Weiler, W. Weiler. 

Table No. 33—R. C. Barnstone, William Ber- 
ger, M. J. Hamilburg, Arthur Katzenburg, Eddie 
Levine, Max Moser, J. Plackter, Harry Rosen- 
field,‘ Louis Rosenfield, J. I. Shaw. 

Table No. 34—Ralph Cohen, Hyman Freiman, 
H, I, Glaser, J. M. Glaser, L. Guiness, A, D. 
. Leveridge, Joseph Lipp, Ralph Mannis, George 
Rice, Jack Rockman. 

Table No. 35—B. Finn, J. Glasker, S. Glick- 
man, E. Goldstein, S. Goldstein, L. Kolitz, C. H. 
Singleton, Mr. Singleton, guest. 

Table No. 36—H. Alberts, J. J. Kingsley, Ber- 
tram Ledoux, R. A. Lohnes, Ed. McCourt, Ed. 


Morgan, H. G. Morris, Jacob Naigles, Hugh 
Owens. L. F. Poor. 

Table No. 37—S.:-O. Bigney, S. De Young, 
H. H. Gibson, N. H. Hannam, J. F. Hayward, 


F. J. Keller, A. Lesperance, J. E. McCourt, Frank 
Vogel, F. H. Wilkinson. 

Table No. 38—A. Atkins, E. E. Brooks, C. E. 
Cotter, A. F. Crampton, C. S. Harrison, Harry 
Heller, C. F. Lawton, R. S. Redfield, W. G. Smith, 
J. H. Whitehouse, C. D. Woodside. 

Table No. 39—M. E. Banks, Arthur Beaudet, 
W. J. Crowley, F. C. Davis, J. H. Derby, H. C. 
Fallis, C. O. Gelotte, E. W. Hinckley, J. W. 
Hobbs, E. W. Kirby, J. M. Kirby. 

Table No. 40—A. E. Darby, J. V. Harkins, Mr. 
Harkins, guest; W. J. Marshall, J. F. McNamara, 
Eugene Sanger, E. W. Stone, H. F. Weiler, F. T. 
Widmer, Thomas Wilson. 

Table No. 41, Press—R. T. Elmes, A. B. Hoag, 
W. W. Lyon. 


Banquet Notes 


Gay did not belie his name. 
* * * 
_Amos Blackinten made several great hits with 
his demonstrations of the Charleston. 
* * * 
Tt was better than a banquet. As Ed Cole, the 
president observed, “it was a big family affair.” 
» » * 

Of course, The Three Banqueteers were there: 
E. C. Hardy, E. E. Hardy and Norman H. Hayes. 
a * * 

_As usual Ed Kirby won great applause by his 
singing of some of the old songs. He has a rich 

tenor voice. 
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Too many cooks may spoil the broth, but there 
cannot be too many Cooks at the Boston Jewelers’ 
Club banquet. 

* * o 

Everyone vastly appreciated having as a guest 
at the head table Conrad J. Brotherly, president 
of the A. N. R. J. A. 

* * - 

The shirt protector Vincent Crowley wore gave 
him the nickname “Father Crowley’”’, for it made 
him look just like a priest. 

* * ” 

The Smith Patterson male quartet had a clever 

publicity agent in George Schuetz. Their contribu- 


-tions were broadcast over Station W.A.I.L. 


* * * 


“It’s Four O’Clock In The Morning” and “In 
Orange Blossom Time” were the most popular 
songs emerging from rooms 139, 141, 142, 143. 

* * * 

The. souvenir, book-ends fashioned in the shape 
of a galleon, was prized by everyone. It will serve 
as an enduring memente of a memorable banquet. 

* * * 

An ovation was extended to Fred Thurber, W. 
G. Thurber and L. S. Tilden of Providence.. Gallant 
Little Rhody was well represented by the members 
of this noted house. 

* * * 

The Engineers Club of Boston benefited indirect- 
ly by the banquet. George Schuetz and friends 
were so tickled with the luncheon cuisine that they 
all enrolled as members. 

* . * 

Consummate art distinguished the menu program. 
In black, gold and purple on richest white paper, 
it-was designed by the Dover Co. of Boston and it 
won -unanimous admiration. 

* * * 

Thé Bigelow Kennard contingent kept the pot of 

mirth boiling. F.’E. Folsom, E. T. Glover, R. C. 

















SOUVENIR OF THE BANQUET 


Heath, and John Russell were among the most 
jovial of the whole bunch. 
* * * 

In accordance with a time-honored custom many 
of the genial brothers wrote their check numbers 
on their shirt cuffs. Only thus were they certain 
of getting their own: Kellys. 

* ” * 

Eugene Sanger held a rival vaudeville show on 
his own account at the end of the hall. As Tom 
Wilson, his business partner, remarked: ‘Sanger 
has more ‘kick’ than Red Grange.” 

» + * 


One of the busiest men was Albert R. Kerr, 
the secretary. It is almost impossible to imagine a 
banquet without him and the deft touches he 
imparts to make everyone supremely happy. 

* * * 

Leveridge from New York visited the Press 

table. He had a lead pencil. Something the 
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reporters had never seen before. But he also has a 
personality that needs no pencil to give it point 
and piquancy. 

* * * 

Keeping the World’s Watch on Time and on the 
banquet were I. E. Boucher, W. J. Marshall and 
A. S. Flint of the Waltham Watch Co. They 
were more than satisfied because everything went 
off. exactly to the second. 

* 7 * - 


F. R. Hollister demanded table 13, just to show 
that the traditional unlucky number is no hoodoo. 
Of the same opinion were his brother E. H. 
Hollister of Greenfield and his good friends Don 


Fisher, Willard Keith, J. A. Merrill and Fred 
Newhall. 
* * a 
Henry R. Arnold, J. A. Clem, F. T. Cram, 


David Nemser, Charlie Huggins, James H. Parks, 
H. O. Knight, Charles Ramsdell, William Tuttle— 
just -a few of the Old Guard who did more than 
their “bit”? to make the banquet bigger, busier and 
better than ever. 

* o * 

Ilow many of the members noted that three of 
the company were present at the Club’s first annual 
banquet 38 years ago?. They were Marcell N. 
Smith, James S. Blake and John Russell. Yet they 
looked on the night of Feb. 3 as if they were 
just getting into their stride. : : 

* * * 


High seas and blinding snow storms have no 
terror for L. F. Eaton who hurried back from 
Europe to get to the Copley Plaza in time for the 
rise of the curtain. He says he would “cross the 
pond” again in just such terrible weather to take 
part in an encore of the banquet. 

* * * 


Ed Colby had a mysterious problem to solve, the 
key to which he has not yet found. To someone 
he gave the key of his room. By a process of 
elimination and assisted by the whole force of hotel 
employes he found his room, but not the key. 


* * * 


H. A. Whittum, A. T. Young, George Moses and 
C. T. Moorside put Thomas Long Co. on the 
banquet map. They were entertained by H. M. 
Staiger who gave a fine impersonation of an 
orchestra conductor, using his knife and fork to 
beat time and serve the ice cream. 

* * — 


. The largest delegation was that entertained by 
W. L. Stone who presided over the Gorham tables, 
14 and 15. There were 34 guests, including B. D. 
Shreve, A. M. Horn, A. F. Hebard, A. K. Potter, 
Jehn Sherwood and F. E, Hyatt. The tables were 
so arranged that all the silver men were grouped 
around the Gorham tables. 
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~ Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 





London U.S. Gov't NewYork 

Date Official Assay Bars Official 
LC ay ae 31% 69% 67% 
1) eee 31 69% 67% 
Bee © oceces 3048 69% 67 
a 3043 69% 66% 
OMG eas cca 30% 69% 67 
POR MO SaWexil 3048 69% 67 

The prolonged anthracite strike has 


brought approximately 150 retail stores in all 
lines, within the confines of Shamokin and 
Coal township, Pa., to the verge of bank- 
ruptcy, according to a recent declaration 
made by Donald C. Zimmerman, mercantile 
appraiser for that district. He added that many 
of the merchants would be unable to pay the 
county assessment on the sales recorded in 
their letters. Mr. Zimmerman said these 
merchants had thousands of dollars from 
idle miners on their books, and that uniess 
the strike was settled there would be whole- 
sale bankruptcies within the next month. He 
asserted that one authority alone held 58 
judgments against establishments in the coal 
regions. 
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Bronx Jewelers Hold Annual Banquet 





Nearly 7oo Jewelers and Their Guests Enjoy Dinner and Dance at the Hotel Astor— 
Interesting Addresses by Trade Leaders. 
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The Bronx Retail Jewelers Association 
held another successful banquet and ball last 
Sunday night, when almost 700 members and 
guests gathered at the Hotel Astor, New 
York. The affair was not only marked by 
a large attendance but the spirit of enthu- 
siasm and good fellowship which prevails 
in this association was as usual very evi- 
dent, and as a result, those who attended 
spent a most enjoyable evening, listening to 
prominent members of the trade deliver in- 





A. LANDAU, PRESIDENT 


teresting addresses. The speeches were fol- 
lowed by dancing until a late hour. 

These annual affairs of the Bronx asso- 
ciation have grown steadily since their in- 
ception a number of years ago and for the 
second time it was necessary to reserve the 
large ballroom of the Hotel Astor to ac- 
commodate those who made reservations. 
The members of the various committees out- 
did themselves in assuring everyone a good 
time and for their efforts several of these 
committeemen received substantial expres- 
sions of appreciation from members in the 
form of handsome gifts. 

Like most banquets, this one was slightly 
delayed in starting, and while activities were 
scheduled to begin at 7 o’clock, it was not 
until 30 minutes later that those gathered in 
the lobby were instructed to march into the 
banquet hall. As each of the women en- 
tered, she was handed a box containing a 
pair of beautiful salt and pepper shakers 
made in metal and shaped in the form of 
birds. These were given by the association. 
The men were presented with Waterman 
fountain pens with the compliments of the 
L. E. Waterman Co. Later each of the men 


were also given a match box and cigars by 
the I. Ollendorf Co., of New York and 
Pittsburgh. As the jewelers and their guests 
had been assigned places at the tables scat- 
tered throughout the room, they had little or 
no difficulty in finding their places. Before 
the first course was served, Henry Dubin’s 
society orchestra, which entertained through- 
out the banquet and later played for the 
dancing, rendered the “Star Spangled Ban- 
ner”. The taking of the flashlight photo- 
graph, on page 65, came next, after which 
the following menu was served: 


THE MENU 


Coupe aux Fruits, Palm Beach 
Consommé Double aux nouillettes 
Céleri Noix Salées Olives 
Flétan pochée, sauce Dijonnaise au raifort 
Pommes de terre a |’ Anglaise 
Noix de Ris-de-Veau braisée, Richelieu 
Champignones frais 
Pointes d’Asperges 
Poulet roti au cresson 
Salade d’Endives, Clémentine 
Glace Vanille 
Compote de Figues a la Melba 
Moka 
Phillip Morris Cigarettes 


Bonnes Bouches 
White Rock 


After the last course was served, Williany 
Schneiderman, vice-president of the organ- 
ization, and chairman of the committee of 
arrangements, welcomed the members and 
guests of the organization and assured them 
that an enjoyable evening was in store. He 
thanked his fellow members on the commit- 
tee for their untiring efforts, also the adver- 
tisers in the souvenir journal, which was 
published in conjunction with the banquet 
and the L. E. Waterman Co., for its coop- 
eration and kindness in distributing fountain 
pens. Mr. Schneiderman then introduced 
Jaseph Mazer, as the toastmaster for the 
evening. 

Mr. Mazer’s ability as a master of cere- 
monies and after dinner talker is known to 
most of the jewelers of the country. In in- 
troducing each of the speakers he made some 
witty remarks which brought forth laughter 
and loud applause. To attempt a detailed re- 
port of what Mr. Mazer said would be almost 
impossible but suffice it to say that he did 
his job and did it well. Before presenting 
any of the speakers, however, Mr. Mazer 
assured the jewelers that those asked to 
speak had been requested to make their re 
marks brief in order to allow time to enjoy 
the dancing. 

The first speaker presented was A. Lan- 
dau, the president of the organization. He 
extended greetings and pointed out that the 
association had met with a severe loss dur- 
ing the year in the death of the leader and 
most active member, M. L. Korsunsky, sev- 
eral months ago. Out of respect for Mr. 
Korsunsky’s memory, the assemblage arose 
and stood in silent prayer for a few moments. 


Mr. Landau next proceeded to make sev- 
eral presentations, the first being a pair of 
beautiful Italian bronze vases which were 
given to William Schneiderman for his work 
as chairman of the committee of arrange- 
ments. To Murray Max, the speaker 
pointed out, fell the most difficult task as a 
member of the entertainment committee and 
through the president the association’s thanks 
were also extended to Max I. Hirsch- 
horn, treasurer -of the banquet committee 
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BROTHERLY, 
A. N. R. J. A. 


CONRAD 


was also given a vote of thanks for his 
efforts in making the affair a success. The 
surplus derived from the souvenir journal 
will be devoted to the local co-operative ad- 
vertising campaign, the speaker stated. He 
also remarked that the association had made 
a one year contract to advertise in the Bronx 
street cars. This form of advertising is al- 
ready in force and Mr. Landau showed one 
of the cards which are now being used in 
the Bronx cars. No other retail jewelry 
association, according to Mr. Landau has 
attempted to conduct such a campaign. The 
president remarked that he felt proud to be 
the head of an organization taking the lead 
in such a movement. In conclusion, he 
thanked the advertisers in the souvenir jour- 
nal and also the donors of the souvenirs. 

After Mr. Landau concluded his remarks, 
Toastmaster Mazer sprung a pleasant sur- 
prise by presenting to the president on he- 
half of the organization, a handsome sterling 
silver centerpiece filled with flowers. For 
this, President Landau thanked the associa- 
tion, and assured the jewelers that he would 
always cherish it. 
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Before the next speaker was presented, 
President Landau called F. Alpers, treasurer 
of the organization to the head table, where, 
after a few words of appreciation, he was 
given a beautiful sterling silver humidor. 
The work of J. Levy, who is managing the 
advertising campaign for the organization 
was also recognized when President Landau 
presented to him a silver fruit bowl. 

After these presentations had been made, 
Toastmaster Mazer proceeded to introduce 
Emil Scheer, of Rochester, N. Y., president 
of the New York State Retail Jewelers’ As- 
sociation. -Mr. Scheer was brief in his re- 
marks and merely stressed the importance 





EMIL SCHEER, PRESIDENT OF THE NEW YORK 
STATE RETAIL JEWELERS’ ASSOCIATION 


of the association and the great benefits de- 
rived from associating with fellow members 
of the craft. He pointed out that he had 
been a meimber of jewelry organizations for 
20: years and, in fact, was one of the charter 
members of the American National Retail 
Jewelers’ Association. The jewelry business, 
he stated, is getting bigger and it is up to 
every man‘to work for the industry and for 
better business. In conclusion, he expressed 
his pleasure at having had the privilege of 
appearing before the Bronx jewelers and 
hoped that he would see many of them at 
the next convention of the New York State 
Jewelers’ Association. 

After a flowery introduction, Toastmaster 
Mazer presented P. J. Coffey, newly elected 
president of the National Board of Trade, 
and head of the National Jewelers Publicity 
Association. 

Mr. Coffey stated that as a man, who has 
been interested in association work for 
many years, he extended his sincere appre- 
ciation of what he considers the most 
active unit of the American National Retail 
Jewelers Association, namely, the Bronx 
Retail Jewelers Association. This statement, 
he remarked, he made with full knowledge 
of the fact that the president of the national 
organization was in attendance. Mr. Coffey 
is a great believer in association work and 
is of the opinion that if the trade is to ac- 
complish permanent results, it. must be by 
the trade, as a whole, and not by individuals. 
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He assured those present that being presi- 
dent of the National Jewelers Board of 

Trade is a big job and he expressed the hope 

that he would measure up to the office. 


The speaker than went on to explain some 
of the work which the Board is doing and 
what its purposes are. He stressed the im- 
portance of dispensing credit information 
and told of the functions of the Adjustment 
Committee, the Arbitration Committee and 
the Good and Welfare Committee. 

Although not on the program, as one of 
the speakers, H. Osterweil, president of the. 
Metropolitan Retail Jewelers’ Association, 
was given an opportunity to make a few re- 
marks. He said that his organization is fol- 
lowing the examples set by the Bronx as- 
sociation and considers the latter organiza- 
tion the greatest and most progressive body 
of retailers in Greater New York. There- 
after the speaker’s remarks were confined 
principally to the hold up situation as it af- 
fects the jewelry trade. He pointed out the 
necessity of starting a campaign against 
crime. He believes that the jewelers should 
be given better protection and the only way 
to do this is for retailers to get behind the 
movement which will secure more police- 
men for the city. 

Mr. Mazer, in commenting upon the 
speaker’s remarks, stated that what the trade 
really needs is a campaign aimed at those 
who are responsible in determining the pun- 
ishment meted out to the thieves. He stated 
that the sentences should be more severe than 
they have been and believes in this way 
crime can be greatly decreased. 

After these remarks, Toastmaster Mazer 
went on with his introduction of the next 
speaker, Conrad J. Brotherly, president of 
the American National Retail Jewelers’ As- 
sociation. 

Mr. Brotherly expressed his appreciation 
and pleasure at being asked to attend an- 
other banquet of the Bronx association. He 
pointed out briefly what association work 
had done for the jewelry trade and showed 
how organizations had corrected many evils 
which had existed in the industry. Jewel- 
ers, he stated, thought that because certain 
conditions existed they had to live with 
them, but the presence of jewelry associa- 
tions has proved the contrary. The success 
of any organization, however, depends upon 
co-operation and pulling together, he said. 
Where jewelers formerly spent a great deal 
of time talking, they now aid each other by 
coming together at association meetings, and 
as a result, good has been accomplished, he 
pointed out. Mr. Brotherly touched on a few 
of the high spots of accomplishment as a 
result of the existence of associations in the 
jewelry trade. 

National publicity, he stated, is on the 
way to positive success, all as the result of 
organization in the trade. At the present 
time, he stated, $400,000 has been subscribed 
to the fund and none of the large eastern 
centers have been canvassed. Retailers, he 
remarked, are taking part in practically every 
movement in the trade whether it affects 
manufacturer, wholesaler or retailer. The 
Jewelers Security Alliance, he stated, elected 
for the first time in its existence, at its last 
meeting two retailers as members of the 
board of directors. In concluding his re- 
marks, President Brotherly, expressed his 
sorrow over the Icss of Mr. Korsunsky, but 
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told the members of the Bronx association 
that if they are to honor his memory, they 
must carry on the work which he had 
started. 

Another speaker not on the program but 
who was called to the head table to make 
a few remarks was Samuel Feldman, presi- 
dent of the Downtown Brooklyn Jewelers 
Association. Mr. Feldman, after being pre- 


* sented by Toastmaster Mazer, stated that 


his association was the baby organization of 
greater New York, having been organized 
last July with eight members but now boast- 
ing of 60 members and still growing. It was 
the Bronx association, stated Mr. Feldman, 
which inspired the formation of the Brook. 
lyn association and whatever success it at- 
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tains, Mr. Feldman said, would be due to 
the example set by the Bronx jewelers. 

Toastmaster Mazer next read a telegram 
from Hugo falkenstein, who is at present 
in Miami, Fla; Mr. Falkenstein telegraphed 
that he regretted not being present in per- 
son but assured the members that he was 
present in Spirit. At the suggestion of Mr. 
Mazer, the association replied to this tele- 
gram, telling Mr. Falkenstein that they 
missed him at this banquet. 

The next speaker presented was Emil 
Kohn, president of the Retail Jewelers As- 
sociation of Greater New York and Vicin- 
ity, who Toastmaster Mazer introduced as 
the “patriarch of the jewelry business.” Mr. 
Kohn told the jewelers how delighted he was 
at being present and assured them that he re- 
garded it as a real privilege to stand before 
them and make a few remarks. The speaker 
paid his respects to Mr. Brotherly and con- 
gratulated him for his excellent work on the 
tax fight. Mr. Kohn then spoke at some 
length of the crime situation and remarked 
that the lives of jewelers and their property 
are not adequately protected. The new po- 
lice commissioner, he said, has done ex- 
cellent work and has shown remarkable abil- 
ity and. a keen insight of what is needed. 
Jewelers, said Mr. Kohn, should stand be- 
hind the new commissioner particularly when 
he demands more patrolmen. The attention 
of the jewelers was called by the speaker 
to Bulletin No. 30 issued by the Jewelers 














February 10, 1926 


Security Alliance. This contains a great 
deal of helpful information on how to pro- 
tect lives and merchandise in jewelry stores 
and the speaker temarked that every jeweler 
should have a copy of it and read it at least 
once a month. Mr. Kohn pointed out where 
a great many jewelers are at fault is in un- 
locking their store doors and then opening 
their safes in the morning. He stated that 
every jeweler should have a certain hour for 
opening his store each morning and closing 
it each night. The stock should be placed 
in the showcases and windows and every- 
thing should be in place before the store is 
open for business in the morning. To do 
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otherwise, jewelers might be prepared for 
customers but unprepared for crooks. At 
night, Mr. Kohn said the store door should 
be locked at a specified time and then the 
stock removed from the windows and show- 
cases and placed in the safe. The speaker 
then touched on the insurance situation and 
called attention to the fact that the day of 
the flat rate has passed. It is now a matter 
of individual methods which regulates the 
rates. 

The speaker next spoke of price main- 
tenance and urged that every jeweler operate 
at one price. In conclusion, Mr. Kohn re- 
marked that he had been approached on sev- 
eral occasions on the question of consolidat- 
ing all the New York organizations into one 
body. He pointed out that each section of 
the city has different problems confronting 
it and no large organization could handle 
these successfully. As a result, he does not 
favor consolidation but is strongly in favor 
of co-operation. 

As Mr. Kohn was the last speaker on the 
program, Toastmaster Mazer arose and in- 
formed the gathering that he had been rg- 
quested to again thanx the L. E. Waterman 
Co., for distributing fountain pens and the 
I. Ollendorf Co., for its kindness in giving 
to each of the men, a handsome match box 
and several cigars. Jack J. Felsenfeld was 
also thanked for distributing several wrist 
watches equipped with pearl bracelets. 

Before concluding the post-praidial exer- 
cises, the jewelers were informed that Mur- 
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ray Max, secretary of the organization, had 
a few remarks to make. He walked from 
the head table to the center of the banquet 
hall where he escorted one of the diners to 
a position in front of President Landau. 
This man was introduced by Murray Max 
as Officer McCreeg of the Tremont Police 
Station. Mr. Max described how this pa- 
trolman last November had seen three sus- 
picious looking men coming out of a Bronx 
jewelry store. He attacked the three single 
handed and although the men were armed, 
succeeded in arresting all of them and tak- 
ing them to the police station where it de- 
veloped that they had robbed the jewelry 
store. The loot was found in a brief case 
carried by one of the men and all three were 
sent to prison. In recognition of the bravery 
shown by Officer McCreeg, President Lan- 
dau on behalf of the association presented to 
him a beautiful 14 karat gold, 19-jewel 
watch. The policeman was loudly applauded 
and congratulated and was probably too 





P. J. COFFEY, PRESIDENT OF THE NATIONAL 
JEWELERS BOARD OF TRADE 


much surprised to say more than “Thank 
you.” 

In concluding Toastmaster Mazer paid a 
tribute to the wives of the jewelers and 
then told the diners that if they would re- 
tire te the reception room, the banquet hall 
would be cleared. In a few moments, they 
returned and enjoyed dancing until a late 
hour. 

The various committees in charge of the 
affair were congratulated by many on the 
success of the banquet. These committees 
consist of: 

Arrangement Committee: W. Schneider- 
man, chairman; J. Stein, vice chairman; J. 
Chamelin, A. Bluming, I. Hirschhorn, treas- 
urer; J. Levy, A. Landau, S. I. Ferkin, I. 
Geffen, Murray Max, secretary. 

Floor Committee: I. Hirschhorn, chair: 
man: A. Siegel, M. Reibstein, S. Ilahn, D. 
Prince, H. Reibstein. 

Reception Committee: A. Bluming, chair- 
man; J. Hoffman, Mrs. W. Schneiderman, 
Mrs. J. Hirschhorn, O. Silverberg, Miss J. 
Berman, W. Joseph, F. Alpers, J. Goldberg, 
Mrs. S. I. Ferkin, A. Meltzer. 
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American Association of Credit Merchants 
Organized in Detroit and Officers 
and Directors Chosen 


Detroit, Mich., Feb. 3—The American 
Association of Credit Merchants was organ- 
ized in Detroit on Monday, Feb. 1. It has a 
membership of 200, of which according to 
Milton C. Hirschfield, who promoted the 
smovement, two-thirds are credit retail jewel- 
ers located in all parts of the United States. 
The remainder are retail credit clothing mer- 
chants. It is understood this body originally 
was intended to be known as a jewelers’ 
organization and some had previously called 
it the National Retail Jewelers’ Association. 
But with the clothing merchants included 
the name finally decided upon was the 
American Credit Merchants’ Association. 

The officers are: President, Charles V. 
Shaw, of the Shaw Jewelry Co., Dallas, 
Tex.; vice-president, S. Krieger, Krieger, 
Inc., Milwaukee; secretary, Sam Gerson, 
Gerson Jewelry Co., Detroit; treasurer, J. 
L. Freund, Freund Jewelers, St. Louis, Mo. 
The foregoing with the following make up 
the board of directors: J. B. Ford, White 
Bros., New Orleans; Henry Greenwald, 
New York city: R. Olson, Olson & Ebann 
Chicago. 

The delegates met Monday morning for 
the purpose of exchanging greetings. This 
was followed by a luncheon which included 
special music by Mr. and Mrs. Hugo Segal. 
Mr. Segal is of the Jacob Segal Co., dia- 
mond importers, Detroit. At 2 o’clock the 
meeting was called to order and permanent 
officers elected. Then followed an address 
on “How to Select Direct Mail Lists,” by 
an expert from R. L. Polk & Co., directory 
publishers, Detroit. 

On Tuesday morning a constitution was 
adopted. In the afternoon there was an 
address by Howard C. Sparks, treasurer of 
the Morris Plan Bank of Detroit on the 
“Banker’s Idea of the Credit Merchant.” 
This was followed by a general discussion. 
Later there was an address by Mr. Zeitung, 
sales promotion manager of the International 
Silver Co., of Meriden, Conn. The evening 
was given over to a banquet. Wednesday 
was taken up with a round table discussion. 
It was decided to hold the next convention 
in Detroit in February, 1927. 

Milton C. Hirschfield, a main factor in 
establishing the organization, says its object 
is to put the credit buying plan in better 
light befere the general public. 
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Aldermen of Syracuse, N. Y., Plan te 
Tighten Up Regulations of Auction 
Sales of Jewelry 

Syracuse, N. Y., Feb. 5—The aldermanic 
police and license committee has decided to 
raise the auctioneer license fee to $100 and 
to make the regulations of jewelry auctions 
more strict. The committee plans that no 
dealer in jewelry may conduct an auction un- 
til after he has been in the business for two 
years. He then may hold an auction sale 
for 30 consecutive days, and then he will be 
permitted to dispose of only the stock on 

hand. 

Sale of household property or real estate 
would not be affected by the regulation pro- 
posed, which is designed to cover jewelry. 
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-Hartford Branch of Junior. League Stages 
Successful Style Pageant in Which Local 
Jewelry Concern Has Prominent 
Display 
_ Hartrorp, Feb. 7.—Thousands of Hart- 
ford people have had the beauty and quality 
of fine jewelry, and the importance of 
jewelry to the well-dressed woman, brought 
keenly home to them during the past week, 
due to the publicity attending the production 
of “Fashion Strikes the Hour” given by 
the Hartford Junior League at the Hotel 
Bond, Monday evening, and the participa- 
tion therein of Henry Kohn & Sons, Inc., 

of 890 Main St. 

Not only were more than 1,500 invitations 
to the show issued by the entertainment 
committee of the League, with generous 
response from the foremost society people 
of the city, but the newspaper publicity 
featured the Henry Kohn jewelry both be- 
fore and after the show, and being exhibited 
as a climax to 32 episodes concerning ap- 
parel, the Kohn jewelry received the 
applause it well deserved. This firm showed 
itself not only willing to co-operate in a 
production designed to aid Junior League 
charities, but farseeing in the matter of 
valuable publicity, for when the young 
women of the League, acting as mannequins, 
wore the jewelry selected for them by this 
firm, it was a tribute to the good taste of 
modern ornaments and a proof that no well 
dressed woman of even the smartest set can 
afford to be without gems when she wishes 
to appear at her best. 

Much comment was heard on the fact that 
each of the three League models, Miss 
Robina Parker, Mrs. Richard J. Goodman 
and Mrs. Philip Schwartz, although wear- 
ing quantities of brilliant jewelry, failed to 
look over-dressed or over-adorned, proof of 
the fine restraint which is exercised in 
modern jewelry design. The most pro- 
longed applause of the evening greeted Mrs. 
Schwartz, appearing last as the “queen of 
diamonds” but each of the other models 
received an ovation. 

The fashion show, in a handsome setting 
of Cheney silks, palms, ferns and flowers, 
had a League member, Mrs. Halsted Red- 
field, in a beautiful hand-painted costume of 
17th century type, to introduce the various 
episodes, while the pages, Miss Marian 
Hyde and Miss Eleanor Williams, in fanci- 
ful Harlequin costumes and huge tulle ruffs, 
moved the hands of Fashion’s clock to rep- 
resent the hours for each type of fashion, 
and changed the placards describing each 
model and her apparel. It was after 
tableaux of League members wearing clothes 
for every activity of the day had been 
shown, with a special episode for I. Miller 
shoes and one devoted to rare furs from 
the Connecticut Furriers, that the jewelry 
was worn. A fitting introduction was given 
by Madame Fashion, stepping forward and 
saying to the audience 

“T hope that none of you have been for- 
getting the loveliest gown is but a jewel’s 
setting.” 

The blue velvet curtains then opened, 
showing a background of black and gold, 
against which Miss Parker appeared, wear- 
ing a crepe roma dinner frock. of palmetto 
green, designed from a Callot model, and 
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forming a background for the- pearls, the 
placard reading ‘“Pearls—Ever Exquisite— 
from Henry Kohn & Sons, Inc., worn by 
Miss Robina Parker.” Her adornment con- 
sisted of a Madame Thais necklace and two 
ropes of pearls, one 60 inches long and one 
72 inches. A 12 strand pearl bracelet, three 
solitaire pearl rings, baroque pearl earrings 
and a diamond and pearl, wrist watch com- 
pleted her jewels, which although represent- 
ing a total far beyond the dreams of the 
average debutante nevertheless did not ap- 
pear excessive. After posing for a 
seconds in the setting, she turned slowly 
around and then walked down the velvet 


carpeted path into the center of the ball-, 


room, where the audience was seated at 
small tables, and returning, took up her 
position at the left of the stage. As a 
recent debutante, her gems were especially 
appropriate. 

The placard was then changed to read 
“Sapphires and Platinum Spell Perfection 
—from Henry Kohn & Sons, worn by Mrs. 
Richard J. Goodman.” Mrs. Goodman, 
wearing an original Molyneux gown of 
horizon blue chiffon velvet, had as jewelry 
two diamond and sapphire bracelets, two 
diamond and sapphire brooches, one a circle 
and the other a bow knot design, a diamond 
and sapphire wrist watch, diamond pendant 
earrings, a cabochon sapphire ring, two dia- 
mond and sapphire hoop rings, a sapphire 
and diamond dinner ring and a sapphire 
guard ring. The effect of the flashing blue 
gems and the brilliance of the diamonds 
was marvelous in the spotlight as Mrs. 
Goodman did the same promenade as her 
predecessor. 

After she had returned to the stage and 
taken up a position opposite Miss Parker, 
the setting revealed Mrs. Schwartz, the 
placard saying “Diamonds—Beauty Tran- 
scendent—from Henry Kohn & Sons, worn 
by Mrs. Philip Schwartz.” This climax 
was greeted with vociferous applause, as 
Mrs. Schwartz possesses marked personal 
beauty and wide social popularity and her 
costume and jewels were exceedingly be- 
coming. She wore a black gown and a 
black Spanish shawl, which suited her un- 
usual height, and her flashing smile and 
brilliant dark eyes and black hair made an 
admirable complement to the diamonds she 
had at ears, throat and wrists. The shawl 
was caught at her shoulder with an oval 
diamond brooch and she also wore a dia- 
mond bar pin, long diamond earrings with 
pear shaped drops; a diamond wrist watch, 
a diamond and emerald ring with the stones 
in 1, 2, 3 order; a large diamond marquise 
ring, a three stone diamond ring with a 
large canary diamond center; a French cut 
diamond guard ring, and a fancy diamond 
ainner ring, as well as a pair of diamond 
bracelets. 

Mrs. Schwartz held her pose for several 
bars of the music which was an accompani- 
ment to the entire show, and then, after she 
had slowly turned so that every facet caught 
and magnified the spotlight’s glow, she pro- 
ceeded into the audience. Turning at the 
end of the promenade she returned to the 
center of the stage, and remained there 
while the pearl model and the sapphire 
model passed her to exit, the curtains fall- 
ing with her still posed, a fitting conclusion 
to a brilliant fashion show. 
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ALLEGED SWINDLER CAUGHT 





Man Charged with Using Fictitious Names 
When Obtaining Jewelry on Credit, 
Arrested in Philadelphia 


PHILADELPHIA, Pa., Feb. 8.—The career 
of a young man in swindling credit plan 
jewelry stores in this city has been halted 
by his arrest at the instance of one of the 
firms he is charged with having defrauded, 
He has been held for the grand jury by 
Magistrate Holland. He was arrested by 
F, J. Clayton, a private detective, who had 
been retained by the jewelry firm of Harold 
& Bro. on 10th St., near Market St. 

The detective has been after the man for 
seven or eight months with a warrant issued 
against him by Harold & Bro. The young 
man eluded search however, although other 
jewelers kept reporting his activities in the 
swindling line until the other night when 
Clayton trailed him to a cabaret and told 
him he was ‘wanted. The detective then 
took Sherwood to the latter’s room at 5116 
Ludlow St., where the formal arrest was 
made after some jewelry he is accused of 
obtaining was found there. 

The man’s game was the old and simple 
one of giving a fictitious name and address 
to the jeweler and obtaining the goods on 
the time payment plan. He used the names 
of Thomas Boyle and Raymond Cook. 
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Philadelphia Diamond Brokers and a 
Manufacturing Jeweler Reported on 
the “Missing” List 
PHILADELPHIA, Pa., Feb. 6.—The roll of 
“Missing” in the jewelry trade here has 
had two additions in the persons of Norman 
Jacobs, a diamond broker and Edwin A. 
Deschamps, manufacturing jeweler, neither 
of whom have been at their places of busi- 
ness for several weeks. The Jewelers Board 
of Trade has been notified of each case but 
has no intimation of their whereabouts so 
far as reported. With the disappearance 
of Max Fisher, Sansom St., wholesaler, this 
makes three cases of this kind since Jan. 1. 
Creditors with claims aggregating, it is 
said, between $20,000 and $22,000 are mourn- 
ing the disappearance of Jacobs who had an 
office on the fourth floor of the LeGar build- 
ing at 8th and Sansom Sts. No list of 
claims is forthcoming but it is understood 
in the “Street” that a majority of the credit- 
ors are in this city although several New 
York firms are said to be on the mourners’ 
list. His office has been closed for several 
weeks and the owners of the building found 

nothing on which to levy for their rent. 

The Deschamps case has caused a con- 
siderable stir in Sansom St., not only be- 
cause of the thoroughness with which the 
missing man “cleaned out” his place but 
because of the high regard in which his 
father, the late Joseph H. Deschamps, was 
held by everyone in the jewelry trade. The 
father was regarded as the soul of business 
honor and lived up to it. After his death 
the son continued the business but moved 
several times and finally located in the 
Washington Square building at 7th and 
Chestnut Sts., where his office and work- 
room on the second floor are being looked 
after for the present by a veteran employe 
who had worked for years for the elder 
Deschamps. 
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Cohn Pleads Guilty to Grand Larceny 








Public Accountant and Jewelry Broker Admits Part in Gigantic Swindle Which 
Involved Over $1,000,000 Worth of Jewelry—More Than $500,000 
Worth of Property Recovered 

















Harry A. Cohn, the public accountant and 
jewelry broker, whose base of operations 
was located until last October at 1457 
Broadway, New York, and who defrauded 
jewelers of more than $1,000,000 worth of 
jewelry and precious stones, pleaded guilty 
on Monday in Part IX of the Court of Gen- 
eral Sessions before Judge Morris Koenig 
to an indictment charging grand larceny in 
the first degree. This plea covers 10 indict- 
ments found against Cohn since last October 
and carries with it a maximum penalty of 
from five to 10 years in State’s Prison. 

This plea marks the beginning of the final 
stage in one of the most colossal and sen- 
sational cases in the history of the jewelry 
industry. The details of the case have been 
printed many times in THE JEWELERS’ CIR- 
CULAR and are familiar to the members of 
the jewelry trade. In apprehending Cohn 
and the Arnow brothers, and locating much 
of the missing jewelry, Pinkerton detectives, 
Captain “Matt” Stratton, of the Jewelers’ 
Co-operative Bureau, and the New York 
police were called in on the case. The value 
of the jewelry recovered and located is said 
to be about $700,000. 

Since Oct. 6, 1925, the day on which Cohn 
disappeared, the office of Greenbaum, Wolff 
& Ernst, attorneys for the National Jewel- 
ers Board of Trade, has been engaged con- 
tinuously upon this case. Edward S. Green- 
baum who has had charge of the matter has 
examined several hundred witnesses before 
Robert P. Stephenson, the Referee in Bank- 
ruptcy. In addition, Mr. Greenbaum and 
Newman ‘Levy have been constantly work- 
ing with the District Attorney’s office in the 
preparation of criminal cases. 

As a result of this activity 10 indictments 
were filed by the Grand Jury against Cohn. 
In addition thereto several indictments were 
filed against Cohn’s accomplices, Harry and 
Alex Arnow. The Arnows pleaded guilty 
to grand larceny in the first degree during 
the month of October and are still awaiting 
sentence. They turned State’s evidence and 
testified before the Grand Jury. As a result 
of their testimony and other facts disclosed 
by the investigation of this case, indictments 
were found against Samuel Dorfman, Joseph 
Herman, Julius Ortman, and Joseph An- 
zell charging them with criminally receiv- 
ing stolen property in the first degree. They 
are now awaiting trial and the District At- 
torney expects to dispose of their cases dur- 
ing the present month. 

More than half a million dollars worth of 
jewelry has been recovered and most of this 
is now in the custody of the District Attor- 
ney, New York County. The rest of it is 
in possession of certain parties who are hold- 
ing it under a restraining order of the 
United States District Court. Cohn’s sen- 
tence was adjourned by Judge Koenig until 
Feb. 24. 

Newman Levy when interviewed by a 
Jewerer’s Crrcutar reporter said: 

“I have rarely seen a case of such magni- 


tude where the results were so satisfactory. 
The three principal offenders have pleaded 
guilty and are now awaiting sentence. When 
we were first called into the case Cohn was 
a fugitive from justice, the two Arnows had 
vanished and all of the jewelry was missing. 
The unprecedented results in this case are 
due in a great measure to the splendid co- 
operation that counsel for the National 
Jewelers Board of Trade have received from 
District Attorney Banton and his assistants. 
In the beginning of the case Assistant Dis- 
trict Attorney, Richard C. Murphy, and As- 
sistant District Attorney, Daniel O’Sullivan, 
were assigned to conduct the investigation. 
They worked day and night on it, including 
Sundays and holidays. On several occasions 
they were in the District Attorney’s office 
examining witnesses and working on the 
intricate facts involved until long after mid- 
night. I feel that the members of the jew- 
elry industry as well as the public at large 
should know of the tireless industry and 
splendid efficiency of these public officials. 
When the case appeared on the calendar for 
trial Mr. Banton assigned James Garrett 
Wallace, one of his trial assistants, to the 
case. Mr. Wallace has been Assistant Dis- 
trict Attorney for more than 10 years and is 
generally regarded as one of the most bril- 
liant trial lawyers in criminal cases in New 
York city. I firmly believe that this for- 
midable array of legal talent had much to 
do with inducing the defendants to plead 
guilty.” 








Business Troubles 





A receiver has been appointed for C. J. 
Marson, Cambridge City, Ind. 

The Droke Jewelry Co., Oklahoma, Miss., 
is reported to be in bankruptcy. 

An involuntary petition in bankruptcy has 
been filed against Joseph Gottlieb, Pine 
Bluff, Ark. 

A voluntary petition in bankruptcy has 
been filed by James F. Leonberger, Shaw- 
neetown, III. 

Howard C. Wahlen, Raymond, Wash., is 
offering to settle at 3314 per cent., for re- 
lease. He claims assets of $2,200 and lia- 
bilities, $5,640. 

Arthur B. Franscell, Eureka, Cal., has 
filed a voluntary petition in bankruptcy, list- 
ing his assets at $7,123, partially claimed 
exempt, and liabilities at $15,702. 

Richard H. Menken, Oakland, Cal., has 
filed a voluntary petition in bankruptcy. The 
assets are listed at $9,338, of which $1,160 
are claimed to be exempt, and liabilities at 
$9,582. 








The jewelry store and stock of Dan T. 
Reamer, Meadville, Pa., was damaged re- 
cently when water from a broker water pipe 
in one of the bedrooms of the Lafayette Ho- 
tel found an outlet through the ceiling of the 
room and poured into the store. 
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GOLDBERG FOUND GUILTY 


New York Jeweler Convicted of Concealing 
Assets from Trustee in Bankruptcy 
and Sent to Prison 





In less than 10 minutes last Friday a jury 
in the Federal Court for. the Southern Dis- 
trict, returned a verdict of guilty against 
Louis Goldberg, a jeweler at 117 Delancey 
St., New York, on a charge of concealing 
assets from the trustee in bankruptcy. 
Judge Howe, before whom the defendant 
was tried, lost no time in passing judgment 
and immediately after the verdict was re- 
turned sentenced Goldberg to serve two 
years in the Atlanta Penitentiary. 

At the trial it was brought out in the tes- 
timony of Detective George Colgan, then of 
the Fourth Precinct, but now a member 
of the Maiden Lane squad, that on April 9, 
1925, Goldberg reported to the police that 
he had been held up and robbed in his place 
on the second floor of the building at 117 
Delancey St., where he maintained his place 
of business. The robbery was reported at 
9.45 a. M., but the jeweler, it is claimed, 
told the police it happened about 8.30 a. Mm. 

When Detective Colgan went to Gold- 
berg’s place to investigate, he told the jury, 
the jeweler stated three unknown men 
knocked on his door. Thinking it was his 
wife, he opened the door. Goldberg is said 
to have reported that he was tied to a chair 
after which the thieves stole more than 
$10,500 worth of diamonds and jewelry 
trom beneath a mattress. 

Detective Colgan claimed he was some- 
what skeptical of Goldberg’s story particu- 
larly when he was shown the cord with 
which the jeweler claimed he was bound. 
The fact that a policeman was stationed 
two floors above in the same building where 
he was guarding raided premises and that 
two policemen were stationed across the 
street also aroused the detective’s suspicions. 
Detective Colgan also told the jury that 
Goldberg had three locks on the door lead- 
ing to the hallway, through which the 
bandits were supposed to have entered. 

Several jewelers from whom Goldberg 
had gotten jewelry on memorandum a few 
days before the supposed robbery, were 
called as witnesses for the prosecution. 
They claimed that the jeweler had stated 
he had either sold the goods or had cus- 
tomers, when they demanded the return of 
their jewelry. All. this jewelry, it was 
claimed, was obtained on memorandum by 
Goldberg between April 4 and April 8, 1925. 

It was brought out during the trial that 
Goldberg had been arrested on Dec. 31, 1898, 
on a charge of burglary. He was accused 
with another man of stealing leather goods 
worth $1,000 from a store at 155 Suffolk 
St. According to the records Goldberg was 
sentenced to serve five years in prison and 
after doing two and one-half years was par- 
doned on Aug. 30, 1901, by Governor Odell, 
New York. 

The prosecution was handled by Assistant 
United States District Attorney Jury, as- 
sisted by Irving Schneider, of Engel Bros., 
attorneys, 154 Nassau St., who, acting for 
creditors, first brought the case to the at- 
tention of the Federal authorities. 








W. G. Perry has engaged in the jewelry 
business at Nampa, Idaho. 








— 
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DEATH OF SILAS L. GEORGE 





Prominent Watertown, N. Y., Jeweler and 
Gem Expert Passes Away at His Home 
in That City 


WatTERTOWN, N. Y., Feb. 6.—Silas L. 
George, diamond expert, proprietor of one 
of the largest and oldest retail jewelry estab- 
lishments in New York State outside of the 
big centers, and one of the most prominent 
and popular citizens of Watertown, died at 
his residence, 134 Keyes Ave., last Sunday 
morning in his 74th year. The funeral was 
held at his home on Tuesday of this week 
and interment was made in Brookside Ceme- 
tery. 

Mr. George had been seriously ill but two 
weeks, having first been confined to his home 
Jan. 17, when he suffered a stroke which 
paralyzed his entire left side. For several 
days his condition showed no critical phases, 
but on the night of Jan. 28 a second shock 
paralyzed his right side, leaving him uncon- 
scious up to the time of his death. 

A nephew of the late Governor Roswell P. 
Flower, Mr. George succeeded to the jewel- 
ry business which Governor Flower and his 
brother, the late Anson R. Flower, one-time 
heads of the Wall St. house of Flower & 
Co., had for several years conducted back 
in the 1860’s and 1870's. 

Tor almost half a century he was the pro- 
prietor of this business, and for 10 years 
more than that time he was identified with 
the store, either as clerk or owner. During 
all of that period he became well known to 
the trade. He built up a business noted for 
its integrity. Not a reputable firm of manu- 
facturing or wholesale jewelers, silversmiths 
er goldsmiths in the east that did not know 
him directly or through their salesmen. 

The jewelry store, owned and operated by 
Mr. George from 1878 to the day of his 
death, has never been located anywhere but 
at 106 Court St., and for a quarter of a cen- 
tury prior to that time it was also there. 
No salesman of any house of importance in 
this section of the country, for three-quar- 
ters of a century, had failed to go there. 
And his business has been in continuous 
existence for upwards of a century. 

Back in the early days of 1800, when 
Watertown was a straggling village, little 
more than a hamlet in size, one Calvin Gui- 
teau conducted a small store for the sale and 
repair of watches, clocks and jewelry. One 
William Harrison Sigourney, a member of 
one of the early families of Watertown, be- 
came an apprentice in the shop, and later en- 
gaged in business for himself. After a num- 
ber of vears he sold it to Roswell P. and 
Anson R. Flower, who operated it under the 
name of R. P. & A. R. Flower. From then 
it passed to Mr. George, who at the time of 
his death had a stock valued in the neighbor- 
hood of $100,000, and including one of the 
finest collections of set and unset diamonds 
in the State outside of the large cities. Dia- 
monds were a hobby with Mr. George, who 
hardly less had a penchant for emeralds and 
rubies, and many valuable gems were dis- 
posed of by him. 

It was his wish that the business, which 
had been so long in the family, should not 
be sold out or given into other hands. Ac- 
cordingly his son, John Gilbert George, a 
graduate of Yale in the class of 1906, who 
for the past 15 years had been operating a 
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large rice and vegetable plantation adjoin- 
ing that of former President Obregon in 
Mexico, plans to dispose of his Mexican 
holdings during the next five or six months 
and return to take charge of the jewelry 
store. 

C. Otis McCarty, who for exactly 20 
years has been employed by Mr. George as 
head of his engraving department, will be- 
come manager of the store, it is understood. 
James George will remain as watchmaker, 
Lee Johnson as repairer of clocks and Mrs. 
Frances Atwood as bookkeeper. . 

During the present week the store has been 
closed for inventory, which will be com- 
pleted Monday, when the store will be 
opened again. It is understood that the 
Watertown National Bank, which owns the 
property, is to give the George estate a long- 





THE LATE SILAS L, GEORGE 


term lease of the site and that a new store 
front of the most modern type will be put in. 

The will of Mr. George was admitted to 
probate in Surrogate’s Court, Thursday, the 
petition showing personal property of at 
least $150,000 and real property of at least 
$15,000. Under the terms of the will, a life’s 
use of it is bequeathed to Mrs. Kate Grat- 
ton George, widow of the deceased. After 
her death it is to be divided equally between 
the two sons, Roswell S. George, president 
of the James R. Miller Co., of this city, and 
John G. George, of Mexico. The two sons 
are made executors of the estate. 

Silas Levi George was descended from 
one of the oldest families in the country, 
and on his mother’s side he traced back to 
William the Conqueror, a member of the 
family of Floier, from which the name 
Flower was derived having come from Nor- 
mandy to England during the invasion. In 
1450 there was born in Exeter, England, one 
Captain William Floier, who went with the 
army of King Edward IV in its assault on 
France. Thence the line came down to the 
early history of this country, when Lamrock 
Flower became one of the New England 
patriots. 

The subject of this sketch was born in 
the village of Theresa, Jefferson county, 
New York, Sept. 8, 1852, son of Silas Levi 
and Caroline Flower George. His father 
was a merchant in Theresa, but died in 1862, 
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when the junior Silas was but 10 years of 
age. The boy remained with his mother in 
Theresa until he was 14 years of age, when 
he came to this city and entered the dry 
goods store of Hoffman & Weinberg, re- 
maining but a year, when he went into the 
jewelry store which his uncles owned, 
That was in 1868, and 10 years later he pur- 
chased the business. In the Fall of the 
same year he was married to Miss Kate 
Grafton, daughter of Dr. John Gilbert Graf- 
ton, of this city, a noted surgeon of his day, 


‘ native of London, England, and graduate of 


Oxford. 

Mr. George has always been closely iden- 
tified with the Flower family and with many 
important business enterprises of this city. 
When the Henry Keep home for aged per- 
sons was established here in 1884, he was 
made secretary of its board of trustees, a 
position which he held at the time of his 
death. 

For many yéars he was chief of the old 
volunteer fire department. He was stock- 
holder, director and secretary of the old 
Watertown Gas Co. for many years prior to 
its absorption by the Northern New York 
Utilities, Inc., and then for a number of 
years was director of that company. Also, 
for a long time, he has been vice-president 
and a trustee of the Watertown Savings 
Bank. He had been a member of the board 
of directors of the Watertown Chamber of 
Commerce and has been identified with many 
other activitiés. 

An ardent fisherman, he 1arely missed an 
opportunity up to the last year of his life to 
whip a trout stream, or to fish for black bass 
and lake trout. He was a member of Trin- 
ity Episcopal Church, of Watertown Lodge, 
No. 49, F. & A. M.;: Watertown Chapter, 
No. 59, R. A. M.; Watertown Commandery, 
No. 11, K. T., and Media Temple of the 
Mystic Shrine. 


Albany, N. Y., Jewelers Form Association 
and Elect Officers at Meeting Held Feb. 5 

ALBANY, N. Y., Feb. 6.—The Albany Re- 
tail Jewelers’ Association was organized last 
night at a dinner of Albany jewelers at the 
Albany Club, which was addressed by Emil 
J. Scheer, Rochester, N. Y., president of the 
New York State Retail Jewelers’ Associa- 
tion, and William S. Hughes, Jr., of Mount 
Vernon, N. Y., field secretary of the State 
association. 

Lee Van Kopald, manager of the Fred- 
erick-Maurice Co., was elected president, 
and Fred Mende, of J. W. Mende & Sons, 
secretary. A vice-president and treasurer 
will be elected at the next meeting, Friday 
evening, March 5. 

The charter members are: Harold Wil- 
son, Fred J. Biehler, Felin L. Hebert, Aaron 
P. Crounse, Fred Mende, Ormond N. Jen- 
nings, G. Curtis Sprang, Fred Miller, 
Charles P. Lowry and Lee Van Kopald, all 
well-known local jewelers. 














Arthur De Groff, a jeweler of Peekskill, 
N. Y., has been holding an auction sale at 
his place of business at the corner of Divi- 
sion St. and Central Ave. After being 14 
years in that location, the lease has ex- 
pired and the property has been sold. Mr. 
De Groff is compelled to seek a new loca- 
tion for his business. 














February 10, 1926 





George Wiltshire, representing William 
R. Cobb Co., jewelers’ findings at Paw- 
tucket, R. I., has been in town calling upon 
the trade. 

Robert Ervein announces that he has sold 
his gift and art shop business at 207 S. 
52d St., to Bessie Callahan, who will con- 
duct it in future. 

A. Wallenstein, watchmaker to the trade 
for many years, has leased quarters on the 
third floor ot the Joseph Goodman building 
at 731 Sansom St. 

A, L. Schwartz, diamond setter, has taken 
the store at 122 S. 7th St., in the Hillerson 
building, formerly occupied by Samuel 
Potash, wholesale jeweler. 

F. C. Bechtel and David Gutekunz are 
on the road through Pennsylvania for J. B. 
Bechtel & Co., Inc., and are sending in good 
reports from their territories. 

Mr. and Mrs. Benjamin Abrahams, the 
former a well known diamond broker, will 
leave soon for an extended trip to Miami 
and other noted Florida resorts. 

Sympathy of the Philadelphia trade has 
been extended to J. G. Rennard veteran 
retailer at Phoenixville, Pa., in the recent 
death of Mrs. Rennard after a long illness. 

Ross Linderman, watchmaker for Joseph 
T. Montgomery, jeweler at 229 Market St., 
Wilmington, stopped over briefly in this city 
on his visit to his old home in Norristown. 

Among the out of town retailers who have 
visited the Philadelphia wholesale houses 
recently, were G. William Edwards, Beth- 
lehem, Pa., and Freeman Baylies, Bristol, 
ra: 

A hearing has been set in the United 
States District Court for March 19 on the 
application of Joseph S. Miller, trading as 
the United Pawnshop Outlet Co., for a dis- 
charge from bankruptcy. 

His many friends in the Philadelphia 
trade have extended sympathy to Victor 
Bailey, manager for the Baynard’s, Inc., at 
Wilmington in his severe illness, he being 
confined to bed by an attack of sciatic 
rheumatism. 

Harry A. Ferris, with headquarters in 
the Heyworth building, Chicago, now is re- 
presenting the Byard F. Brogan line of fine 
mountings and wedding rings throughout 
the middle west. He is assisted by his own 
sales force. 

I. Kimmell, manufacturing jeweler, for- 
merly in the Samuel Deutsch building, 
Sansom St., has moved across to the Joseph 
Goodman building and taken the greater 
part of the third floor to care for his ex- 
panding business. 

Miss Elsa Dorn, daughter of A. F. J. 
Dorn, veteran Camden, N. J., retailer, is 
enjoying a trip of several weeks through 
the south. Miss Dorn has been a capable 
assistant to her father in his store and has 
many friends in the wholesale trade. 

The comparatively small stock left in the 
store of the Parkside Jewelry Co., at 1114 N. 
40th St., was sold last Friday by order of 
the Receiver in Bankruptcy Elston C. Cole. 
The financial results have not yet been an- 
nounced but they will by no means offset 
the heavy liabilities. 

The sympathy of the Sansom Street Busi- 
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ness Men’s Association and every one else 
on the “Street”? was extended to M. Ballen, 
well known diamond dealer at 732 Sansom 
St., in the recent death of his father. A 
large delegation of the association, headed 
by M. Boogandof, attended the funeral. 

The firm of Berman & Cohan is gradually 
giving up the manufacturing end of their 
business at 722 Sansom St., and will devote 
all their attention to jobbing. In pursuance 
of this policy H. N. Berman will go on the 
road for the firm early next month, and 
hereafter will make regular visits to the 
trade. 

Saul A. Wagner, salesman, of I. Press & 
Sons, was sentenced to three years in the 
Florida State penitentiary by Judge Wilbur 
Tilden in the Orange County criminal court. 
Wagner was found guilty of embezzlement 
of $85,000 worth of the firm’s jewelry by a 
jury in the criminal court at Orlando, re- 
cently. 

Carlton Abrahams, son of Benjamin 
Abrahams, diamond broker at 118 S. &th 
St., is being congratulated by his many 
friends on the “Street” on his engagement 
to Miss Elinor Jacobs, daughter of Mr. 
and Mrs. Jacobs of West Upsala St., Ger- 
mantown. The date for the wedding has 
not been set as yet. 

Rexford’s, Inc., at 926 Market St., which 
has been closed for business for a couple 
of weeks, pending extensive alterations and 
improvements has been reopened with a 
zvorgeous new front and many changes in 
the interior of the store adding to the com- 
fort of customers and permitting a more 
extensive window and counter display of 
jewelry and gifts. 

Frank Stebuski and John Walker, 22 and 
20 years old respectively who were convicted 
of the robbery of a large number of foun- 
tain pens from a local wholesaler, were 
sentenced in Quarter Sessions, Stebuski to 
from’ 18 months to three years and Walker 
to six months. George Welt, arrested with 
them was discharged for lack of evidence. 

John Knapp and Albert Miller, of this 
city, convicted at Sunbury of the robbery 
of the G. D. Fox jewelry store at Milton, 
Pa., have been sentenced to serve not more 
than three years in the Eastern Penitentiary 
here and to pay a fine of $100 each and the 
costs of prosecution. As they must work 
out the fines and costs, their stay in prison 
will be considerably lengthened. 

The Oriental Novelty Shop, Inc., a gift 
shop at 31 S. 8th St., has been petitioned 
into bankruptcy by three New York credit- 
ors whose claims aggregate $1,953. They 
are the Worthy Metal Products Co., claim 
$878; Corticelli Silk Co., $136.99 and Mod- 
ern Brass Novelty Co., $938.10. Alleged 
preferential payments of $1,006 to the West- 
ern Silver Co. and of $100 to the National 
Plating Co. are charged in the petition. 
Geo. J. Cherry has been appointed receiver 
with a bond of $3,000. 

Judge Dickinson in Federal Court here 
has granted the petition of creditors of Nat. 
J. Barsky, trading as the Martin Jewelry 
Co., 248 Market St., for appointment of a 
receiver and appointed Joseph Sternberger 
in that capacity. The receiver has been 
authorized to sell the assets for what they 
will bring but has not yet announced the 
date of the sale. Barsky, who was peti- 
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tioned into bankruptcy in January, has a 
long list of creditors, including a number 
of New York jewelry wholesalers and gift 
shop houses. Under an order of the re- 
ceiver, Charles V. Winder, the stock and 
fixtures of the Martin Jewelry Co., 248 
Market St., were sold last Tuesday at auc- 
tion. The principal objects put up for sale 
were gold-plated rings, nickel and gold- 
plated watches, plated scarf pins, cuff links, 
eic., and several manicure sets. The prices 
were not high. Better bidding is expected 
at the receiver's sale of the pawnshop of 
William Berkowitz, bankrupt, at 117 N. 
9th St. on Feb. 11, when jewelry, silver- 
ware, and other goods will be auctioned. 
Harry Fisher is receiver. 

M. A. Davis, county detective of Mifflin 
county, reports the recovery of four of the 
watches stolen from the Mifflin County Jewel- 
ry Co., Lewistown, Pa., two weeks ago, when 
James Williams, 23 years old, colored, of 
Tyrone, Pa., threw a paving brick, wrapped 
in an old coat, through the plate glass dis- 
play window, shattering it just enough to 


permit reaching in and_ snatching the 
watches. The loot was recovered at Mount 
Union, Pa., where Williams sold a_ thin 


model, white gold, 17 jewel watch to J. B. 
Walker, manager of the Juniata Gas & 
Service Station for $7; Kate Lynch, a 
negress, purchased a man’s strap wrist watch 
for $7; Henrietta Berry, colored, a square 
strap wrist watch for $3, and George Wash- 
ington, colored, a white gold, open face, 
size 12, 17 jewel Elgin for $17. All the 
purchasers will testify against Williams who 
has already served a term in the State In- 
dustrial Reform School at Huntingdon. A 
reward of $100 offered by the jewelry com- 
pany for the return of the loot will go to 
Detective Davis. 





Mr. and Mrs. Nat. Kaiser, Atlanta, Ga., 


motored down to New Orleans for a 10 
day vacation. 

B. Bernstein, is opening up a jewelry store 
and repair shop at 134 Royal St., under 
the name of the Royal Jewelry Co. 

F. C. Beckwith of the Mamilton Watch 
Co., spent two days in New Orleans last 
week, leaving by steamship for New York. 

Frank Mann, Bay St. Louis, Miss., was 
in New Orleans last week on a brief visit, 
and reported business very satisfactory 
along the Gulf Coast. 

Mr. and Mrs. A. J. Krower are expected 
back from New York shortly. The firm 
of Leonard Krower & Son, Inc., are busily 
engaged booking reservations in the local 
hotels for their many guests who are visit- 
ing the city for Carnival. 

A. G. Schultz, Baronne St., has moved 
his place of business one block further up 
town on the same street. This move was 
necessary, as the building he was in, and 
also several others, are being demolished, 
as a skyscraper will be built there. 








The Kaniss Jewelry and Gift Shop has 
moved to 227 Central Ave., St. Petersburg, 
Fla., from Henryetta, Okla. 
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Arnold C. Messler made a trip to New 
York the past week on business. 

Clarence J. Roehr left the first of the 
week on a western trip for the Bassett 
Jewelry Co. 

Louis Meisel has discharged a mortgage 
for $3,500 against: property belonging to 
Newton A. Wing. 

A United States tax lien against O'Neill 
& Block has been discharged, according to 
the records at city hall. 

Gregor Krichbaum left last week for a 
short business trip through the middle west 
for the L. Krichbaum Co. 

Mr. and Mrs. Ashbel T. Wall., Jr.. were 
in New York and vicinity the past week, re- 
maining over the week-end. 

Mr. and Mrs. Frederick B. Thurber 
entertained at a dinner party at the War- 
wick Country Club last Saturday evening. 

Walter A. Griffith, of R. L. Griffith & 
Sons, with his wife, left Friday night for 
Winter Park, Fla., where they will remain 
a month. 

A public auction of articles pledged with 
the United Loan Co., 8 Empire St., consist- 
ing of watches, rings, etc. was held on 
Thursday. 

Charles A. Russell, of the Trons & Russell 
Co., and family have removed into their 
handsome new home on Loring Ave., on 
the East Side. 

H. M. Tepple, of the Hadley Co., left 
last week on an extended western trip on 
which he will go to the Pacific Coast be- 
fore returning. 

Hiram Long, manager of the Chicago office 
of Karpeles Co., is at the firm’s offices here 
preparatory to making a six weeks’ busi- 
ness trip to Europe. 

L. A. Sundlun, retailer, 24 Broad St., 
Pawtucket, left the past week on a two 
months’ trip to Bermuda, Havana and points 
of interest in Florida. 

Russell Grinnell was elected a director for 
three years at the annual meeting of the 
stockholders of the Firemen’s Mutual Fire 
Insurance Co. on Thursday. 

The regular monthly meeting of the 
Manufacturing Jewelers’ Board of Trade 
will be held at the Turks Head Club, this 
city, on Friday noon, Feb. 19. 

Ralph S. Hamilton, Jr., was elected a 
member of the Board of Governors of the 
Jacobs Hill Hunt Club at the annual meet- 
ing held last Tuesday evening. 

Mr. and Mrs. A. Tingley Wall left 
Saturday for New York to sail this week 
Thursday on the steamship San Lorenzo 
for Porto Rico for a two months’ stay. 

Clarence N. Quinn, of Quinn & Co., was 
elected president of the Providence Gun 
Club at the annual meeting and dinner at 
the Rathskeller on Saturday evening. 

Among the officers elected at the annual 
vestry meeting of Trinity Episcopal Church 
at Edgewood last week were A. Leo Kil- 
kenney and William G. Lind as vestrymen. 

A meeting of the Manufacturing Jewel- 
ers’ Golf Association will be called by Presi- 
dent Samuel B. Levy the latter part of this 
month to make plans for the coming season. 

Victor B. Hume, manufacturers’ repre- 
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sentative with offices at Chicago, who has 
been visiting at local factories for the past 
10 days, left last week for his headquarters. 

Jacob Etnstof has given a mortgage for 
$125,000 to the Providence Institute for 
Savings on two tracts of land with build- 
ings on the northernly side of Westminster 
St. 

The Eastern Jewelry Co.,407 Pine St., is 
now being conducted by Bagdasar Avakian 
of Arlington, R. I., and Charles Kazaross 
of this city, according to their statement at 
city hall. 

L. H. Hepworth has opened optometric 
rooms in the Washington Trust building at 
Westerly. He was formerly in charge of 
the optometric department of H. S. Tanner 
in this city. 

Col. H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., will be the toast- 
master at the annual dinner of the Rhode 
Island Press Club at the Narragansett 
Hotel on Feb. 22. 

By the will of the late William H. 
Draper, filed in the Municipal Court here 
last week, Mrs. Amelia Kelly, who had 
been his secretary for many years, was left 
a legacy of $25,000. 

Samuel Workman was a member of the 
committee in charge of the arrangement: 
for the eighth annual banquet of the Touro 
Fraternal Association at Narragansett Hotel 
last Wednesday evening. 

Frank L. Barrows, with Gorham Mfg. 
Co.. is chairman of the committee of 
arrangements tor the annual Washington’s 
Birthday parade and banquet of the First 
Light Infantry Regiment. 

Mrs. Marion L. Misch, of Caesar Misch, 
Inc., has announced that she will not be a 
candidate for renomination for the Provi- 
dence school committee at the expiration of 
her present term of office. 

Edward C. Mayo, president of the Gor- 
nam Mfg. Co., with his wife and son, are 
visiting Mrs. Mayo’s parents, Col. and Mrs. 
John W. Gordon, of Richmond, Va., with 
whom they will motor later to Southern 
Pines, N. C. 

The final eccount of Mrs. Abbie W. 
Holmes, as executrix of the estate of the 
late George H. Holmes was filed last week 
in the Municipal Court in this city, showing 
no balance. The account was allowed and 
ordered recorded. 

Among the officers elected at the 24th 
annual meeting of the Hebrew Free Loan 
Association held last Sunday evening were 
Archibald Silverman as honorary vice- 
president and Samuel H. Workman as one 
of the directors. 

At the annual meeting of the Past Com- 
manders’ Association, Sons of the Union 
Veterans of the Civil War, held at divi- 
sion headquarters Saturday evening, Frank 
L. Barrows was elected a member of the 
executive board for two years. 

Harold \V. Fenner, who has been asso- 
ciated with R. L. Griffith & Sons for 
several years, has resigned his position to 
enter business for himself in another line. 
He was the recipient of a handsome gold 
ring from his associates upon leaving. 

The Berkander five continue to hold the 
lead in the Casino All-Star Bowling 
League by a good margin having won 33 
and lost 21 games while its closest op- 
ponent has 30 won and 24 lost to its credit. 
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The Berkanders have a total pinfall of 
27,330, an average of 506. 

The employes of the Reuckert Mfg. Co, 
held their fourth social last Friday eve- 
ning and was a successful affair. It was 
in the nature of a costume party and the 
attendance was large. It was in charge of 
a committee consisting of Frank F. Brown, 
Conrad W. Tetreault and Thomas Ricci, 

The quintet from the Ostby & Barton 
Co., has a very slight toe-hold on the top 
round of the Industrial Bowling League 
with 51 won and 25 lost while the Klein 
team has 50 won and 26 lost. The other 
jewelry teams in the league—Hamilton & 
Hamilton, Jr., Inc., and the R. L. Griffith 
& Sons are in the middle. 

Erling C. Ostby, of the Ostby & Barton 
Co., left last week on an extended business 
and pleasure trip to the Pacific Coast and 
will be absent several weeks. As he will 
visit the various offices of the concern dur- 
ing his trip this .will take the place of the 
usual salesforce convention held every 
year at the factory here. : 

Capt. Jerome M. FitzGerald, owner of 
the Fitzgerald building, and son of the late 
Michael FitzGerald, an old-time manufac- 
turing jeweler, will be the speaker at the 
next luncheon meeting of the Providence 
Lion’s Club. His subject will be “The 
Jewelry Industry as an Integral Part of 
New England’s Business.” 

William Schart, 30 years old, an employe 
of the Gorham Mfg. Co., since leaving 
school, was found dead in bed Monday 
morning at his home, 6 Harry St., Arling- 
ton, death being caused by heart disease. 
He was in Providence and was a member 
of a German lodge and of Providence 
lodge of Elks. He was also commodore of 
the Chattanooga Canoe Club of Pawtuxet. 

The partnership that has existed hereto- 
fore for several years between Isaac Rice, 
Albert Weiner and Alexander Weiner, do- 
ing business as the New England Glass 
Works, 150 Chestnut St., has been dissolved 
by mutual consent. Albert Weiner has 
withdrawn and the business has been taken 
over by Alexander Weiner and Isaac Rice 
who will continue it at the same address and 
under the same style. 

In the Congress Manufacturers’ Bowling 
League. in which there are teams repre- 
senting Silverman Bros., Imperial Knife 
Co., Uncas Mfg, Co., Bickford Engraving 
Co., and Klein & Sons, the Silverman team 
has a wide lead with 38 games won and 
only 4 lost for a total pinfall of 20,269. 
It also has the high team single of 547 and 
the high team total of 1,547. The Knife five 
is the runner-up with 29 won and 13 lost 
and a pinfall of .19,251. 

Among the jewelry buyers reported in 
Providence and vicinity during the past were 
the following: Mr. Mueller, of D. Lisner 
& Co., Inc., New York city; Mr. Rhode, 
of the Rhode, Spencer Co., Chicago; 
Messrs. Schuman and Mandel, of Schuman 
& Mandel, Baltimore, Md.: Mr. Foster, of 
Samstag & Hilder Bros., New York city; 
Mr. Shure and Mr. Hamburger, of N. 
Shure Co., Chicago; Mr. Kaskel, of 
Weiner Bros., New York city; Edward 
Heim, of Jules Schwab & Co., New York 
city; Mr. Kluth and Miss Loqui, of The 
Fair, Inc., Chicago; A. H. Bendheim, New 
York city. 
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Fred L. Torrey has been elected presi- 
dent of the Attleboro Mutual Fire Insurance 


Co. 

Edward A. Moore, of the R. F. Simmons 
Co. left last week on a business trip for 
that concern to the Pacific Coast and will 
be absent several weeks. 

Walter P. McAlpine, of the W. N. 
Fisher Co. was elected treasurer for the 
current year, at the annual meeting of the 
Angle Tree Stone Fish and Game Club 
last week. 

The Balfour Co. bowlers rolled up a 
total of 1,649 in taking two strings from 
C. O. Sweet’s bowlers Wednesday evening. 
Davey was high total man with 364 and his 
140 was also the high single mark. 

Mr. and Mrs. L. G. Balfour are seeking 
warmer weather by a southern trip, having 
left on Thursday for a week in Havana, 
Cuba: another in Miami, Fla., and a longer 
stay of at least a month in Nassau. 

In accordance with a custom established 
several years ago, the R. F. Simmons Co. 
last week distributed its annual mutual 
profit-sharing bonus among the employes, 
several thousand dollars being paid over to 
the employes. 

The Attleboros were well represented by 
a number of members of the Providence- 
Attleboro Branch of the American Electro- 
Platers’ Association, who attended the 
monthly meeting held at 112 Dorrance St., 
Providence, last week. 

‘All the officers were re-elected at the an- 
nual meeting of the Bay State Optical Co. 
Relief Association held last week. Fol- 
lowing the business meeting the social com- 
mittee assumed charge and conducted an 
enjoyable entertainment. 

Ralph L. Harden has been succeeded by 
C. E. Holden as manager of the New York 
ofice of the Mason Box Co. Mr. Harden 
will have charge of the advertising and 
sales departments with headquarters at the 
firm’s factory at Attleboro Falls. 

Shipley W. Wilson, for several years a 
familiar figure in this city, died last Tues- 
day in his 80th year. For a number of 
years he was an employe of the F. L. Tor- 
rey Co. and worked there up to a short time 
ago. He is survived by one son. 

Arthur F. Guyot, of Guyot Bros., hub 
and die cutters, had a narrow escape from 
serious injury early in the week when the 
automobile in which he was driving was in 
collision with another machine on County 
St. Mr. Guyot was considerably shaken up 
but fortunately no bones were broken. 

The S. O. Bigney Co.’s five took two 
strings from Balfour Co.’s quintet in the 
Shop League on Tuesday night. Haley was 
the high stepper with a total of 359, but 
Dolley set the mark with the high single of 
169. The results: Bigney, 586, 532, 536, 
— 1,654; Balfour, 550, 529, 551, total, 

John F. Sullivan has brought suit in the 
Superior Court against George L. Shepard- 
son, as the sole surviving member of the 
Partnership of C. A, Marsh & Co., manu- 
facturing jewelers, for $10,000, the plaintiff 
claiming that there is due him and unpaid 
$5,085.56 as commission for sales of goods. 
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The claimant has brought another suit 
against the executors of the estate of the 
late Charles A. Marsh claiming similar 
damages on the same grounds. 

Maurice J. Baer, president of the Baer 
& Wilde Co., sailed from New York on 
Tuesday last on the steamship Rotterdam, 
of the Hamburg-American line on a tour 
of over 20,000 miles. He will visit Madeira, 
Spain, Algiers, Egypt, Palestine, Turkey, 
Greece and Italy before returning to this 
country. 

At the annua) meeting of the Sturdy 
Memorial Hospital corporation last week 
Joseph L. Sweet, of the R. F. Simmons 
Co., was re-elected president for the 
ensuing year. Joseph Finberg, of the Fin- 
berg Mfg. Co.; Ernest D. Gilmore of E. D. 
Gilmore & Co., and Edward L. Gowen, of 
the R. & G. Co., were elected members of 
the Board of Managers and Harold E. 
Sweet, of the R. F. Simmons Co., 
treasurer of the Board of Trustees. 

Mr. and Mrs. Samuel M. Einstein left 
on Friday for New York, where they were 
joined for the week-end by their daughter, 
Miss Stephanie Einstein of National Park 
Seminary, Washington, D. C., and their son, 
Samuel M. Einstein, Jr., from Deerfield 
Academy, prior to sailing Wednesday of 
this week on the steamship Conte Rossa 
for Naples. They will also travel in France 
and Germany, planning to be on the conti- 
nent about six weeks, 











W. G. Clark & Co. are celebrating their 
45th anniversary this year, 

Mr. and Mrs. Theron Curtis 
last week from a stay in Florida. 

Fred Howard left last week on a western 
trip in the interests of the F. M. Whiting 
Co. 

C. Ray Randall was in ‘New York the 
past week in the interests of C. Ray Ran- 
dall Co. 

Oscar A. Hillman & Co., successors to 
John P. Bonnett & Sons, have been making 
extensive improvements in their plating 
plant at 72 Elm St. 

William Creed, enameler, 54 Orne St., 
reports his business as being the best in a 
number of years, necessitating extensive al- 
terations and additions to his plant. 

The C. C. Carter Machinery Co., of 
Providence, has purchased the machinery 
and equipment of the Kennedy & Co. plant 
in the T. I. Smith & Co. building, and is 
offering it in lots to suit purchasers. A 
salesman has been at the plant every day 
the past week. 

A party of the young women employed 
at the Webster Co.,. taking: advantage of the 
weather conditions, enjoyed an old-fashioned 
sleigh ride the other night, going to the 
Mansfield Tavern for supper. 

The bowlers representing T. G. Froth- 
ingham Co. was knocked off the top round 
of the Social League Monday evening, 
when the Sturdy team took two of the three 
strings from them. Dolan rolled the high- 
est single of 109 while Jones copped the 
highest three string with 283. The scores 
were as follows: Sturdy—454, 440, 427, 


returned 





73 


total of 1,321; Frothingham—429, 414, 472, 
total of 1,315. 

A knowledge of metallurgy would have 
saved an unscientific robber much unneces- 
sary labor sometime early Monday morn- 
ing or late Sunday night, Jan. 31 after a 


successful break had been made at the 
manufacturing jewelry plant of T. G. 
Frothingham Co., on Elm St. The thief 


or thieves made a successful entry by way 
of a fire escape and after scouring through 
the factory took along one gold ring and 
two bags of metal alloy, evidently in the 
belief that the latter had a _ considerable 
percentage of gold or other valuable metal. 
The alloy was heavy and must have pro- 
vided a stiff task for the marauder who 
carried it away, but in monetary value it 
will be practically as useless as a ton of 
granite to the robber. The police have the 
matter under investigation. 








Plainville, Mass. 





John A. Kenerson has returned from a 
three weeks’ business trip in Maine. 

One of the new articles that is soon to 
be placed on the market will be a metal 
mesh made shoe. These shoes are expected 
to find special favor with milady for wear 
at dances and dinner parties. 

At the annual meeting of the stockholders 
of the Plainville Savings and Loan Asso- 
ciation, among the directors elected were 
the following: Byron §. Gardiner, Joseph 
W. Martin, Jr., Rufus King, H. Alton Hall, 
John J. Eiden, Edwin W. Pink, Russell I. 
Rhodes, Frederick W. Sears, Donald A. 
Barrows and Frederick E. Sturdy. 

Through the courtesy of Charles A. 
Whiting, of the Whiting & Davis Co., cer- 
tain ladies of the cast of “All Aboard” in 
one of the scenes of the revue given this 
week at the Elms will wear the celebrated 
Whiting-Davis mesh gowns. These have 
been shown all over the cotntry in many 
theaters and in many style shows and have 
attracted widespread attention. ; 

The stock, tools, machinery and other 
assets of the Scofield, Melcher & Scofield, 
Inc., will be sold at public auction at 10 
o’clock, Tuesday, Feb. 16, at the plant, at 
the southwest corner of South and Bacon 
Sts., for the purpose of liquidating the busi- 
ness. The property has been divided into 
590 lots and will be sold separately to the 
highest bidders without limit or reserve. 

See | 

A show window .of. the’ E:° C. Meyer 
Jewelry Co. 3 Ws. Broad’ St., Richmond, 
Va., was smashed and robbed on the morn- 
ing of Feb. 7, the thieves carrying off an 
assortment of watches and: jewelry valued. 
at $1,000. Jewelry valued at $400 was left: 
in the window. In this were several dia- 
mond rings, ‘barpins and more expensive: 
bracelets. A policeman patrolling the beat 
tried the door of the store at 4:25 a. m.. 
and found everything all right then. Re-- 
turning on his rounds at 5:05 a. m. he found’ 
the window smashed. The firm is protected’ 
by both plate glass and burglary insurance.. 
It was the second time that the same win- 
dow has been smashed and robbed in recent: 
months. About the same amount of jewelry: 
was stolen on the first occasion. No one: 
was ever arrested by the police for the first: 
robbery. 
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RLY AMERICAN Siyh 


MERICA seems suddenly to have 
become conscious—proud—of its past. 
Everywhere there are signs that we are 
digging into our own early history; focus- 
ing our attention upon things that we feel 
to be really American. 


This is plainly seen in the big success of 
recent movies, novels, plays, poems and 
paintings which are distinctly American, 
and most of them Early American in theme 
and treatment. 





The wide-spread vogue for collecting 
antiques of the Early American period, the 
predominating preference for new furniture 
made in the Early American style, the build- 
ing of Colonial houses, all evidence the 
pronounced interest in Early American. 





Now with popular public taste ready and 
eager to assimilate it—the Jewelry trade is 
presented with the EARLY AMERICAN 
PATTERN in Sterling Silver tableware, 
adapting the simple Early American type 
as was made by early American silver- 
smiths. . 





Here is a pattern in keeping with the spirit 
of the day—in keeping with style of the 
new modern home and its finest appoint- 
ments. Decidedly appropriate! Best of all, 
exceptionally beautiful ! 


ROGERS, LUNT & BOWLEN CO. 


. . ‘ . a . z ? 
Silversmiths ~~, Creators of Distinctive Tableware Sait: Mieaciei 





Earty AMERICAN 


ENGRAVED GREENFIELD “~ MASSACHUSETTS PLAIN 
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ITH the figures 
giving the im- 
inca 4 ports of December 
just released by the 
Treasury Department, we have now the 
total value of the precious stones and pearls 
imported during the 12 months of 1925. In 
all, the imports of the year are given at 
$75,270,956 as against $73,611,596 imported 
during the calendar year 1924. Of this 
amount, the value of the diamonds imported 
was $59,112,994, of which the value of the 
cut precious stones is given as $49,620,668 
and the value of the rough or uncut, 
$9,492,326. (In 1924, the cut stones im- 
ported were valued at $47,268,188 and that 
of the rough, $11,660,802.) Of the cut 
diamonds imported, $25,264,131 came from 
the Netherlands, $21,336,808 came from 
Belgium, $1,497,219 came from France, 
$1,173,456 came from England, and all other 
countries of the world sent us in the year, 
shipments valued at $349,052. The value 
of the pearls imported during the year is 
given as $6,804,657, an increase of nearly 
$1,000,000 from the imports of 1924, while 
the value of the cut precious stones imported 
during the year was $4,951,462, of the imita- 
tion precious stones, $2,183,221 and of the 
rough or uncut precious stones, $241,982. 
How the imports of diamonds for the 
year compare with those of the calender 
year since 1912 may be seen at a glance 
from the following total. It will be noticed 
that with the exception of the imports of 
1919, a phenomenal year in the diamond 
trade due to unusual conditions which may 
never occur again, the diamond imports of 
the calendar year 1925 stand with those of 
1923, the second largest year in our history. 


Large Gem 


DIAMOND IMPORTS FOR THE CALENDER YEARS 
1912 to 1925. 

Year Uncut Cut Total 
i $9,863,770 $22,876,042 $32,739,812 
ok 12,572,862 24,886,132 37,458,995 
i ae 2,976,227 12,022,146 14,998,373 
a ee 7,047,945 13,140,548 20,188,493 
TVO%G 3.45 11.264,704 24,276,882 35,541,586 
st 13,091,582 18,416,570 31,508,152 
hy 12,605,526 7,761,810 20,367,336 
| i |) 20,315,758 64,222,947 84,538,705 
i, | ee 10,527,362 45,444,999 55,972,361 
8 2,257,299 26,338,455 28,595,754 
1 5) re &8.340,746 43,214,993 51,555,739 
(Ls 7,405,118 52,020,098 59,425,216 
a 11,660,802 47,267,746 58,928,548 
Ui eee 9,492,326 49,620,668 59,112,994 





HE jewelry trade 

was fortunate in 
the publicity it receiv- 
ed last week when 
Conrad J. Brotherly, president of the Amer- 
ican National Retail Jewelers’ Association 
delivered a radio address on the subject of 
“Opportunity for Young Men in the Jewelry 
Industry” which was broadcast by Station 
WGBS, New York, for not only did Mr. 
Brotherly awaken the interest of young 
men in the jewelry field as one for their 
future vocation, but in addition, to the 
hundreds and thousands of listeners through- 
out the country, he gave an idea of the 
knowledge that the real retail jeweler must 
possess to be a success in his field, and in 
so doing, he must have opened the eyes of 
his hearers to the fact that the jeweler is 
a technical specialist in many fields and that 
his technical as well as his business know- 
ledge and his artistic taste are at the service 
of, and are used in the interest of his 
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patrons. The speaker accomplished the two 
objects in this address, in that he must have 
“sold” the jewelry business as a vocation 
to many young men of the type that the 
jewelry trade needs and who are at present 
undecided as to a career, while, on the 
other hand, the information he gave as to the 
retailer’s knowledge of artistic jewelry, his 
knowledge of gems and gemology, and parti- 
cularly his technical knowledge of timekeep- 
ing instruments, as well as the other feat- 
ures of his business in which he must be 
expert in order to be a success, could not 
fail to increase his listeners’ respect for the 
retail jeweler and the jewelry trade. 

We take pleasure in publishing Mr. 
Brotherly’s address in full in another column 
of this issue and we feel that every jeweler 
should read it. Also he should keep it on 
hand as a model to be used whenever he 
has the opportunity to give publicity to 
his craft, either over the radio, at an address 
before local business organizations or in any 
other way. The address will be found on 
page 43 of this issue. 





Twelve Rules to [N the literature sent 
Follow to Prevent = by the National 
Conde Penate Association of Credit 
Men, calling attention 

to its work in prevention of commercial 
fraud, an announcement last week stated 
that a large part of the success which the 
association expected to obtain from the 
$1,000,000 commercial fraud fund now being 
raised would depend upon the adherence of 
business men to about a dozen rules; for, 
according to J. H. Tregoe, the executive 
manager of the association, there are 12 in- 
gredients in the cure of commercial fraud— 
general principles that every credit man- 
ager should know but which they sometimes 
overlook, and for the benefit of men not 
thoroughly trained for credit work or for 
the embryo credit men in the hundreds of 
credit departments of the country, they were 
presented as follows: 


1. Preserve all financial statements and 
the envelopes in which they are 
mailed. Be sure these statements 
are dated and signed and have the 
credit manager and his assistant affix 
their signatures to the envelope. 

2. Determine whether or not a financial 
statement is really a financial state- 
ment. Round numbers are insuf- 
ficient to indicate the state of a busi- 
ness. Look behind the statement 
and see that it tells where the as- 
sets are and whether or not it indi- 
cates any lien against them such as 
a mortgage. 

3. Do not be satisfied with financial 
statements. Look up a prospective 
debtor’s history more than five years 
back. 

4. Obtain nationally experiences of 
ledger information about a customer 
through credit interchange bureaus. 

5. Determine whether or not the cus- 
tomer is endorsing notes for other 
persons. 

6. Where possible inquire of a man’s 
trade association and his bank. 

7. Check carefully the man who has 
made compromise settlements. 

8. Check carefully the first unsolicited 
order. Beware of easy orders; large 
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emergency orders; and carelessness 
that may accompany speed in check- 
ing. 

9. Watch out for unwarranted orders 
such as increased orders when busi- 
ness conditions or the season in an 
industry does not warrant them. 
Accounts soon pyramid in this man- 
ner by orders that constantly in- 
crease. 

10. Beware of the man who buys big 
orders on long time future payments 
out of proportion to his past sales. 

11. Note whether or not a firm almost 
consistently fails to have its corre- 
spondence and orders unsigned or 
the concern which does not confirm 
orders. 

12. Watch for similarity of names and 
stationery. Become familiar with 
firm names and their characteristic 
stationery. 


The credit man or firm that has adhered 
to the above in dealing with customers is 
in a solid and substantial position to protect 
himself against the “credit crook,” and even 
if the latter has been able to get merchan- 
dise improperly the creditor is in a position 
to prosecute him successfully, or at least lay 
a basis on which a charge of fraud can be 
successfully presented to the prosecuting au- 
thorities and the grand jury. 

Every type of merchant is interested in the 
elimination of credit fraud. It is not the 
cause of loss to the wholesaler and manu- 
facturer alone but one in which the retail- 
ers must share as well; first, through the 
unfair competition that is created by bank- 
rupt sales, the sale of distressed merchan- 
dise, and particularly the handicap that gives 
the crook or fraudulent bankrupt who gets 
his merchandise at such an enormous dis- 
count, but second, and more important, is 
the fact that all these losses add to the cost 
of doing business for the manufacturer and 
wholesaler and must be added unnecessarily 
to the price of the merchandise which the 
retailer pays. 

It is, therefore, hoped that the 12 rules 
above enunciated will be carefully followed 
to the end that credit frauds will be greatly 
diminished, or at least brought to a mini- 
mum even if they cannot be entirely elimi- 
nated. 





Hearings on Bill EARINGS on the 
Britten bill, in- 

to Introduce z ; 

: troducing the metric 

Metric System system of weights and 
measures in the United States, took place 
before the House Committee on Coinage, 
Weights and Measures last week. The author 
of the bill is Representative Fred A. Britten 
of lllinois. Previous attempts have been 
made to secure the adoption of such legisla- 
tion, the most recent having been through a 
bill introduced in the Senate several years 
ago by the late Senator Ladd of North Da- 
kota and on which extensive hearings were 
held. The bill was never reported from 
committee. The Britten bill is described by 
its proponents as the “mildest” measure 
which could be adopted, being merely intro- 
ductory. It does not provide for general ap- 
plication of the metric system, but only “in 
the buying and selling of commodities.” 





(Continucd on page &)) 











February 10, 1926 





Mr. and Mrs. Frederick Meyer, the for- 
mer a member of the firm of L. S. Meyer & 
Bro., 25 Maiden Lane, are spending their 
Winter vacation in Miami, Fla. 

Kaspar & Esh, manufacturing jewelers, 
350 W. 31st St., this city, announced last 
week that they have no connection whatso- 
ever with the Esh Co., which has been 
liquidated. 

Paul H. Oppenheimer, of the American 
Watch Case Co., 58 W. 40th St. and 


treasurer of the Jewelry Crafts Association,, 


returned recently with his family from a 
pleasure trip to the West Indies. 

George E, Fahys, Jr., general sales man- 
ager of the Alvin Silver Co. 20 W. 47th 
St., has just been elected a director of the 
Manufacturing Jewelers’ Board of Trade, 
to serve for a period of three years. 

Samuel D. Horn, a jeweler with a place 
of business in Brooklyn, is reported to be 
the purchaser of the home formerly owned 
by ex-Mayor John F. Hylan at 959 Bushwick 
Ave. The house, it is reported, was sold 
for $13,500 and the jeweler bought it for 
his own occupancy. 

It was announced on Feb. 3 that the Esh 
Co., Inc., 110 W. 40th St., has been liquid- 
ated and the corporation is now being dis- 
solved. Karl Eisenoff, president of the cor- 
poration is now located at 64 W. 48th St. 
where he is doing business under the style 
of the Eisenoff Jewelry Mfg. Co. 

Herman Bruner, president of the Bruner 
Watch Co., Inc., 93 Nassau St., has been 
ill for the past five weeks and has been con- 
fined to his home. His many friends in the 
trade both in this city and throughout the 
country have sent him messages of cheer 
and good wishes and his speedy recovery is 
hoped for. 

In the issue of Jan. 21 it was stated that 
Abraham Adler, had severed his connec- 
tions with the Triangle Jewelry Co., manu- 
facturers of platinum and diamond mount- 
ings, 39 Eldridge St. This notice should 
have read that Mr. Adler is no longer em- 
ployed with the concern but is still a stock- 
holder and member. 

Isidor Greenfeld, manufacturer of jewelry 
and diamond dealer, 102 Fulton St., was 
petitioned into bankruptcy in the United 
States District Court, recently, by Whitelaw 
Bros., who hold a claim for $701, A. Estelle 
Holzman, $202 and James J..Loeb & Bro., 
$202. An order signed by Judge Winslow 
appointed William Weiss, as receiver under 
a bond of $3,000. This order places the 
assets at $8,000 and the liabilities, $60,000. 

As reported in last week’s issue of THE 
JEWELERS’ Circutar the partnership hereto- 
fore existing between Herman S. Rubin 
and Albert S. Casselhoff under the name 
of the Rubin-Casselhoff Co., importers and 
manufacturers of watches, 21 Maiden Lane, 
has been dissolved. The business is being 





THE JEWELERS’ 


~ 
{ 


os 


continued as Rubin-Casselhoff Co. by Mr. 
Casselhoff at the same address. Mr. Cassel- 
hoff has left for a middle western trip this 
week. 

The Paramount Watch Co., Inc., 87 
Nassau St., announced last week that Jack 
Kopell, formerly with Max Stumer, is now 
a member of the concern. Mr. Kopell will 
cover the same territory in the east as he 
did for Mr. Stumer. Mr. Frank and Mr. 
Weinberg representing the Paramount con- 
cern will visit the same territories as here- 
tofore, while Mr. Schlanger formerly with 
Farber Bros., will cover the middle western 
States. 

George Shotwell, a retired jeweler of this 
city, died last Wednesday in the Mountain- 
side Hospital six hours after falling down 
the stairs in his home at 19 Dodd St. 
Bloomfield, N. J. The aged man is believed 
to have started out for a walk and slipped 
on the marble steps. Mr. Shotwell was 
born in New York and lived in Glen Ridge, 
NX. J., for about 20 years. He retired from 
the jewelry business several years ago. He 
is survived by a daughter and three sons. 

J. Gottlieb, Swiss watch importer, 66 
Nassau St., announced e!last week that 
Charles Lavine is now associated with his 
concern. Mr. Lavine will call on the job- 
bing trade and is now enroute through the 
southern States. This trip will carry him 
all the way to the Pacific Coast States. Mr. 
Lavine covers the territory formerly visited 
by Mr. Hirschhorn, who represented the 
concern in these States. Mr. Hirschhorn 
is now on an extended trip through the 
middle western States and will be gone for 
several weeks. He will return to this city 
about Feb. 25. 

A voluntary petition in bankruptcy was 
filed recently in the United States District 


“Court by Harry Pardoll, watchmaker, 1228 


Grand Concourse. The schedules accompany- 
ing the petition lists the liabilities at $2,834, 
which amounts constitutes unsecured claims, 
$2,425 and notes and bills which ought to 
be paid by other parties thereto, $409. The 
only assets listed are household goods, $250, 
and property claimed to be exempt, $250. 
Listed among the largest unsecured creditors 
are: Jacob Schulman, $919; Broadway Bank 
& Trust Co., $1,100; Hock & Mandel, $92; 
Frederick Ward, $175, and Jablow, $120. 
Nathan Straus & Sons have celebrated 
their first birthday in their new home at 
119 Fifth Ave., New York. For 58 years 
the old firm of L. Straus & Sons had carried 
on business at 116 Chambers St., and in in- 
creased quarters at 44 Warren St. It was 
from these quarters that this firm sent its 
cut-glass display to the World’s Fair at 
Chicago in 1893, and received first prize. 
Today Nathan Straus & Sons have one of 
the most attractive business homes in New 
York city. They are located in what was 
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known as the new Lord & Taylor building 
when that firm carried on its business on 
lower Fifth Ave. The outside of the build- 
ing is white granite. Inside, the high ceil- 
ings lend an unusual air of grandeur to the 
display floors. 

The 26th regular business meeting, dinner 
and entertainment of the Jewelers’ Square 
Club was held in one of the banquet rooms 
of the Elks’ Club, 108 W. 43rd St., on Mon- 
day night, Feb. 1. After the dinner Presi- 
(lent Ben Cohen opened the business session 
by welcoming everyone in attendance to the 
meeting and the festivities of the evening. 
In the absence of the secretary, Otis A. Ed- 
wards, the vice-president of the club, Ben- 
jamin Biffar, officiated in his place and read 
the minutes of the previous meeting, which 
were accepted. President Cohen then intro- 
duced Brothers Reddock and Jensen, presi- 
dent and vice-president of the Bankers’ 
Square Club, and Brother Schwartz, presi- 
dent of the Stationers’ Square Club. Pres- 
ident Cohen then spoke of the grand concert 
and ball to be held by the Masonic Clubs of 
the State of New York on Friday evening, 
Feb. 12, at the 71st Regiment Armory, the 
proceeds from which are to be donated for 
the advancement of the National League of 
Masonic Clubs’ educational projects. Broth- 
er Dreyfus then reported that he had exam- 
ined and balanced the books of the club and 
found them to be right and correct in every 
particular. Brother Hilsinger reported for 
the executive committee and Brother Booth 
then reported for the membership committee. 
He stated that six applications were on file, 
made by Joseph Harris, George P. Hirsch, 
Manuel Meyer, Morris J. Stein, George D. 
Reh and Samuel Abramson. It was moved 
that cone ballot be cast by the secretary 
electing all of the foregoing to membership, 
which motion was carried and all were 
elected unanimously. These new _ brothers 
were welcomed in a well-chosen speech by 
President Cohen. Joseph Silverberg re- 
ported for the social welfare committee and 
stated that the entertainment for the evening 
would consist of five boxing bouts, the prin- 
cipals being boys who had competed for 
places in the championship amateur tourna- 
ment being held in the new Madison Square 
Garden. After this report the meeting was 
adjourned in regular order and the bouts 
were put on. 

A meeting of the arrangements committee 
which is in charge of the banquet and ball, 
to be held on Sunday evening, Feb, 28, by 
the East New York Retail Jewelers’ Asso- 
ciation, Inc., took place on Monday evening, 
Feb. 1, at which time plans were completed 
for this affair. The banquet will take place 
at the Premier Palace, Sutter Ave. and 
Hinsdale St., Brooklyn, and the committee 





(Continued on page 79) 








78 THE JEWELERS’ CIRCULAR February 10, 1926 





Over One Hundred Years the Jewelers’ Bank 





| CHATHAM 
fk A Bank’s Best Friend 


Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 


Go Ge Ge Ga Ge ta act, 
OOOO OO OU 9000, 00,9 


TRustcompaN) We Welcome New Business 


Main Office—149 Broadway 


Branches—Battery to the Bronx 








Capital, Surplus and 
Undivided Profits over 


Twenty-fi ee 
Million ‘Dollars Resources Over a Quarter of a Billion Dollars 




















aay 








1925-1926 Edition 





THE STATE BANK 


376 Grand St. 
NEW YORK 


The Jewelers’ Circular 





Buyers’ Directory 


H. C. RICHARD, President 








Specializes in Accounts ef 


Useful to Buyers and as a Directory of 
Jewelers the Jewelry and Allied Lines 
and 


Diamond Merchants 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 


Resources over $115,000,000 























ih RRR eens s 
















Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA ‘TRUST 
81 Fulton Street, New York 


COMPANY 





























February 10, 1926 





(Continued from page 77) 








announces that the sale of tickets indicates 
that there will be a large attendance. A 
number of prominent members of the trade 
will be guests of the organization and sev- 
eral trade leaders will speak. 

Morris Katz, diamond importer, 
moved to Suite 1002 at 68 Nassau St. 

H. C. McCormack, of T. C. Tanke, Inc., 
Buffalo, N. Y., was in this city for a few 
days last week on a purchasing trip. 

Leo Kobrin of Kobrin Bros., importers of 
diamonds, 49 Maiden Lane, sailed for 
Europe recently on the steamship, France. 

According to an announcement made last 
Friday, Nathan Steinberg, has severed his 
connections with the A. K. S. Jewelry Mfg. 
Co., Inc., 64 Fulton St. 

The Apex Watch Case Co., 112 Fulton 
St., will move on or about May 1 to 64 W. 
48th St., where the concern will have much 
larger quarters and better facilities for their 
increasing business, 

Jack Kopell, who has been with Max 
Stumer, dealer in American and Swiss 
watches and diamonds and jewelry, 87 
Nassau St., for four years has severed his 
connections with the firm. 

D. Gumbiner, jeweler, at 2741 Broadway, 
has leased a store in the Hotel Roosevelt, at 
52 E. 46th St. This lease is for a term of 
16 years and Mr. Gumbiner will occupy his 
new quarters on or about May 1. 

Charles T. Dougherty, of the Charles T. 
Dougherty~€o., Inc., importer and dealer in 
pearls and precious stones, 7 W. 45th St., 
sailed for Florida last Thursday where he 
will spend his annual Winter vacation, 

N. Anusewitz announced several days ago 
the coming marriage of his daughter Mary 
to Murray Salzman, wholesale jeweler, 60 
Nassau St., on Feb. 14, 1926, at Park 
Mansion, Brooklyn. The couple will spend 
their honeymoon on a tour of the south. 

M. Goldstein, of M. & I. Goldstein, 21 
Maiden Lane, returned on the Olympic last 
Thursday from a European purchasing trip. 
Mr. Goldstein was abroad about three 
months spending most of his time in the 
principal diamond markets of Paris, Ant- 
werp and Amsterdam. 

An exhibition of grandfather or bracket 
clocks will start today (Wednesday) at the 
Anderson Galleries, in this city, and will con- 
tinue until the sale starts on Feb. 16. This 
is helieved to be the first auction sale where 
clocks are to be sold exclusively. The col- 
lection was made by Frank Garret of Lon- 
don. 

Henry Freund, of Henry Freund & Bro., 
20 W. 47th St., arrived in this city last 
Wednesday on the Olympic after one of the 
roughest voyages he has ever encountered 
in his trips abroad. Mr. Freund was in 
Switzerland for five weeks in the interest 
of his concern. Louis Freund, of the same 
firm, has started on his regular trip which 
will take him to the Pacific Coast. 

The removal of the business of Albert 
Lorsch & Co. to large and attractive 
quarters in the newly constructed Mc- 
Cutcheon building, 607 Fifth Ave., is marked 
by the publication of a book which is being 


has 
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sent broadcast throughout the trade by the 
concern, entitled “A Story of Sixty Years.” 
The book is beautifully printed and hand- 
somely bound and is a brief history of the 
concern, which was founded by Albert 
Lorsch in small quarters at 13 Maiden Lane. 
This was in 1867 and the book outlines the 
progress of the concern from that time up 
to the present day. On the first page is 
illustrated the building in which the con- 
cern’s new offices will be located after Feb. 
13. Then follows a brief history of the 
concern, illustrated with photographs of 
Albert Lorsch, the founder, Alfred Krower, 
who was a member of the concern, Arthur 
Lorsch, the present president of the business, 
and E. B. Shephard, the vice-president and 
secretary of this house. The remaining 
pages of the book are devoted to beautiful 
illustrations and brief descriptions of the 
merchandise which the Lorsch concern 
handles, including diamonds, Oriental pearls, 
colored stones, synthetic and semi-precious 
stones, chains, beads, rings and imitation 
pearl necklaces. 


The Jewelry Crafts Association, it was 
made known last week, has taken up before 
the Board of Standards and Appeals of the 
City of New York, the matter of obtaining 
a variation of Section 272, Par. 3 of the 
Labor Law, which relates to doors and win- 
dows. This section reads in substance “that 
no door leading into or out of any factory 
or any floor thereof shall be locked, fastened 
or bolted during working hours.” The 
Jewelry Crafts Association is seeking a rul- 
ing whereby the door in any jewelry factory 
can be locked from the outside but unlocked 
from the inside in order to prevent crooks 
from entering. The fire inspectors are also 
demanding that fire proof partitions be 
erected between factories and the office. In 
its endeavor to obtain a variation on the 
locked door and window question, the asso- 
ciation has filed a brief with the Board of 
Standards and Appeals in which it is 
pointed out that in jewelry factories, large 
valuable stocks of diamonds, other precious 
stones and precious metals are on _ the 
benches during working hours. Therefore, 
as a matter of protection and because the 
public would have access to these factories 
if the doors are not locked from the outside, 
it is the association’s desire that they be 
given a variation of Section 272, Par. 3, in 
an effort to decrease holdsups and thefts. 
It was also pointed out that the office doors 
are unfastened on both sides at all times 
during working hours. The doors leading 
in and out of the factory can be easily 
opened from the inside by turning a knob 
which is locked from the outside only as a 
protection against robbery and also as a 
necessary requirement to obtain holdup in- 
surance. The locked door, it is maintained 
also gives the workmen a feeling of security 
and makes it necessary for any one doing 
business with the concern or desiring to get 
into these factories to go to the office. As 
the Jewelry Crafts Association has handled 
a number of these cases, it is inviting any 
member of the trade against whom viola- 
tions are filed to get in touch with the asso- 
ciation and it will handle their cases. 

Arthur Lorsch, head of the firm of Albert 
Lorsch & Co., Inc., tendered a dinner last 
Saturday night to 16 of his associates in 
the concern. The affair took place at the 
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Harmonie Club, 4 E. 60th St., and the eve- 
ning proved most enjoyable. Mr. Lorsch, 
who tendered the dinner on the occasion of 
the opening of the concern’s new quarters 
at 607 Fifth Ave., which will take place 
next Saturday, was presented with a beauti- 
ful tobacco humidor with a rack for six 
pipes. He was also given a pipe surmounted 
with a gold band. On the humidor was a 
gold plate suitably engraved. These gifts 
were given by Mr. Lorsch’s guests of the 
evening. Those who attended included: 
Ernst Bing, David DeLara, Arthur S. 
Fleischer, Henry Greenthal, William A. 
Henrich, William E. Keer, Jr., Isidor 
Moller, Louis J. Radt, Emil Rilk, John A, 
Ripp, Albert C. Rutan, Paul Schauer, 
Egbert B. Shepard, Frank Stumpf, Elmer 
C. Van Duyne. One of the pleasant features 
of the evening was the musical program 
which was rendered by guests including a 
piano solo by Arthur S. Fleischer, vocal 
solo by Paul Schauer, tenor solo by Arthur 
S. Fleischer, violin solo by John A. Ripp, 
and tenor solo by Ernst Bing. The Drink- 
ing Song from the “Student . Prince” was 
sung by the entire gathering. Henry Green- 
thal acted as toastmaster of the evening and 
interesting speeches were made by Arthur 
Lorsch, the host, Egbert B. Shepard, Wil- 
liam A. Henrich and Louis J. Radt. 

At a regular meeting of the New York 
Jewelers’ Benevolent Association held in the 
organization’s rooms in the Fraternity build- 
ing, 67 W. 125th St., on Tuesday evening 
of last week, officers elected for 1926 were 
officially installed. Max Schoenbrun, re- 
cording secretary was appointed by the 
president as master of ceremonies and in- 
stallation officer for the evening. The ritual 
of inducting the officers was excellently 
rendered by Mr. Schoenbrun with the as- 
sistance of past presidents B. Cantor and L. 
Friedlander and M. Pesin. During the 
proceedings a large delegation of members 
from the Bronx Retail Jewelers’ Associa- 
tion and the Metropolitan Retail Jewelers’ 
Association appeared and were greeted. The 
remainder of the evening’s program was 
devoted to expressions of good will among 
the various jewelers’ organizations but the 
particular subject under discussion was the 
possibility of an amalgamated society of 
jewelers in New York. Such an organiza- 
tion would take up and discuss various 
problems confronting the trade. The busi- 
ness of the evening was concluded by 
addresses from several of those present who 
deplored the conditions existing in the city 
relative to the crime wave. A _ resolution 
was drafted to petition the mayor and police 
commissioner asking for the apprehension 
of criminals and severest punishments as a 
means of suppressing holdups and burglaries, 
After the meeting adjourned, a_ buffet 
luncheon and other’ refreshments were 
served. During the evening, particular stress. 
was laid upon the announcement of the an- 
nual banquet and ball which is to be held 
on Sunday evening, Feb. 21, at the Hote? 
Pennsylvania. Tickets are ready for dis- 
tribution and may be secured by writing or 
communicating with Secretary M. Schoen- 
brun, 62 W. 119th St., or to any member. 
The price of these tickets is $5.00 each and 
all requests for reservations must be ac- 
companied by check or money order. As 
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there will be a limited number of tickets, 
the committee is requesting that reservations 
be submitted before Feb. 17. 

Wolfsheim & Sachs, Inc., will move on or 
about April 1 from 33 Maiden Lane to new 
quarters at 20 W. 47th St., where they will 
have new offices and showrooms. 

An involuntary petition in bankruptcy 
was filed on Feb. 4 against Tobias Nuss- 
baum, a jobber in jewelry, at 136 Essex St. 
The petitioning creditors include Moe Len- 
kowsky, for a claim of $2,600, Benjamin 
Wallman, $742 and Max Stern, $2,600. The 
jeweler, according to the petition, has liabili- 
ties of $34,000 while his assets are estimated 
at $8,000. 

John H. Van Holt, formerly president of 
the Wm. Hobbs Clock Co., Inc., 10 to 12 
Maiden Lane, who recently took over the 
good will and interest of that concern, calls 
attention to the fact that the business now 
run as the Holt Clock Co., Inc, is a con- 
tinuation of the Hobbs Clock Co., Inc., and 
no change has been made in the business 
except in the firm name. 

The many friends of Raymond A, Kline, 
formerly jewelry buyer for R. H. Macy & 
Co., were delighted to learn several days 
ago that he had been made one of the ex- 
ecutive vice-presidents of R. H. Macy & 
Co. Mr. Kline had been jewelry buyer at 
the Macy store from 1914 to 1924. Prior 
to 1914, he was assistant to Mr. Strasberger, 
buyer for Wanamaker in New York. Mr. 
Kline started his department store career as 
a cash boy in Allentown, Pa. 

One night recently burglars broke into 
the manufacturing jewelry establishment of 
Echelman & Brinker, located on the third 
floor of the building at 40 Burling Slip 
where they blew open the safe and stole 
mountings and raw platinum estimated to 
be worth more than $2,000. The thieves 
gained entrance to the building by reaching 
the roof from an adjoining building. They 
then opened a skylight and upon reaching 
the third floor, forced a door leading into 
the jewelry factory. They then drilled holes 
in the safe and poured in their explosive. 
Evidently no one heard the noise as the 
robbery was not discovered until the follow- 
ing morning. The Safe and Loft Squad is 
investigating. 








A man has committed suicide at Ogden, 
Utah, and the sheriff is endeavoring to dis- 
cover his identity. There are no marks on 
his clothing, papers or anything that can 
help in identifying him, except a watch con- 
taining a 19 jewel movement No. MB221410 
in a case No. C5308020, watchmakers’ num- 
bers scratched in the case are M4360, M5847 
and G73. The sheriff and J. S. Lewis & 
Co., Ogden, Utah, will appreciate very much 
any information which can be forwarded to 
them to help unearth the identity of the 
suicide. The name of the sheriff is Richard 
D. Pincock. Jewelers who may recognise 
the scratched number of the case or move- 
ment should communicate with either the 
jewelry concern or the sheriff. 
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It is reported here that Leon J. White has 
taken over the stock-in-trade and store of 
O. E. Davis, Rockland, Me. 

Ralph C. Baker, of the D. C. Percival Co., 
is nursing a sprained shoulder caused by 
slipping on a rug by his bedside. He is able 
to be in the offices and attend to customers. 

Howard O. Spencer, Caribou, Me., broke 
one pf his legs when he slipped on ice last 
week. He is trying to attend to business 
with the limb in plaster and by the aid of 
crutches. 

A charter of incorporation has _ been 
granted to Clair & Co., Inc., Springfield. 
The capital is $50,000 and the incorporators 
are Joseph Clair, Bessie Connor and Ray- 
mond Lasker, Springfield. 

When Lawrence E. Eaton, of the Daniel 
Low Co., Salem, returned from Europe last 
week he ran into the worst blizzard en- 
countered along the Atlantic coast for many 
years. It was feared at one time that the 
ship would be unable to make port for days. 
Mr. Eaton had a most enjoyable tour through 
Europe, combining pleasure with business. 

George West, of the Smith Patterson 
quintet, was high roller in the Boston Jewel- 
ers’ bowling matches Feb. 4. J. M. Kirby 
team captured four points, while A. Stowell 
won three out of four. The scores: J. M. 
Kirby 1,387, E. B. Horn 1,341; A. Stowell 
1,369, I. Alberts 1,355; M. S. Page 1,294, 
Hodgson Kennard 1,291; Smith Patterson 
1,373, Harkins Murphy 1,367. 

An exquisite display of amethysts is being 
shown by Thomas Long Co. It contains 
purpled-hued stones from all parts of the 
world, some of them more than one inch in 
diameter. It would be difficult to duplicate 
several of the amethysts because the mines 
from which they were procured have been 
discontinued. The exhibition is made _ be- 
cause February is the month for such birth- 
day stones. 

The snow storm which blanketed Boston 
and surroundings resulted in an almost com- 
plete tie-up of traffic. Many jewelers had 
to stay in town, and those who were lucky 
enough to be at their homes remained there 
over the week-end. In some parts the snow 
had drifted six feet deep or more. Business 
suffered as thousands of people would not 
venture the uncertainty of arriving at their 
destinations. 

Burglars who broke into the store of the 
Elgin Jewelry Co., 671 Washington St., the 
night of Feb. 4 made away with $15,000 
worth of diamonds, watches and other valu- 
ables. The thieves knocked off the safe 
combination. They entered the building by 
forcing open a skylight. The premises of 
the Kaufman Hat Co. were invaded first. 
After working for probably one and a half 
hours the burglars entered the jewelry store. 
The police say that the “cracking” of the 
safe was the work of experts from some 
other city as there is no safe working gang 
in Boston capable of carrying out such a 
bold break. 








Stellars jewelry store at Great Falls, 
Mont., was recently damaged by fire. The 
loss is placed at about $2,500. 
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Manufacturers may produce in whatever sys- 


tem they choose. Ten years are allowed for 
the extension of the use of metric weights 
and measures to merchandising. 

The bill provides that “after the first day 
of January, 1935, the terms ‘world yard’ for 
the ‘meter,’ ‘world quart’ for the ‘liter,’ and 
‘world pound for 500 grams’ shall be recom- 
mended for international use and accepted as 
metric terms.” 

Frederick L. Roberts, of New York, ex- 
ecutive of the Metric Association, testified 
that in his opinion the Britten bill, with its 
liberal interpretations, would furnish a test 
of the value and simplicity of the metric 
system as now utilized, so that complete ac- 
ceptance of this now almost universal system 
of weighing and measuring would follow. 
He pointed to the fact that the United States 
and Great Britain today are the only impor- 
tant nations which have not adopted it. Op- 
ponents of the measure are yet to be heard. 





leave Newark this month for several weeks 
at Pinehurst, N. C. 

Paul A. Wettstein, western representative 
of Adolph Rosenberg, 50 Columbia St., left 
Feb, 1 for a business trip. He will be in 
Chicago about Feb. 10. 

H. A. Tibbals, formerly with Mandeville, 
Horton & Tibbals, Inc., is on the road for 
the Shaefer & Douglas Co, He has been 
assigned to the eastern and middle western 
territory. 

Patrick J. Coffey and Conrad J. Brotherly 
were guests of the Bronx Retail Jewelers’ 
Association at the annual banquet and ball 
Sunday night. Mr. Brotherly attended the 
Boston jewelers’ dinner Wednesday night. 

William H. MacDougall, who was for 40 
years with Durand & Co., jewelers, and for 
the last 15 years designer and engraver in 
the gold and silver department of Whitehead 
& Hoag, died at his home, 209 S. 6th St., 
Thursday. He was 79 years old, a member 
of the Newark Museum Association and a 
collector of old china and arms. 

— Ss — 

The Naval Observatory at Washington, 
D. .C., maintains an elaborate card system 
showing the continuous history of every 
chronometer and watch in the service. These 
records are kept up to date as ships and sta- 
tions must turn in their instruments regu- 
larly to be replaced or cleaned. The Bureau 
of Navigation of the Navy Department is- 
sued a notice to all ships and stations last 
week that all chronometers, patrol boat cro- 
nometers, patrol and torpedo boat watches 
which have not been cleaned since Decem- 
ber 31, 1922, are due for cleaning during the 
current year. The Bureau emphasizes the 


necessity of cleaning and overhauling all 
chronometers and watches at least every four 
years, as neglect is often the cause of ex- 
pensive repairs. 




















































































Jacob Segal left Thursday, Feb. 4, for 
a trip of several days in the southwest. He 
will return by way of Chicago where he 
will make a brief call. 

L. K. Hunter has sold his retail jewelry 
business, at 2831 Grand River Ave., to A. 
Lehman, a watchmaker formerly in the em- 
ploy of Streng & Co., at Woodward Ave. 
and Elizabeth St. Mr. Hunter as yet has 
made no announcement regarding his plans 
for the future. 

The Credit Jewelers’ Publishing Co. has 
opened offices at 701 Jewelers’ court from 
which point it will soon launch a publication 
devoted to credit jewelry merchandising. It 
will be known as the Credit Jeweler. Morris 
Geller is announced as editor. With him 
are associated Atwood Klinger and Sol. 
Kling. 

The Worthy Optical Co. has _ recently 
been incorporated in Detroit with a capital 
stock of $20,000, for the purpose of engag- 
ing in the sale of optical merchandise, binoc- 
ulars, field glasses, etc. The stockholders 
are Leroy W. Belongy and Fred C. Worthy, 
2131 Sheridan Ave., Detroit; and Charles 
H. Bennett, Plymouth, Mich. 

F. R. Arnold, who has been employed as 
city salesman for the W. F. Broer Co., in 
the Jewelers’ court, has resigned and will 
take up other work. He is a capable young 
man, has been a jewelry salesman for a 
number of years, and is well known in the 
local trade. Miss Elenore Dann has been 
added to the office force of the company. 

The Meyer Jewelry Co., owned and man- 
aged by Meyer Rosenbaum at 8015 Fern- 
dale Ave., has leased the store adjoining 
this number and is now remodeling it at 


a cost of $25,000 which also includes a new . 


safe. The interior of both stores are in 
process of changes that will make the estab- 
lishment one of the finest retail jewelry 
houses in the city. When completed, it 
will compare favorably with any of the 
downtown shops, Mr. Rosenbaum says. 

A boy, 15 years old, was arrested on a 
recent night here following the attempted 
holdup of a jewelry store at 6101 Davidson 
Ave. Forty dollars, said to have been taken 
by the lad and a companion in a holdup earli- 
er in the evening, was still in his pockets, the 
police say. The boy, released from the State 
vocational school at Lansing two weeks ago, 
and another youth walked into the store, 
it is claimed, and demanded that Walter L. 
Chapman, the jeweler, appraise a_ gold 
watch. When he took the watch to examine 
it, it is stated one of the boys drew a 
revolver and ordered Chapman to throw up 
his hands. Instead, however, he grappled 
with one who, after a tussle, fled to an 
automobile parked in front of the store and 
drove away. The other boy escaped through 
a rear door. Chapman called the Highland 
Park police station and the boy later was 
found hiding in a basement, it is stated. He 
was sent to the juvenile detention home. 
The watch which one of the young bandits 
asked to be appraised is said to have been 
identified as belonging to a haberdasher who 
had been held up earlier in the evening on 
Woodward Ave., some distance: away. 
Frank E. Neipp, who became Detroit man- 
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ager for the Scribner & Loehr branch in 
the Jewelers’ court, Feb. 1, has just com- 
pleted inventory, and settles back with a 
sigh of relief. The previous manager, 
George Loehr, transferred to the main office 
at Cleveland, writes that he is now settled 
at his new task and that both the Cleveland 
and Detroit establishments are facing their 
greatest Spring and Summer business. 

James A. Garlick, president of the Mich- 
igan Retail Jewelers’ Association, announces 
that the organization will hold its annual 
convention in Detroit on May 10, 11, and 
12, at the Statler hotel. “It’s going ¢o be 
the best we have ever had,” he says. “The 
Detroit retail jewelers already are rallying 
to the support of tentative plans now under 
way. Nothing yet has been done about a 
program, but it will be one worth while 
and no one should fail to attend every ses- 
sion. There is going to be a lot of fun 
mixed in,’ he added. “Detroit is just the 
place for that, and besides the jewelers here, 
both wholesalers and manufacturers, know 
how to entertain. One of the big nights 
will be on Wednesday, May 12, when the 
Wolverine Jewelry Travelers’ Association 
takes things in hand. Any one who has 
ever attended one of these conventions knows 
what that means.’ Neither the wholesale 
nor the retail jewelers in Detroit are organ- 
ized to any extent and there is talk of form- 
ing local organizations in both of these 
branches of the business. 











Roger Cooper, who for 30 years has trav- 
eled the northwest territory for M. Schuss- 


ler & Co., passed away last week. He will 
be much missed by the wholesalers and re- 
tailers, with whom he was a general fa- 
vorite. 

At a meeting of the Greater Portland As- 
sociation, held Jan. 28, Carl Greve was 
chosen president for the coming year. Mr. 
Greve is one of the best-known jewelers of 
Portland, having been for many years with 
the Staples company before establishing his 
own store at 351 Morrison St. The Greater 
Portland Association is composed of the 
owners of specialty shops, and its purpose is 
to attract more trade to the small shops of 
the city, through co-operative advertising, 
attractive windows, educational advertising, 
etc. 

The Clauss & Pennell store, 183 6th St., 
opened last October, is one of the attractive 
shops of Portland, and quite different from 
the usual jewelry establishment, in that it 
has no set display cases, but the very at- 
tractive cases of Circassian walnut, are set 
on legs, and therefore are movable, and may 
be put about in various positions. Here and 
there an attractive long table is also used 
for display. The upper part of the walls 
and the ceiling are in leaf-green, and the 
lower side-walls are covered with a softly 
mottled tapestry paper. Along the side-walls 
are a few set cases, with shelves above and 
drawers below, also in the walnut. The 
store was originally opened by A. F. 
Clauss, who for many years has had a manu- 
facturing jewelry establishment in the Mer- 
chants’ Trust building at 6th and Washing- 
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ion Sts., and Charles Pennell, for a long 
time with Jaeger Bros. But Mr. Clauss has 
bought out the interest of his partner and 
is entirely in charge. Mr. Pennell is with 
the Reynolds Optical Co., 367 Alder St. 
The following were among the out-of- 
town jewelers in Portland on business re- 
cently: Mr. Rounds, of the Sawtelle store, 
Pendleton; A. L. Kullander, of Vernonia, 
who recently sold his store at Independence, 
Ore., to W. S. Young; R. O. Sche, who 
about seven months ago opened a new store 


. at Hood River; Mr. Bell, Bell Bros., As- 


toria, Ore.; C. R. Hammond, Long View, 
Washington; J. L. Anderson, Hillsboro, 
Ore.; M. J. Abbott, Forest Grove, Ore.; 
E. G. Reid, Newberg, Ore.; B. V. Gould, 
Newberg. Ore.; Mr. Matthews, Clatskanie, 
Ore., and Von A. Gray, St. Helens, Ore. 








Pacific Coast Notes 





C. C. Carter, for 13 years in the jewelry 
business in Eugene, Ore., and recently in 
Portland, Ore., for a year, has bought out 
Herb Green’s new jewelry store at 22 
Eighth Ave. W. 

Louis H. Burnett, president of Burnett 
Bros., Inc., operating a chain of 11 credit 
stores on the Pacific Coast, on his return to 
Tacoma from San Francisco recently, urged 
the residents of Tacoma to join in the Coast 
advertising plans. Heads of chambers of 
commerce, meeting in conference in San 
Francisco, devised the Coast advertising 
plan in which Mr. Burnett advised Tacoma 
to participate. 

T. R. Canady, pioneer jeweler of Hunt- 
ington Beach, Cal., has installed a large 
street clock in front of his store. The 
clock is the product of the Gillette [Electric 
Co., Chicago. It is mounted on a metal 
pedestal, 15 feet in height. The dial, 30 
inches in diameter, has a white face, unlet- 
tered. The large hands are black and the 
name of the jeweler is above the dial. The 
master clock is within the store. The min- 
ute hand moves only once a minute. 








Canada Notes 





The optometrist parlors of F. Ross of 
Wallaceburg, Ont., were destroyed by fire 
on Feb. 1. 

Edwin Ashley, watchmaker and jeweler 
of Niagara Falls, Ont., and formerly pro- 
fessor of mechanical engineering at Queens 
University, Kingston, Ont., is engaged in 
the construction of a grandfathers’ clock, 
which when completed will. be a_ rarely 
beautiful work of art. It will be over 
eight feet high and the case of intricately 
carved mahogany and plate glass. The dial 
is of hammered copper and the numerals 
cut from brass plates. Hammond brass forms 
the material for the cogs, while the weights 
are of turned brass and the pinions of 
tempered steel. The pendulum of over three 
feet in length is made of special metal 
alloy, which provides automatic regulation 
under changes of atmosphere. A perfectly 
clear and pure tone is secured from the 
chimes of which there are four sets, Cam- 
bridge, St. Michaels, Whittington and West- 
minster being struck on tubes of cold 
drawn brass in a sounding board similar te 
that of a piano. 
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Chicago Notes 


Clarence Thompson, of Joseph Fahys & 
Co., left last week for Cincinnati and other 
eastern points to visit with trade for a couple 
of weeks. 

Clifford Whiting, of Whiting & Davis Co., 
returned home last week from his regular 
trip to the Pacific Coast where he spent a 
month calling on the trade. 

Frank Hillinger, of R. J. Hillinger & 
Co., 10 S. Wabash Ave., is making a busi- 
ness trip through the middlewest and will 
be gone for a couple of weeks. 

Elias Marken, of the S. Wechter Co., 
Capitol building, left last week on a business 
trip through the south to the Pacific Coast. 
He will be gone for about 12 weeks. 

Milton Sandfelder, D. F. Briggs Co., re- 
turned to Chicago last week from a four 
weeks’ business trip to the Pacific Coast. 
Mr. Sandfelder reports having had a good 
trip. 

_ Bodenheimer, of Henry Boden- 
heimer & Co., New York city, was a visitor 
in Chicago last week, calling on the trade 
and visiting with their local manager, Benj. 
M. Englehard. 

F. J. Kluth, jewelry buyer for The Fair, 
is visiting the markets in New York and the 
east, and making his Spring purchases. He 
is expected to return home sometime the 
end of this week. 

H. L. Wheaton, representing the Homan 
Mfg. Co., and traveling out of the Chicago 
office just completed a 10 days’ business trip 
through Michigan and Indiana, in the 
interest of this firm. 

James F. Peters, of James F. Peters & 
Co., Silversmith building, is again able to 
resume his duties, after being confined to 
his home for over a month on account of a 
serious case of rheumatism. 

George W. Simons, of Simons Bros. Co., 
Philadelphia, Pa., is spending a couple of 
weeks in Chicago, and owing to the illness 
of J. T. Edwards, the Chicago manager, is 
looking after business and calling on the 
trade. 

Miss Fannie Goldin, of the Continental 
Watch & Jewelry Co., is spending a month 
in New York city and the east visiting with 
friends in the trade and relatives. Miss 
Goldin is well known to the trade and has a 
host of friends. 

R: §. Hulbert, Chicago manager for the 
Oneida Community, Ltd. accompanied by 
A. J. Ledwith and Roscoe Tooke, returned 
this week from Oneida, N. Y., where they 
spent.a couple of weeks, at the home. office 
attending sales conferences. 

Harry Miller, manufacturers’ representa- 





tive, returned home recently from a two 
weeks’ visit to New York and the east, 
where he spent the greater part of his time 
visiting at the home offices of the factories 
he represents in this territory. 

John A. Malcolm, of the W. E. Hayworth 
Co., Attleboro, Mass., traveling out of their 
New York office stopped off in Chicago last 
week for a few“days to visit the trade on 
his way to California. Mr. Malcolm is 
making a special trip for this firm. 

W. C. Penfold, representing F. H. Sadler 


& Co. recently completed an extended 
business trip through the northwest and 
west as far as Denver. Mr. Penfold says 


business conditions in this section have im- 
proved and he was well pleased with the 
results of this trip. 

Merton Couch, formerly city salesman for 
(Frederick H. Schmidt, jewelry manufac- 
turer, !ocated on the 12th floor of the Hey- 
worth building, 29 E. Madison St., has re- 
signed his position and is no longer con- 
nected with the business. Mr. Schmidt ex- 
pects to announce his successor within a few 
days. 

Frank Whiting, of the Whiting & Davis 
Co., with headquarters on the 13th floor of 
the Columbus Memorial building, was called 
to Plainville, Mass., last week on account 
of the sudden death if his brother George 
Whiting. Mr. Whiting will probably remain 
east for a couple of weeks visiting with 
relatives and the home office. 

Howard M. Eddy, representative for Stein 
& Ellbogen Co., accompanied by Mrs. Eddy, 
returned home last week from a 10-days 
visit with relatives at their old home in 
Providence. Mr. Eddy is now preparing his 
sample line and stock and will leave for 
his territory within this week. He expects 
to be gone for about six weeks. 

Louis Blackinton, manufacturers repre- 
sentative with headquarters in Chicago for 
several years, has pulled up stakes and left 
for Los Angeles, where he and Mrs. Black- 
inton will make their permanent home. Mr. 
Blackinton is now negotiating with eastern 
manufacturers for the representation of 
their lines on the Pacific Coast. 

The Associated Silver Co. 4450 W. 
Ravenswood Ave., held its annual stock- 
holders meeting one day last week and all 
of the officers and directors were re-elected. 
The officers are: George Herring, presi- 
dent; T. P. Lashar, vice-president; Frank 
E. Dean, secretary and treasurer, and Mrs. 
F. E. Vroomen, assistant secretary. 

J. E. Barnes and M. R. Freeman, two 
very successful jewelry auctioneers, recently 
formed a partnership to do business under 
the name of Barnes & Freeman. They have 








been working together for the past few 


months and conducted very successful 
sales for Tall Bros., Kalamazoo, Mich.; 
Humphrey Jewelry Co., Centerville, Ia.; and 
M. R. Freeman. 

Harry A. Ferris announces that he just 
recently returned from Philadelphia, where 
he completed arrangements to represent 
Byard F. Brogan, of that city, in Chicago 
and the middlewest. Mr. Ferris is well and 
favorably known to the trade in this section. 
Mr. Ferris will continue to make his head- 
quarters at the Columbus Vaults, 31 N. 
State St., Chicago. 

Will F. Juergens, of Juergens & Ander- 
sen Co., left on Wednesday of this week, 
accompanied by his wife and their daughter 
Louise, for New York city. They will re- 
main in New York city until Feb. 17 when 
they will sail on the Mauritania. They will 
take the Mediterranean trip going to Egypt 
and from there to Rome and will then visit 
the interesting places in Europe. They will be 
gone for several months and will combine 
business with pleasure. 

Samuel Marks, of Marks & Levy, auc- 
tioneers, with offices in the Columbus 
Memorial building, accompanied by Mrs. 
Marks, left Chicago this week for New 
York city, where they spend a few days 
before sailing on Feb. 13 on the Paris for 
European countries. Mr. and Mrs, Marks 
will remain in Europe for several months 
visiting the various countries and enjoying 
the various sights. Maynard Levy will re- 
main here and will look after the interests 
of the business. 

A. C. Becken, Jr., of A. C. Becken & 
Co., accompanied by Mrs. Becken, will leave 
on Saturday of this week for New York city 
and will remain there for a week before 
sailing on the President Roosevelt for 
Europe. Mr. Becken will spend three months 
in Europe visiting the markets in Germany, 
France, Switzerland, Belgium, England, and 
other places of interest. A. C. Becken & 
Co. have enlarged their clock department 
and have secured the services of J. D. Hilfer 
to take charge of the department. Mr. 
Hilfer will do the buying, distributing and 
advertising for the department. Mr. Hilfer 
is well known having been connected with 
the Kuehl Clock Co., of Chicago, for the 
past 20 years and was their treasurer. 

Jay A. Silverberg, of M. L. Silverberg, 
Columbus Memorial building, accompanied 
by his wife, left last week for Corsicana, 
Tex., the home of his wife’s parents. He 
expects to make his headquarters at Corsi- 
cana, but will travel through Texas calling 
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on the trade. He expects to return to 
Chicago in about three weeks. 

Otto Klebsattel, Chicago manager for 
Binder Bros., 302 Heyworth building, left 
last week on a three weeks’ business trip 
to Milwaukee and the northwest. 

Ed. Sickles, Philadelphia, Pa., accompa- 
nied by his wife, spent a few days in Chi- 
cago last week visiting with friends on his 
way to the Pacific Coast. Mr. Sickles ex- 
pects to remain in California for several 
months recuperating from an attack of 
pneumonia, 

Fred W. Wehler, of Fred W. Wehler & 
Co., Algona, Ia., accompanied by his son, 
arrived in Chicago last week to meet his 
brother, Herman Wehler, of Wehler’s 
Jewelry Store, Fairmont, Minn. They 
spent the week here looking over the mar- 
ket and visiting the many and interesting 
gift displays at the Palmer House and the 
Sherman Hotel. 

Louis H. Green, former manager of the 
Chicago office of the Charles E. Hancock 
Co., who contemplated making his perma- 
nent home in California has decided to re- 
main in Chicago owing to family ties. He 
will represent the Wells Mfg. Co., Attle- 
boro, Mass., in Chicago, with headquarters 
in suite 1601 Heyworth building, 29 E. 
Madison St. 

Jorgensen & Carlson, who recently entered 
into the retail jewelry business at 4004 
Montrose Ave., have now completed the 
arrangement of their store and are doing 
business. The partners are Leonard M. 
Jorgensen and John A. Carlson, and both 
of them have been associated with retail 
jewelry stores in Chicago as watchmakers, 
engravers and jewelers, 

The partnership of Albert F. Friedman 
and Harry S. Friedman, doing business 
under the name of Friedman Bros., has been 
dissolved. Harry S. Friedman has_ with- 
drawn therefrom on account of ill health. 
Albert J. Friedman will continue doing 
business as Friedman Bros. This firm 
manufactures wedding rings and is located 
on the 11th floor of the Heyworth building. 

Retail jewelers visiting the Chicago mar- 
ket included: M. E. Schmidt, of Gmelich 
& Schmidt Jewelry Co., Boonville, Mo.; 
George E. Read, Lebanon, Mo.; J. R. Chap- 
man, Jr., J. R. Chapman & Co., Rockford, 
Ill.; Allyn S. Morgan, Winona, Minn.; 
Harry A. Hulett, Marshall, Mich.; Clifton 
G. Sites, Clarksville, Tenn.; Crowley E. 
Cole, of Crowley E. Cole & Co., Atlantic, 
Ia.; Alexander Meyer, of M. Meyer, 
Marion, Ind., who was accompanied by his 
son; Phillip Moyer, of E. A. Brown Co., 
St. Paul, Minn.; H. L. Chase, of H. L. 
Chase & Co., Cedar Falls, Ia.; H. A. Kings- 
bury, Auburn, Ind.; Miss Anna R. Hoffman, 
of Martin A. Hoffman, Princeton, IIl. 











The Bureau of Foreign and Domestic Com- 
merce reports that a concern in Boras, 
Sweden, is desirous of receiving cheap 
watches. On application to the bureau at 
Washington,-D. C., or any of its branches, 
further information will be given if refer- 
ence is made to File No. 18731. 
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F. G. Wehrle, jeweler of Belleville, IIL, 
was a trade visitor among the wholesalers 
here during the past week. 

Mrs. Fred Schroeder, wife of the well- 
known jeweler at 413 St. Louis Ave., East 
St. Louis, is recovering from a recent severe 
illness and is expected to be able shortly to 
be out again. 

Frank Nickl, father of Ernest Nickl, 
jeweler at 3219 Meramec St., died at his 
home here last week, after a short illness. 
He had been in the local trade for many 
years, and up until the time of his last ill- 
ness was associated with his son, in active 
participation in conducting the affairs of the 
company. 

Salesmen for the local wholesale concerns 
are all getting into the field again for a new 
road season. Most of them came in about 
the middle of December for the holiday lull 
on the road, and have been at headquarters 
most of January, getting in shape for the 
new season’s business, which begins with 
many of the manufacturers around Feb. 1. 

Ferand Bros., Granite City, Ill., will short- 
ly move into their new home, which has been 
in course of construction for several months 
past, directly across the street from the pres- 
ent location. A commodious commercial 
building has been erected for the firm’s uses, 
and the interior is now being decorated and 
fitted up for jewelry store purposes. It is 
expected that firm will be able to occupy 
its new home about March 1. 

A reward of $5,000 is being extensively 
advertised in the local papers, as well as 
elsewhere, for the recovery of the jewelry 
and precious stones stolen from the Julius 
Friton Jewelry & Gem Co. several weeks 
ago. The firm sustained a loss of over $30,- 
000, according to the reports of the police 
at the time, and there was no clue to the rob- 
bers who held up the place during business 
hours and got away with the loot. The 
standing offer of a reward stated that a pro- 
portionate amount of the reward would be 
paid for any part of the stuff that was taken 
at the time of the robbery. 

Daring robbers attacked Mrs. Marie 
Jones, wife of William Jones, proprietor of 
a jewelry store at 1004 W. Grand Ave., ac- 
cording to a report made to the police this 
week. She was in charge one evening, and 
about 8 o'clock a man entered and asked to 
be shown a diamond ring. On being shown 
the ring, she said he grabbed a small electric 
lamp on the counter and struck her in the 
face, and after seizing the diamonds he hur- 
riedly left the store. She suffered slight 
bruises on the face, and according to the 
report, the loss amounted to about $250 in 
diamonds and some $40 in cash, which was 
abstracted from the cash register before the 
bandit decamped. 

Following the arrest of James Walsh, 18 
vears of age, he confessed to having par- 
ticipated in several robberies and named half 
a dozen confederates, and warrants for rob- 
bery in the first degree have been issued for 
the persons named. Among the jobs by the 
gang was the hold-up of the jewelry store 
at 5356 Easton Ave. on Dec. 23. At this 
time the store was robbed of jewelry valued 
at $1,067 and $170 in cash, and no clue left 
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as to the perpetrators of the affair. Walsh 
confessed to the police that he and his asso- 
ciates had done a number of other jobs in 
the past year, but action against the men 
now being held has been deferred pending 
the report of city physicians, who have been 
examining him as to his mental condition, 


Clarence H. King, for several years past 
vice-president of the Mermod-Jaccard & King 
Jewelry Co., at 9th and Locust Sts., has re- 
cently been elected president of the Evans & 


’ Howard Fire Brick Co. He will succeed his 


father-in-law, the late Cecil D. Gregg, who 
died a short time ago, and was chosen at a 
recent meeting of the board of directors of 
the company. Mr. King will retain his stock 
interest in the jewelry company, although he 
has lately resigned the office of vice-presi- 
dent, as he will not be able to devote any ot 
his time to the affairs of the company under 
the new arrangement. He _ succeeded his 
father, Goodman King, in the jewelry firm 
several years ago, the latter having retired 
from active business after a connection of 
many years with the local retail jewelry busi- 
ness of St. Louis. 

The Rosen Jewelry Mfg. Co., 203 N. 7th 
St., was victimized by a smooth swindler 
one day last week and lost a handsome dia- 
mond ring and some cash, which was the 
balance on a diamond ring purchased by the 
prospective customer. The man represented 
himself as James Salyer, son of W. J. Sal- 
yer, of Salyersville, Ky., a general merchant. 
The swindler introduced himself in the 
wholesale district, buying several bills of 
shoes, clothing, etc. One enthusiastic rep- 
resentative of a shoe concern, after selling 
him a good bill, cashed a check for him and 
then introduced him to M. Rosen, as he said 
he was anxious to buy a handsome engage- 
ment ring pending an early wedding. The 
result was he got the ring, with some cash. 
The check came back marked “no good,” and 
it was found later that the merchant named 
was not at home, nor had he any son as 
represented by the swindler. 

Quick action on the part of the manager 
of the local jewelry store of Loftis Bros. & 
Co., Inc., on Olive St., resulted in the cap- 
ture of a man, who fled after hurling a pav- 
ing brick through the pane of one of the 
display windows of the company’s store. 
F. W. Matthias, manager of the store, was 
in his office at the rear of the store shortly 
after 7 Pp. M. one evening last week when 
he heard the crash of breaking glass. He 
hastily armed himself with a pistol and rur- 
ning outside to the curb commandeered a 
passing taxicab on Olive St. As it drove 
west to 7th St., he saw a man _ running 
through the alley in the middle of the block. 
and the taxi driver drove around to Locust 
St. in time for them to head off the fugitive. 
Mr. Matthias jumped out of the cab and 
covered the suspect and compelled him to 
enter the taxi, and it was driven to the Cen- 
tral Police Station. Here he was searched, 
and four diamond rings valued at $400 were 
found on his person. The prisoner described 
himself as Thomas Mitchell, age 50, and a 
laborer. He was held pending application 
for a warrant charging burglary and larceny, 
without bail, and refused to make any fur- 
ther statement. An inventory of the window 
showed no further loss of jewelry, and the 
window glass damage was covered by insur- 
ance. 
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A. C. Possin, of the Rloszhardt-Possin Co., 
wholesale jewelers at Milwaukee, will attend 
the annual banquet of the Golden Roosters 
at the Hotel La Salle, Chicago, on Feb. 20. 

G. Sliwinski, retail jeweler at Waukesha, 
Wis., for the past several years, died at his 
home in that city last week following an 
iliIness of several months. Mr. Sliwinski 
was past 50 years of age. 

James Rehfeld, who has represented the 
Kuesel Bros. Co., wholesale jewelers, in 
the city of Milwaukee, has been transferred 
and will now cover the Iowa and Minne- 
sota territory for the firm. 


Visitors at Milwaukee during the week . 


included the following retail dealers from 
the State: M. Schneider, Burlington; E. 
Wegener, Beaver Dam; W. Wedyck, Wau- 
kesha; G. H. Frank, Jackson, and B. Panik, 
Cudahay. 

August Leichtfuss, representative of the 
William F. Gollberg Co., wholesale jewel- 
ers’ supply house in Milwaukee, was con- 
fined to his bed for a few days because of 
a heavy cold contracted while out on his 
territory. This will cause a slight revision 
in his itinerary. 

William Meyel, 21, apprentice watch- 
maker at the firm of the Kalin Watch Co. 
at Milwaukee, died suddenly at his) home 
here last Monday morning. He took ill 
Sunday night and was dead at 5 a. mM. Mon- 
day. He had been with the Kalin firm for 
the past six months. 

Fred J. Theleman, manufacturing jeweler 
at Milwaukee, was on a_ business trip 
through the southern part of Wisconsin last 
week and also visited the trade in Chicago. 
Mr. Theleman reports that business has been 
good since the holiday season and the out- 
look for Spring is favorable. 

Emil Bachman, retail jeweler at 811 3rd 
St., suffered a loss by water and smoke 
last week when a fire started in the build- 
ing in which he is located. A _ millinery 
shop next door was destroyed. More than 
400 patrons of a theater in the building were 
turned out when the fire was discovered, as 
it was feared it might spread. 

The retail jewelry firm of Behling & 
Kosobucki, 331 Brady St., has announced 
that it will move to its new location at 290 
Brady St. about Feb. 26. The firm was 
established in May, 1925, and the volume of 
business has increased to such an extent 
that larger headquarters are imperative. 
The new store will be one of the finest in 
the city and will be three times larger than 
the present one. 

H. E. Juberg, retail jeweler at Superior, 
Wis., has filed a suit for $5,000 damages in 
circuit court in that city against Deputy 
State Fire Marshal Charles Good, charging 
that the defendant defamed the character of 
the plaintiff when he caused the arrest of 
Mr. Juberg on an alleged charge of arson 
m connection with a fire which started in 
the Juberg store. The case will be tried 
within the next few weeks. 

J. H. Clark, sales promotion manager for 
the Fiberloid Co., and Charles Levy, also 
of that firm, called on the Reliance Silver 
Co. at Milwaukee last week. They are out- 
lining the merchandising plans for 1926 and 
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are aiding the jobbing trade so that they, 
in turn, may instruct the retailers on the 
best methods of selling the Fiberloid prod- 
ucts. Mr. Clark and Mr. Levy are calling 
on jobbers throughout this section of the 
country. 

C. W. Olney, prominent retail jeweler at 
West Allis, Wis., and nationally known for 
his trap shooting ability, scored 193 in the 
recent “ship channel shoot” held at Houston, 
Tex. Only Texas marksmen were eligible 
for the prizes, however, but several trap 
shooters from outside that State competed. 
Mr. Olney will take part in several shoots 
to be held in the southwest during the next 
few weeks, and it is more than likely he 
will annex further titles to add to the many 
which he already holds. 

The Berlin City Five, bowling team from 
Berlin, Wis., captained by H. A. Brunke, 
retail jeweler in that city, bowled in the 
Wisconsin State tournament which is now 
being held in Milwaukee and is in the 
“money.” Mr. Brunke and his partner, Mr. 
Bruegger, bowled together in the doubles 
event and went into second place with a 
score of 1,234 for three games each. This 
is very close to the score for first place, and 
is one of the highest shots at the tourney. 
It is expected to stand for the tournament. 

Mrs. C. A. Vanderberg, wife of the for- 
mer proprietor of the Vanderberg jewelry 
store at Superior, Wis., died at her home 
in Los Angeles, Cal., recently. Mr. Van- 
derberg moved to California in 1910, after 
he had been in business in Superior for a 
number of years, during which he gained 
State-wide recognition as a leader in jewelry 
merchandising methods through his exten- 
sive advertising campaigns. Mrs. Vander- 
berg is survived by her husband, two sons 
and three daughters. She was buried in 
Los Angeles. 











modeling his retail store there. 

The Fred Lighter Jewelry Co., Seattle, 
has increased its capital stock from $25,000 
to $50,000. 

John Wenger, of Victoria, B. C., and E. 
C. Norris, of Raymond, Wash., are retail 
jewelers who were in Seattle last week buy- 
ing new stocks. 

Bahmer N. Skinner is closing out his retail 
jewelry stock in Everett, Wash., but will 
retain the optometry business that has been 
conducted in the shop. 

Robert Friedman, Tacoma retail jeweler, 
has purchased the stock of the Frank C. 
Hart & Sons store and will hold a special 
sale for its disposal soon. 

The Bell jewelry store, Yakima, Wash., 
is being extensively remodeled and _ re- 
decorated. The stock of novelties handled 
in this shop is to be increased. 

Owen Parker, retail jeweler of Arling- 
ton, Wash., recently completed a successful 
auction sale in his store, closing out odds 
and ends and surplus holiday stock. 

George W. Minnis, formerly repair man 
for Chester R. Hammond, Longview, Wash., 
has opened a retail gift and jewelry store 
in the Commerce building in that’ city. 

J. T. Shaner, of Shaner & Co., Astoria, 
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Ore., retailers, and one of the largest estab 
lishments of the kind in that city, drove to 
Seattle with his family recently. 

The wholesale firm of Mayer Bros., an- 
nounces that the southwestern Washington 
and Oregon territory is now being covered 
for the establishment by a new salesman, 
Joseph Bader. 

D. W. Thomas, head of the wholesale 
firm of that name in the Holland building, 
has returned to work in the office after being 
confined to his home for several weeks by 
a slight illness. 

A. C. Christopherson, in charge of. the 
Spokane office of Mayer Bros., is in the home 
office at present where he .is spending a 
month preparing sample lines for extended 
sales ‘trip this Spring. 

Mr. and Mrs. William Wright, Juneau, 
Alaska, retail jewelers, visited in Seattle 
last week en route to California. They 
will spend four months visiting and touring 
Coast cities before returning to the north. 

Max Markow, salesman for the Seattle 
office of A. I. Hall & Son, San Francisco 
wholesale firm, in charge of George Davis, 
has just returned from a sales trip through 
northern Washington towns with reports of 
excellent business there. 

James F. Loveridge, of the wholesale 
jewelry firm of S. A. Perkins Co., has just 
returned from a sales trip through the 
Yakima Valley and Wenatchee. He reports: 
Dusiness conditions in that section very: 
favorable and retailers buying a substantiali 
amount of merchandise. 


Wholesale jewelers throughout the city re- 
port collections unusually slow. Retailers 
doing business on an extended .credit plan 
report that payments are being made satjs- 
factorily after a period when they were let 
run behind. Cash houses and those .with 
established charge accounts are experiencing 
good business and collections are fairly 
good, they say. 

Several out-of-town salesmen have been 
in Seattle calling on the trade in the last 
two weeks. Those listed include: David 
Harris, of Hamilburg-Shaw Corp.,° New 
York, who has just passed through the. 
middle west and up the Coast and reports 
business in these sections on a substantial. 
basis; Billie Fulton, manufacturers agent of 
San Francisco; Roy H. King, of the Ostby 
& Barton Co., Providence, R. I.; Harry A. 
Saunders, manufacturers agent of Los 
Angeles, and J. Goldberger, representing 
Max Neuman & Co., San Francisco. 








ae 





Jewelry valued at approximately $1,200, 
contained in a case, was stolen in’ Birming- 
ham, Ala., when automobile thieves made 
away with an automobile belonging to W. R. 
Walker, jewelry salesman. The automo- 
bile had been parked on 20th St., near 
Fifth Alley, S., at 2.30 o’clock in’. the 
afternoon. The jewelry case was lecked 
inside of the automobile. At 4.30 o’clock 
the same afternoon Mr. Walker returned 
to find the car and jewelry gone. Included 
in the lot of jewelry were 60 finger rings 
valued at $500; six watches worth $150; 
four wrist watches, $150; four pairs of eye= 
glasses, $40; six other watches; $60;  otie 
dozen bar pins, $100; two dozen sets ‘of 
fobs, $125, and four lockets and chains, $40 
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George E. Brown, of Frohman & Co., is 
making a round of the Virginas. 

C. G. Sites, Clarksville, Tenn., visited the 
offices of Frohman & Co. in the Harrison 
building last week. 

Cletas Endris, of the J. O. Endris & Son 
Jewelry Co., New Albany, Ind., was a vis- 
itor in Cincinnati last week. 

J. fF. Jones, of the Warren Jewelry Co., 
Paris, Tenn., was in Cincinnati calling at 
the various wholesale establishments, among 
them being the Greenwold Grift Co. 

A number of watches aad small trinkets 
were stolen from one of the show windows 
f the Paragon Gem Shop, 324 W. 5th St. 
by burglars who smashed the window with 
a brick early Wednesday. Max Jacobs re- 
ported the matter to the police. 

George H. Newstedt, president of the 
jewelry store at 4th and Race Sts., bearing 
his name, left Cincinnati Thursday on the 
way to New York city. From there he 
will embark on the steamship Olympic for 
his annual trip to Europe. Mrs. Newstedt 
and their daughter accompanied him. 

Miss Bertha Nolte has been made a mem- 
ber of the accounting department of Joseph 
Noterman & Co., succeeding to the position 
that had been held by Miss Alma Storey, 
who resigned. Miss Nolte is assistant to 
Miss Amelia Ballinger, who has been con- 
nected with the Noterman firm for 35 years. 

Ed H. Croninger, manufacturing jeweler 
in the Andrews building, like several other 
firms in Cincinnati, has found it expedient 
to add one or more men to the working staff 
to take care of increasing business. Mr. 
Croninger put on Charles Walther, who 
formerly was identified with another manu- 
facturing jewelry firm here. Mr. Croninger 
is secretary of the Cincinnati Wholesale 
Jewelers’ and Manufacturers’ Association. 

One of the busiest months in the history 
of Joseph Noterman & Co. was enjoyed by 
that concern, according to Edgar Noter- 
man, president of the firm. He declared 
that the shop was almost overwhelmed at 
the present time without the slightest sign 
of a let-up in orders that are pouring in on 
the company. The jeweler cannot attribute 
the extraordinary demand to any special 
cause except that of good business gener- 
ally. 

E. Gordon Oskamp, president of the 
Qskamp Jewelry Co., in the Dixie Terminal 
building would not confirm the report that 
one of the managers of another local store 
would assume the managership of his store, 
succeeding Carlisle Weber. The latter re- 
signed last week to become supervisor of the 
Cincinnati district created by a large New 
York concern dealing in pearls. Mr. Oskamp 
declared that negotiations were under way 
with a local man but that nothing definite 
could be announced until the middle of the 
month, 

Edward Meyers, who spent 18 years as a 
diamond cutter in New York city, is a mem- 
ber of the diamond cutting department of 
Schumer-Jockers, Inc., in the Wiggins block, 
5th and’ Vine Sts. Mr. Meyers was con- 
nected with New York concern before com- 
ing here to take one of the benches of the 
local concern: A _ re-arrangement of the 
workshop and offices ‘of the concern has been 
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effected in order to secure more light for 
the diamond cutters. The benches are now 
located in the corner of the building which 
gives the workers light from two sides, Vine 
St. and Fountain Square. 

A letter of commendation for the work 
he did last year for the Chamber of Com- 
merce and also for the city of Cincinnati 
was received by J. Harvey Phillips, vice- 
president of the Richter & Phillips Co., 
from W. C. Culkins, executive vice-presi- 
dent of the commerce body. The letter 
read: “The 
last meeting directed me to express to you 
their appreciation of the co-operation you 
have rendered during the past year through 
your effective committee service. Your in- 
terest has helped build our city.” 

The stock of jewelry that had been held 
by Mrs. Charles Surran, widow of the late 
jewelry manufacturer, has been acquired 
by A. Sauer & Co. in the Glenn building, 
5th and Race Sts. Surran died about two 
years ago and the widow retained the stock 
of emblem rings, bar pins, cuff links, chains 
and other articles which were taken off her 
hands by the Sauer concern through L. S. 
Otten, former silver buckle manufacturer. 
Otten resides next door to Mrs. Surran, and 
he knew that she wanted to dispose of the 
stock so he arranged its sale to the Sauer 
company. 

Nothing of any tangible nature has been 
secured by the local police as yet concerning 
the robbery that was effected at the establish- 
ment of A. H. Feltmann, 525 Hulbert Block, 
6th and Vine Sts., a week ago. Mr. Felt- 
mann has made a complete inventory of the 
stock that was taken from his place and it 
was reported later to. the police that the sum 
would not reach the figure that was first 
given out. At the time of the robbery the 
loss was estimated at $12,000. The robbers 
worked within the heart of the “white light” 
district on Vine St., and were successful in 
getting away without being detected. 

J. S. Breen, president of Breen & Jecoard, 
Inc., watchmakers in the Union Central 
building, suffered practically.the entire loss 
of his household in the fire that destroyed 
the residence at Marietta and Myrtle Aves., 
Terrace Park, near Cincinnati, Sunday. The 
origin of the fire is a mystery, but in being 
confined to the upper floors it practically 
wiped out the watchmaker’s household. Mr. 
Breen and his wife lived in one part of the 
frame duplex which was owned by E. B. 
3erens, tailer, who with his family occu- 
pied the other part of the structure. Resi- 
dents of the suburb assisted as much as 
they could in rescuing articles from the 
place, but the fire made such rapid headway 

Fred G. Gruen, of the Gruen Watch Co., 
was elected president of the United States 
Radio Society, articles of incorporation of 
which have been filed with the Secretary of 
State. The society is an organization of 
radio listeners and it is national in scope. 
Its object is to give radio enthusiasts a 
voice in legislation that affects the radio 
and membership privileges will be open to 
all listeners who wish to enlist in the so- 
ciety and aid in the constructive develop- 
ment of broadcasting and reception. The 
society was organized by Fred Smith, who 
started the community radio programs that 
have attracted so much attention to Cincin- 
nati. Headquarters will be established in 
the Gwynne building and the officers are: 


Board of Directors at their’ 
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Fred G, Guen, president; Edward J. Hoff, 
vice-president; R. M. Byland, secretary; 
John W. Hueber, C. P. A., treasurer; Fred 
Smith, managing director; John L. Richey 
and George J. Gruen, directors. None of 
the men is interested commercially in radio, 


Another fashion show will be given by 
the wholesalers and manufacturers of the 
Cincinnati Chamber of Commerce, the show 
being held on the roof garden of the Hotel 
Gibson, Feb. 8 to 12 inclusive. Only one 
jewelry house will display its wares at the 
show, which is to be known as the Cincin- 
nati Spring Fashion Show and Market 
Week. The jewelry firm taking part in the 
show is that of Richter & Phillips, which 
firm took a very active interest in the Fall 
Fashion pageant that was held at the Zoo- 
logical Gardens last September. At that 


-time the jewelry that was displayed by mod- 


els wearing gowns for every festive occa- 
sion and jewelry to match each gown, was 
valued at $250,000, and it was under heavy 
guard at all times. The Richter firm has 
enlisted the services of Miss Elsie Goecke, 
1626 Otte Ave., Northside, to model for the 
gems and jeweled articles which will be 
paraded before visitors coming to Cincin- 
nati especially for the show. Hundreds of 
mercantile establishments will take part in 
the display of goods, and it is expected that 
a great many out-of-town buyers will be 
attracted to the Queen City for the event. 

E. C. Brunst, a director of the National 
Jewelers Board of Trade in the Cincinnati 
district, was one of the affirmative speakers 
of the debate held by the Cincinnati Asso- 
ciation of Credit Men on the subject of 
“Resolved, That the Present Method of 
Selling Merchandise on the Installment 
Plan Is Beneficial to Business,” at the 
Hotel Gibson. It was held that installment 
huying is an incentive, and its uses are far 
greater in the promotion of business than 
its abuses are detrimental. Speakers for 
the affirmative held that proper uses of in- 
stallment buying was of great benefit not 
only to purchasers but to the expansion of 
trade in general, and that by increasing the 
volume of sales it increased the production 
of merchandise of all kinds. This causes an 
increase in gainful employment to a larger 
number of men and women and gave wide- 
spread prosperity to the country. The nega- 
tive side based its contention on the danger 
to the morale of wage earners and their 
families from over-expansion of their credit 
beyond the limits of safety. Installment 
houses, they contended, were inclined to 
overload in order to cover shrinkage, pos- 
sible loss by bad credits and the like, which, 
it was asserted, ranged from 10 to 50 per 
cent. The judges were: Dean Frederick C. 
Hicks, president of the University of Cin- 
cinnati, former U. S. District Judge John 
Weld Peck and E. A. Seiter, vice-president 
of the Fifty-third National Bank. 








The Peoria Jewelers’ Association was 
formed recently at a meeting of the jewelers 
of Peoria, E. Ebann being elected to the 
office of president for the first year of the 
organization’s existence. More than 25 men 
representing the various jewelry stores of 
the city were present at the meeting. H. E. 
Kirchoff was: made secretary and - Ralph 
Kennedy was elected treasurer. 
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Herbert Burdick, of the H. W. Burdick 
Co., is visiting watch factories in Elgin, 
Springfield and other western points. 

The meeting of the Cleveland Credit 
Jewelers’ Association, which was scheduled 
for Friday, Feb. 5, was postponed until a 
later date. 

F. W. Foster, formerly of the Foster & 
Greenwood Co., is now the manager of the 
downtown store of Sam Alliance in the 
Hollenden Hotel. 

August Tuomis, retail jeweler, Willough- 
by, O., is enlarging his store, and when al- 
terations are completed he will have twice 
the space he now occupies. 

Among manufacturers’ representatives in 
Cleveland last week were Richard Morris, of 
the Roy Watch Case Co., and Robert Hei- 
man, of the Gruen Watch Co. 

Edward Kaufman has left. the engraving 
department of the Cowell & Hubbard Co., 
in order to further pursue his studies in art. 
He is taking a special course at etching at 
the Art School. 


Walter F. Miller and John E. Speaker, of 
the H. W. Burdick Co., have left for their 
respective territories. B. H. Shephard is 
now connected with the company and will 
cover Michigan and Indiana. 

E. H. Dutter, manager of the silver de- 
partment of the Cowell & Hubbard Co., has 
left for a month’s trip to California. L. W. 
Camp, designer for the same company, is 
back, after serving two weeks on jury duty. 

Among out-of-town jewelers in Cleveland 
last week were: A. R. Kimpton, Oberlin; 
P. J. Bergen, Barberton; Charles Jelliff, 
Mansfield; Samuel Brainard, Medina; S. L. 
Peck, Painesville; Mr. and Mrs. Otis Kint- 
ner, Painesville, and L. W. Wyckoff, Cha- 
grin Falls. 


John Gilbert, Madison, N. Car., was a 
Cleveland visitor last week. He was here 
on a business trip and attended a meeting 
of the Rotary Club. He is planning on 
opening a retail jewelry store in Madison, 
having been in the business before. 

S. H. Greenwood, of the Foster & Green- 
wood Co., credit jewelers in the Superior 
Arcade, announces that he has purchased the 
interest of F. W. Foster, and will have en- 
tire charge of the business. There will be 
no change for the present in the corporate 
name of the company. 

The Continental Jewelry Co. has taken a 
six-year lease of the third floor of the re- 
modeled Liberty building at 2010-12 Euclid 
Ave., and the Miles F. Bixler Co. a six-year 
lease on the third floor of the same building. 
The amount for both spaces is said to be 
approximately $36,000 for the six years. 

Three men were captured by police in con- 
nection with the recent theft of jewelry from 
the store of Morris Margolis, 5003 Wood- 
land Ave., and were charged with burglary 
and larceny. They smashed Margolis’s win- 
dow and one had his hand badly cut. The 
three were indicted by the grand jury on 
Feb, 2. 

According to Ralph Watson, president of 
the National Association of Retail Credit 
Men, who spoke before the Cleveland asso- 
ciation, one person in every 50 is a dead beat. 
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Of all credit allowed, less than one cent in 
a dollar is lost. Mr. Watson said that the 
retail merchant giving 30-day credit could 
well afford this loss, as his sales cost was 
less and volume greater than that of the 
cash merchant. 

The Cleveland Credit Stores Association 
held their regular monthly meeting and din- 
ner at the Hotel Cleveland on Feb. 4. There 
was an attendance of 30, and the meeting 
was as brisk as all meetings of the organi- 
zation are. Arrangements were made to 
start a new service to telephone members 
immediately, whereby a bulletin is to be is- 
sued from the central office every day and 
delivered to telephone members. This will 
give them equivalent service to that received 
by card members, and full service to ali 
members of the organization. 

A window smasher, considerably bolder 
than the average, threw a brick wrapped in 
a newspaper through one of the large show 
windows of the Cowell & Hubbard Co.’s 
store early Monday morning Feb. 1. He 
escaped with eight rings of very nominal 
value. Patrolman John Voit discovered the 
broken window when making his rounds, and 
several rings, more valuable than those taken, 
iving on the sidewalk. These the crook had 
evidently dropped in his hurry to make a 
getaway. So far police have not been able 
to trace the stolen rings or apprehend those 
who stole them. 





Dallas, Tex. 








T. A. Baber, Fort Worth jewelry sales- 
man, recently reported to police the loss of 
a handbag containing jewelry valued at more 
than $5,000. He had left the bag, about mid- 
night, and for only a few minutes, in his car, 
parked at Harwood St. and McKinney Ave., 
a mile north of the skyscraper district. 

Arthur A. Everts, Dallas, ex-president of 
the American National Retail Jewelers’ As- 
sociation, plans to accept an invitation to 
address the Canadian jewelers’ convention in 
Toronto on Feb. 10. He received a similar 
invitation from the Canadian association last 
year, but was unable to attend at that time. 
Mr. Everts was chief speaker at the local 
Knights Templar’s luncheon on Feb. 1. He 
told them all about Europe, and by the time 
he was through they knew all about the 
jewelry business, too. 

Dallas friends of C. B. Shaw, manager 
of the Shaw Jewelry Co. of Dallas, have re- 
ceived word that he was unanimously elected 
president of the American Credit Merchants’ 
Association, Feb. 3, at Detroit, Mich. There 
were said to be more than 200 delegates in 
attendance. On the trip to the convention, 
Mr. Shaw was accompanied by his wife and 
small daughter as far as Battle Creek, Mich., 
where the child was found to be suffering 
from scarlet fever. Dallas relatives hear 
that she is now recovering. In a recent 
symposium of comments regarding the ef- 
fects of prohibition, conducted by the Dal- 
las Dispatch, Mr. Shaw discussed briefly the 
effects of prohibition upon the credit busi- 
ness. He declared that collections have in- 
creased at least 50 per cent, due to increased 
dependability of wage earners, and that his 
organization would not be in the credit busi- 
ness today if the prohibition law were not 
on the statute books. 


H. L. Fields, Nevada, Mo., has moved to 
St. Joseph. 

Jewelers in Kansas City report that busi- 
ness conditions are good for this season of 
the year and that prospects are excellent for 
the Spring and Summer trade. 

Ernest A. Jaccard, 50 years old, president 
of the Jaccard Jewelry Co., was the bride- 
groom at a wedding ceremony performed 
here on the evening of Jan. 30. The bride 
was Miss Adah C. Hudson, daughter of the 
late Melville H. Hudson, a former promi- 
nent citizen of this city. The wedding cere- 
mony was read by the Rev. Benjamin Wash- 
burn, of St. Paul’s Episcopal Church, at 
6:30 o’clock at 5300 Sunset Drive, the home 
of Walter M. Jaccard, a brother of the bride- 
groom and a member of the jewelry firm. 
Miss Hudson has been living for the past 13 
years in Los Angeles, Cal., where she went 
after the death of her father, Melville H. 
Hudson. Mr. Hudson was very well known 
here before his death, as the manager of 
the Coates House, a famous old hostelry of 
this city. He was at one time nationally 
known in the various theatrical circles. The 
former Miss Hudson is a sister of Mrs. 
Walter M. Jaccard, with whom she has been 
living here since her recent return. The 
contemplated wedding had been kept secret 
from all except the immediate relatives of 
the pair. The license was obtained late on 
the day of the nuptials and it was planned 
to keep the wedding a secret until after the 
departure of the couple. When Mr. and 
Mrs. Jaccard arrived at the Union Station 
about 9:30 o’clock on the same evening ‘to 
begin a trip to Hawaii, where they plan to 
spend a honeymoon of two months, they were 
met and pursued by a goodly number of 
friends who were apparently “in” on the 
“secret,” since they were equipped with 
many pounds of rice. Those present at the 
wedding ceremony were: Mr. and Mrs. 
Melville H. Hudson, Jr., and their son; 
Mr. and Mrs. Walter M. Jaccard and their 
daughter, Betty. Mr. Hudson is president 
of the Kansas City Poster Advertising 
Co. Following their return from Hawaii, 
Mr. and Mrs. Ernest A, Jaccard will re- 
side at 608 East Armour Boulevard, Mr. 
Jaccard’s home prior to his marriage. 








“Carmen” is the name that will grace 
the new pattern of Factory “C,” Inter- 
national Silver Co. It is made in the 
popular Stratford sectional _ silverplate. 
The sponsors of this new pattern say “we 
have named it ‘Carmen’ because we feel that 
all the beauty, sparkle, vivaciousness and 
romance of that popular Spanish lady is 
fairly interwoven into every line. It, of 
course, takes its inspiration from the 
Spanish Renaissance which period has never 
been excelled. Their designs are a beauti- 
ful combination of delicately modulated bold 
and shallow relief, empanelled decoration 
and intricate blends of ornamentation. 


Their borders are of a strong type, going 
largely to hammered effects or filigree. The 
Carmen pattern, Stratford sectional silver- 
plate, boasts of a hammered border, a cameo 
in bold relief against a chased background.” 
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F. D. Keeley, Long Beach, is visiting in 
San Francisco. 

J. K. Eastwood, of the Armer & Brown 
Co., is seriously ill at his home. 

E. M. Mather, Nogales, Ariz., is spending 
a few -days in Los Angeles on: business. 

Charles E. Strait, formerly at 5053 York 
boulevard, has sold out -his business to W. L. 
Wright, formerly of Colorado. 

E. C. McKeen, western manager of the 
Waltham Watch Co.,’ with: headquarters in 
San Francisco, is -visiting the trade here. : 

“Doc” Dobra, «representing the Riley- 
& French Co., North Attleboro, is among 
the-traveling men here calling on the trade. 

*Ab Goldberger, representing: the: Max J. 
Newman Co., with headquarters in San 
Francisco, has been in Los Angeles during 
the: last week. 
+A: Rolland, Brawley, is at present re- 
cuperating at the’ home of his’ sister in 
Hollywood after undergoing an operation 
for appendicitis. -i 
* Walter - Ziesche, Lompoc, was in ‘Los 
Angeles a few days ago-on business. He 
<ame by motor car and was accompanied by 
his wife and son. 
- Sam Horwitz, 610 Title Guarantee build- 
ing, diamond broker, has gone to New York, 
intending to continue from there to France 
on a business journey. 

Ed Grelck, who has been in Hollywood 
for a number of years in the jewelry busi- 
mess but has been ill for some time, is re- 
ported to be recovering. 

Charles J. McCormick, Redondo, has re- 
tired from the jewelry business. He is one 
of the City Trustees of Redondo, the busi- 
mess of which requires much of his time. 

A. T. Werner, manufacturing jeweler, 

has opened for business at 610 Lissner build- 
ing, 524 S. Spring St. He was formerly 
with the Rose Jewelry Co. in the Delta 
building. 
-.Dr. E. S. Reynolds has taken a position 
with Treister’s, 542 W. 6th St., jeweler, as 
optometrist. The place was vacated re- 
cently by ‘Dr. J. Blum, who moved to the 
Title Guarantee building. 

F. G. Baker, Whittier boulevard, is clos- 
ing out his business and has sold practically 
his entire stock. Fred Marney has been 
conducting an auction sale which is said 
to have been very successful. 

Fred C. England, Leominster, Mass., is 
visiting in this section. He came here to 
see his brother, George H. England, of 
Feagans & Co. He is making a two months’ 
motor tour through California. 

Newton C. Figley, of the G. D. David- 
son Co., has just returned from Houston, 
Tex., where he spent a week at his mother’s 
home. He says Houston has very attractive 
jewelry stores and the outlook there is good. 

Joseph Lawton, well known to the jewelry 
trade of this city, recently associated for 
some months with G. F. Hambright, dia- 
mond merchant, is reported to be recovering 
at a hospital in Sierra Madre from a severe 
attack of asthma. 

Joseph Rittigstein, 500 S. Broadway, was 
a few 


the victim of a window-smasher 
mornings ago. The thief secured watches 
and various other articles, the value of 
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which is estimated at $500. No trace has 
been found of the perpetrator. 

Wright, Campbell & Ginder have arranged 
for a settlement with their creditors on the 
basis of 40 per cent. and have started an 
auction sale. The company will be re- 
organized, probably, and continue the busi- 
ness under the title of Campbell & Ginder. 

J. W. Reed, of the jewelry department of 
the E. W. Reynolds Co., is again at his 
place in the store, after being confined for 
two months in his home by an attack of 
sciatic rheumatism. The trade is much 
gratified to see Mr. Reed again in restored 
health. 

James A. Apffel, of the James A. Apffel 
Co., Title Guarantee building, has returned 
from a business trip to San Francisco. 
A. L. Sinclair, traveling representative of 
the Apffel company, has gone on an eastern 
trip by way of the north and the middle 
west. He expects to be gone until March. 

The local representatives of the Interna- 
tional Silver Co. are looking forward to the 
coming of George D. Munson, vice-president 
of the company, accompanied by Mrs. Mun- 
son and a party of friends. They will make 
their headquarters in Pasadena while in this 
section. E. V. Saunders, Coast representa- 
tive of the company, is expected here from 
San Francisco to meet Mr. Munson and his 
party when they arrive. 

Fritz Zimmer, for many years assistant 
to Wm. Petry, lapidary, 424 S. Broadway, 
has practically retired from business and 
contemplates locating on a ranch in South- 
ern California. He recently visited Walter 
Chamberlain, a jeweler formerly doing busi- 
ness in the Title Guarantee building, but 
now on a ranch near Victorville, where he 
took up a section of land. Victorville is 40 
miles north of San Bernardino. 

Ira W. Smith, manufacturers’ agent, 912 
Broadway Central building, has just re- 
turned from a business trip of three weeks, 
going north by way of San Francisco to 
Portland, Seattle, and thence to Salt Lake 
City. He reports that he found business 
conditions very satisfactory, and that his 
trip was entirely successful from a business 
point of view. He found an optimistic feel- 
ing everywhere for the business of the com- 
ing year. 

Louis G. Sherman, widely known formerly 
as a window dresser for S. Nordlinger & 
Sons and later in business for himself as 
a jewelry window decorator, recently de- 
cided to furnish not only sets for window 
displays but large pieces such as floor lamps, 
stands and so forth, and has opened a studio 
on W. 7th St., where exhibitions may be 
held and fixtures and settings be shown. 
His location is, perhaps, one of the best 
in Los Angeles for his purpose. 

Dr. Joseph Blum, optometrist, recently 
with Treister’s, jeweler on W. 6th St., has 
opened for business in Room 814, Title Guar- 
antee building, where he will not only con- 
duct his optical profession, but will engage 
also in the retail jewelry business. The 
event of his opening was the occasion of a 
beautiful display of flowers received from 
his hosts of friends. The office is a very 
attractive one, and he has equipped it with 
grinding machinery for his optical depart- 
ment. 

The following out-of-town jewelers have 
been in this city recently: C. W. Middleton, 
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Pomona; T. S. Lailey, El Monte; E. T, 
Stoddard and Ross R. Day, Whittier; M. 
Norin and H. E. Wellman, Alhambra; 
Frank Hoffman, Santa Ana; A. A. Cohen, 
Anaheim; Sam Schiller and Ben Lewis, 
Long Beach; Henry Gold, San Pedro; 
O. G. Tullis and James Funfar, Santa 
Monica; G. W. Burzell, Sawtelle; Mrs. 
Herbert K. Smith, Hermosa Beach; Mrs, 
E. Gereau, Glendale; O. A. Dockham, Bur- 
bank; Mrs. H. E. Fox and Mrs. Roy Croft, 
San Fernando; Mr. Selby, Ventura. 
Ulysses G. Cord, brother-in-law of 


’ George A. Feagans, and for some 15 years 


associated with him in business as cashier, 
died quite suddenly on Jan. 27. He had 
been in the store the day preceding his 
death, but not feeling well he decided to 
remain home the next day. He passed away 
before the day ended. His loss is severely 
felt not only by Mr. Feagans but by the 
entire force of the store. He was loved by 
everyone who knew him. In referring to 
him, several of the employes said they had 
never heard him speak an ill word about 
anyone. He left, besides his widow, Mrs. 
Feagan’s sister, four daughters and one son, 
all married. Many from the store attended 
the funeral. 


Columbia, S. C. 


H. E. Russow, always an ardent worker 
in the activities of the Columbia Chamber 
of Commerce, has been appointed a member 
of the cenvention bureau of the commercial 
organization. 

Business among the Columbia jewelers 
was good during the month of January. 
Judging from the sales so far, it looks as 
if the largest number of jewelry customers 
this year will be those who are seeking 
high class merchandise. Diamond sales were 
unusually large. 

The Sylvan medal, offered by Sylvan 
Bros., Columbia jewelers, each year for the 
high school boy or girl making the highest 
scholarship the year of graduation, was won 
and presented the night of Jan. 29 to John 
G. Goettee, president of the graduating class 
of the Columbia High School. This medal, 
always eagerly contested for at the high 
school, is given to the student making the 
best average in attendance, scholarship and 
conduct. Young Goettee’s average was %. 
Since there are two graduating classes com- 
pleting work at the Columbia High School 
each year—one in January and another in 
June—two medals are awarded by jewelers. 

















The Naval Radio Station at Arlington, 
NAA, began broadcasting on Feb. 3 a time 
signal at noon and at 10:00 p. m. every day, 
using 434.5 meters (690 kilocycles). This 
time signal shows practically no error as it 
is transmitted directly from the clock at the 
Naval Observatory at Washington. The sig- 
nal continues for five minutes preceding noon 
and 10:00 rp. m. Each tick of the clock is 
transmitted except the 29th second of each 
minute, the last five seconds of the first four 
minutes, and the last 10 seconds of the fifth 
or last minute. The perceptible cause will 
be followed by a longer “buzz” exactly on 
the hour. This new time signal will be 
broadcast direct from Arlington and should 
be easily picked up anywhere east of the 
Mississippi River. 
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Clark Whitman, owner of a large depart- 
ment store at Petersburg, Ind., that handles 
clocks and jewelry, was a business visitor in 
Evansville a few days ago. 

Charles Artes, of the Charles F. Artes 
Co., Inc., of 321 Main St., this city, is back 
from a business trip to Indianapolis. Mr. 
Artes is optomistic regarding the business 
outlook. 

Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., is being boosted by many of his 
friends for postmaster of that town. Mr. 
Tislow has been prominent in Republican 
politics in the first Indiana district for a 
number of years. 

Mrs. Belle Stocking, mother of Roy 
Stocking, who operates a retail jewelry store 
on Outer Division St., this city, died at her 
home here a few days ago and the body 
was taken to the Old Pigeon cemetery in 
Spencer county for burial. 

Mose Gans, who for many years was vice- 
president and general manager of I. Gans & 
Co., wholesale and retail jewelers of Upper 
Ist St., here, now operated by Raphael Bros., 
is now in California with his wife, and they 
will spend the remainder of the Winter in 
that State. 

Trade with the retail jewelers of Evans- 
ville and many of the other towns in southern 
Indiana has been picking up some since the 
first of the present month. The dealers feel 
that February is going to bring in a larger 
volume of trade than did January. They 
report that general business conditions in 
Evansville are gradually getting better and 
collctions have improved. 

Many of the pearl button factories in 
southern Indiana and southern Illinois have 
been operated on steady time for some time 
past, and they report they have an abundant 
supply of mussel shells that will last them 
for several weeks yet. It is expected that 
operation of mussel camps along the lower 
Ohio, Wabash and White rivers will start 
early in April or May and a busy season is 
looked for. 








Salt Lake City 


W. J. Smith, well known Salt Lake City 
jeweler, has returned from a trip to the 
Pacific Coast. 

The Hon. John S. Lewis, head of the J. S. 
Lewis Co., has recovered from his recent ill- 
ness and is at the store again. 

J. W. Lewis, Garland jeweler, has opened 
an upstairs shop on Washington Ave., having 
moved his business from Garland to do this. 

The Salt Lake City Chamber of Commerce 
has gone on record against the bill before 
Congress which seeks to permit manufac- 
turers to fix the retail price of their goods. 
The Ogden chamber has taken the opposite 
stand. 

The Lincoln medal put out by the Illinois 
Watch Co. for essays on Lincoln is creating 
a lot of interest in high school circles of 
Ogden. The J. S. Lewis Co. of that city 
is handling the medal there for the com- 
pany. 

The Ogden Association of Optometrists 
has been formed. Ensign Herrick is presi- 
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dent, C. W. Guernsey secretary-treasurer, and 
John F. West, Willard R. Doxey. and 
W. D. W. Zeller members of the board. A 
campaign of education in which the public 
will be told what optometry is, is to be car- 
ried on during the next 12 months by the 
association through paid advertisements. 

Paul Stecher, for the past 32 years a local 
jeweler, and in business for himself for 22 
years, has retired, and intends to devote him- 
self to other interests. L. R. Packer and 
Allen Stevens have taken over the business. 
Mr. Packer had been with the store for a 
long time, while Mr. Stevens recently gradu- 
ated from an optometrical school in Kansas 
City. He will open an optical office in the 
store, it was stated, after obtaining his 
license. Mr. Stecher is planning a trip along 
the Pacific Coast and through the Panama 
Canal and in the east. 





Minneapolis and St. Paul. 


Mr. Brown, Seth Thomas Clock Co., was 
calling recently on the St. Paul retail trade. 

Max Mark, wholesale jeweler, 406 Ryan 
building, St. Paul, returned Jan. 29 from a 
trip of a few days through the northwest. 

Charles L. Beard, son of Charles Beard 
of the Charles Beard Co., wholesale jewel- 
ers, 512 Ryan building, St. Paul, was an 
usher at the wedding of a friend in Sioux 
Falls, S. Dak., Feb. 2. 

F. H. Harm, Le Seuer Center, Minn., and 
F. G. Nelson, International Falls, Minn., 
were in St. Paul recently.. Louis Levine 
of Fargo, N. Dak., stopped in St. Paul 
en route to Chicago on a business trip. 

Baetz & Birawer, manufacturing jewelers, 
St. Paul, have moved from 418 Bremer 
Arcade to room 310 in the same building. 
The change was made on Jan. 30. The firm 
has been in business in its former location 
three years and 10 months. 

P. W. Gradwohl, manager of the Gittel- 
son Jewelry Co., 25 S. 6th St., Minneapolis, 
was the guest of Reichman Bros. at the 
banquet of Jewelers’ 24 Karat Club, held 
in New York Jan. 23. He spent 10 days 
in a pleasure trip to other eastern cities 
including Washington and Baltimore. 

The Max A. Kohen bowling team, spon- 
sored by Max A. Kohen, retail jeweler, 13 
S. 5th St., Minneapolis, recently won three 
straight games from the Northland Milk 
Co. team, a team which is consistently be- 
hind the Kohen team in second place. The 
team bowling under Mr. Kohen’s name is 
the champion of the Minneapolis city league. 

Out-of-town jewelers visiting Minneapolis 
wholesale houses during the past few days 
include E. A. Barker, Bemidji, Minn.; Jesse 
Cross, Staples, Minn.; Fred G. Nelson, In- 
ternational Falls, Minn.; Mr. Reim, of the 
firm of Weber Bros., St. Cloud, Minn.; A. 
R. Satheo, Spooner, Wis.; E. J. Thirber, 
3emidji, Minn.; Fred W. Wheeler, Algona, 
Ta. 

Charles L. Beard, Judson A. Beard and 
F. B. Sweet, traveling salesman for the 
Charles Beard Co., wholesale jewelers, 512 
Ryan building, St. Paul, left about the middle 
of January for their Spring trips through 
the northwest. Charles Beard, president of 
the firm, reports that business has been good 
since the first of the year, Mr. Sweet is 
in Montana at the present time. 
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Jack Lewis has added Jay Klein to his 
staff of salespeople. 

Stanley J. Beard and J. L. McCallan are 
covering their territories on their first 1926 
trip for Kielty & Beard. 

William J. Smith, Salt Lake City, is mak- 
ing the round trip, visiting here, then on to 
Los Angeles and home again. 

Harry Schmalz, retail jeweler of 327 
Kearny St., advertises that he is retiring 
from business, as his lease is expiring. 

A. De Ferrari, of De Ferrari & Peters, 
Inc., Columbus Ave. jeweler,.is in a local 
hospital, recovering from an operation. 

The opinion that things are going to be 
very good on the Pacific Coast this year 
was expressed by E. A. Moore, of the R. F. 

“Simmons Co., who is calling on the San 
"; Francisco trade. 

Paul. C. Paulsen is leaving for a trip 
through thé ‘northwest for the International 
Silver Co., where P. H. Thors and E. M. 
Bernard are already on their territories for 
the International, making their Spring 
trips. 

George W. Hill, Lodi, is spending a few 
days here, calling on a few of his friends 
and taking a short rest after a busy holiday 
season. He has been a jeweler for a num- 
ber of years and is one of the best-known 
retailers in the northern section. 

Among the retail jewelers calling on the 
trade, from out-of-the-city points are: C. 
Mantele, Stockton; J. Cini of Portland, 
Ore., and Pasadena, Cal.; Tom White, of 
A. White, Inc., Vallejo; Harold. Hartung 
of Grass Valley and Carl Noack, Sacra- 
mento. 

C. H. Davidson, general agent of the 
Dueber-Hampden Watch Co., Canton, O., is 
out here placing the watches with the differ- 
ent jobbers. There is considerable interest, 
on the part of the trade, in the activity of 
the company and in the advertising cam- 
paign which is understood to be planned. 

Mr. and Mrs. Walter Marble have ar- 
rived here and are registered at the Stew- 
art Hotel. The representative of Bugbee & 
Niles Co. and of the Finberg Mfg. Co. 
and his bride are due to receive many con- 
gratulations from the trade. They came to 
the Coast via the Panama Canal, having a 
very enjoyable trip. 

Manufacturers’ representatives, calling on 
the trade here include: J. Flato, with 
Charles Keller & Co., New York; Herbert 
Brod, Brod & Co., Newark, N. J.; C. A. 
Murphy, Ballou Mfg. Co., Attleboro, Mass. ; 
Clifford Whiting, Whiting Chain Co., 
Plainville, Mass., and Robert E. Kehl, F. H. 
Noble & Co., Chicago. 

Very little real damage was done by the 
storm which ushered out January. Among 
the mishaps was the smashing of a plate 
glass window in the store of Harry H. Har- 
ris, 295 Geary St. A news stand, on the 
other side of Powell, the cross street, was 
swept across and crashed into the window, 
automatically turning in a burglar alarm. 
The damage, chiefly to the plate glass, is 
estimated at about $150. Probably it was 
because of the storm that no burglars were 
around to take advantage of the smashed 
window. 
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To the Jewelry Worker: “Your Eyes Will Be Grateful” 


An Extraordinary Demand Exists for 


Leitz Binocular Stereo Magnifiers 


for precision examinations and control in the jewelry and allied 
shops. In stock for Immediate Delivery. 

The Binocular Stereo Magnifier is now used in all the leading factories and 
shops for the examination of jewels, precious stones, mountings, engravings, the 
assembling and inspection of fine parts, as watches and movements. 

It offers total relief from eye-strain and overcomes inefficiency and faulty 
production due to poor or defective vision of the jewelry worker. 


Write for Pamphlet (CG )-1061 
60 East CNEWSORK ) 10th St. 














AGENTS: 
Pacific Coast States: Spindler & Sauppe, Philippine Islands: Botica de Santa Cruz, 
86 Third St., San Francisco, Cal. Manila, P. I. 
Canada: The J. F. Hartz Co., Toronto 2, : 
Cuba: Texidor Co. Ltd., Habana, Cuba. 





Model “BSM-I” Canada. 

















en that fail come from the ranks of the Non-advertiser. Play Safe and 


S A tS ETY mn Ka »” atthe Advertise. Write for our Free Cut ne DIAMONDS 

o. 2 DIAMONDS 4/100 each 2 4/100 each 

FIRS] ie ae. ALL PROFIT “i 
ps “ Y 


NO STOCK TO CARRY 
6598 to Retail 


$15.00 Order on five days’ memo. when 

Full cut Diamond. you have a sale in sight. Orders 
Any Raised — 4 filled same day received. 

“a” ALL EMBLEMS and INITIALS 


Initial 
6132 on hand at all times $25.00 








or 








oy East. Star, “ é Retail 
'& Rebecca, Shrine, : im every size etal : 
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— ee inste f initial. Guarantees you genuine diamonds, 
This <B> Ree. Trade Mark instead 0 Di Emblem Cards “te 
guarantees you Soape diamonds, "“hirtes Solid Gold 14 Kt. White Gold pg and sine JE Ag Mg 2 1:4 BK Bl; A § iii Leteer 
BUFFALO JEWELRY MFG. CO. Top. Genuine Hope Ruby. can ALSO BE HAD IN FREE “= all emblems and initials with 
“The Mail Order House” BLACK ONYX, TOPAZ, One or more Rings 
S81 Washington St. Buffalo, N. Y. GARNET, SARDONYX WRITE FOR WHOLESALE PRICE 














The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 


ANUFACTURERS of a 
general line of 18 Kt. 


White Gold Diamond 


Mountings. Memo. sent on 





request. 








Made to Order Goods our Specialty 18 Kt. White Gold To Jobbers Only 
Patent Pending 


Forty-four years of satisfactory service to an increasing 


ot a and designing are at Gemart Jewelry Mig. Co., Inc. 


your service. 121 Canal St. New York City 


Write for Emblematic or Badge Catalog 

















LAPIDARIES OF EXPERIENCE 


REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York 


Telephone Bryant 9737 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 
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nection with their business. 














Simplified Credit and Installment Forms 





Written Expressly for The Jewelers’ Circular 




















THAT it is not necessary to have cumber- 

some forms for bookkeeping and ac- 
counting in the credit and installment busi- 
ness is exemplified by those in use by the 
Sterling Diamond & Watch Co., Inc., New 
York. 

The system comprises those forms neces- 
sary upon which to base an unbiased deci- 
sion as to whether credit will be granted or 
not, and those forms necessary to take care 


CREDIT MANAGER'S RECORD 


Namo of 


addrcess-- 

Tow and State 
Pending Order 
Number Amount Ordered 


Fors Sent 307 {| 308 [309 {310 {312 2 {313 [3514 


Date Sent 
Sent By 


Other Forms S22] 325 [324 | 525 | 326 | 110 


Attoracy's Fee Sent 8 
Report Matled 
References Good As Below | Dox! 
Who Got The 
Form Say 
Credit i No Crodit] will 0.Ke Bad 
Rating of Unlessees| up to 
icant $ 
Crodit OK'd $ ¢ About 


Order Ent te Number Shipped 


Sales entered as 
acceptec 





FORM 2 


of the actual bookkeeping after the account 
has been opened. 

As this firm does both a mail-order and a 
retail over-the-counter business it is neces- 
Sary to have two separate forms to take 
care of the orders. The two forms are not 
very much different except that the mail- 
order form has attached to it the usual spaces 
for giving information upon which to base 
the credit standing of the person ordering. 
In brief these questions when answered give 
the firm the following information: 


Name and address of the party ordering. 

Former address and how long a resident at 
that address. 

Name and address of nearest living rela- 
tive and relationship. 

Name and address of employer. 

Nature of employment and how long em- 
ployed. 

Name and address of former employer and 
how long employed. 

Actual position and duties with firm now 
employed. 

Real estate holdings and their value. 

Married or single. 

Amount earned weekly or monthly, as the 
case may be. 

Name of bank where deposits are made, if 
any. 

Age, and whether white or colored. 

Names and addresses of four references. 

From this information the credit depart- 
ment bases its decision after a careful check- 
ing up of the information given. 

It will be seen from this that the usual 
proceedure is followed in ascertaining the 
reliability of the applicant before the credit 
O. ‘K. is granted by the credit manager. 
Form I is made out in quadruplicate when a 
purchase is made over the counter and it 
is this form that is almost a duplicate of the 
mail-order application or order. 

It will be noted that this form, which. is 
in one respect a signed order, a sales slip 
showing the articles purchased and an agree- 
ment to pay for the articles purchased in 
specified amounts at specified times on the 
part. of the purchaser. It is also an agree- 
ment in which the right of possession and 
ownership is retained by the jeweler. The 
agreement is simply and expressly stated 
and the customer understands just what is 
expected that he will do to complete the 
purchase. 

Owing to the haste with which credit is 
granted, and the risks the jeweler must run 
it is necessary that he retain the right of 
possession and ownership in the articles sold 
so as to safeguard himself in case the 
purchaser does not carry out his part of the 
agreement. 


Form 2 is the Credit Manager’s Record. 
This becomes a part of the permanent re- 
cords of the account as soon as it is O. 
K’d by the Credit Manager, and is attached 
to the order received by mail, or over the 
counter before the order is filled. It is then 
kept with all correspondence relating to this 
particular customer’s account. 

The account is kept on cards of which 
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The New 
No. 12 Wins 


EVER before, in the 
fifty years of type- 
writer history, has 

a new model of a Standard 





typewriter won such instant favor. 
the first trial machine has been followed by installation after 
installation of Remington 12s—so convincing to both owner 
and operator are its many superiorities. 


There is a Remington man at your call who will gladly 
demonstrate the New Remington Standard 12 in your office 
without obligation on your part. 


Remington Standard 





In thousands of offices 

















REMINGTON TYPEWRITER COMPANY 


374 BROADWAY, NEW YORK 


Branches Everywhere 


















Silverware 
Repaired and Replated 


Old silverware, whether hollowware 
or flat pieces, can be easily repaired 
and replated, aiid made as good as 
new. Our repair department special- 
izes on such work. Expert workmen; 
modest prices. Jewelers find our 
“silver repair” campaigns real money- 
makers. Write us today for details. 











SHEETS-ROCKFORD SILVER COMPANY 
Manufacturers of “The Rockford Line” 
Rockford, Illinois 














THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





JOHNSON CO. neice 


Pressutetion Susie, Medals, 
Badges, Pins, Rings 


and Special Orders * 
352 West 13th Street NEW YORK, N. Y. 








The Security Hold-Up Alarm 


is a century ahead of other systems. 


Recommended and Indorsed by — Companies and Jewelers’ Survey 
ureau. 


Security Hold-Up Alarm Co., Inc. 


1966 Broadway Phone: Trafalgar 5560-5561 New York City 











the Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in 14K Yellow, White and 
Green Gold 


The Lien Safety Pin Clutch Co, 


Pat. Feb. 26,1917 100 W. Zist St., Room 411, New York Pat. May 25, 1920 
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Storekeeping Department 








Form 3 is an example. This account card 
contains a history of the account always up 
to date. On the reverse side there is kept 
a record of all correspondence in reference 
to the account. 

Form 4 is a page from a little book 
that is given to the customer to facilitate 
keeping track of the payments. It is used 
by the customer like a check book. If the 
stub and remittance blank are properly filled 
out both the customer and the jeweler can 
keep accurate records with the least amount 
of red-tape. The customer can always tell 
how much money he has paid on the account 
and this avoids disputes. 

This system ‘s not only simple in its 
actual working out but it is efficient in 
keeping accurate and necessary records of 
the various instalment transactions of the 
firm. 





A Customer Speaks to Jewelry Sales- 
men 





— no use trying to disguise the 
fact—the ordinary run of people—the 
common people—the Great Middle Class— 
the White Collar Men—call them what you 
like, rather dread visiting a jewelry store. 

To them it is a place where a moderate 
purchase is not only well nigh impossible, 
but not solicited. A shop where small 
items are not handled, and where small 
sales are not desired. 

Even in this day, when advertising has 
done much to disillusion most people in 
this regard, the old time, well-established 
jeweler, who is inclined to conservatism in 
his advertising and sales policies, finds that 
he must combat this attitude, or sit silently 
by and let the trade go elsewhere. To the 
department store—to the novelty store—to 
the art shop, go these purchasers of 
articles properly carried only by jewelry 
stores, and which are obtainable at the 
jewelers often at a better price than the 
other stores can make. But they feel that 
the jeweler would not be interested in a 
small sale. 

And right there I believe is the answer 
to it all. The very atmosphere of the best 
jewelry stores discourages the customer of 
moderate means. By atmosphere, I don’t 
mean so much the store floor plan, or win- 
dow or counter display, or any other 
physical attribute of the store. I mean the 
attitude of the sales people. 

In many a fine store are old stocks of 
items which were originally priced to sell 
at a figure the salaried man could afford 
to pay. Items which are now obsolete and 
which could not be sold even at a loss. 

The department and novelty store has 
no such old stock on hand. They sell their 
stock off before the tide of fashion takes 
the turn and sales are no longer possible. 

In a bygone day the jeweler set a 
standard—which he can no longer, in the 
face of the times and the fashion, main- 
tain—that of carrying only the rarest and 
most expensive pieces of merchandise. 
Sales running up into the thousands were 
the ones he sought to make—and did make. 
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Today these sales are probably as ordinary 
as before—but there are more jewelry 
stores, and store overhead has increased 
entirely out of proportion to the increase 
in big sales. 

But the jeweler has not lost his high 
position either in his own mind or in the 
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Did you ever get out from behind your 
counter and go to a strange store and 
ask to see any certain item? Try it some 
day. Pick an old, well established shop; 
ask to see watches, or silverware, or gems, 
or anything you like. Nine chances out of 
ten you'll be shown something which is far 


STERLING DIAMOND & WATCH CO., Inc. 


ESTABLISHED 1879: 


LOEW’S 











STATE THEATRE 


BLDG. 











TELEPHONE 1540 BROADWAY 
BRYANT 1131 Corner 45th Street 
NUMBER NEW YORK, N. Y. 
CASHIER — 192 
B....~i Penna ARTICLES PURCHASED : = a 









































Engraved articles can not be returned 














I agree to pay the STERLING DIAMOND & WATCH CO. the sum of $ 





as follows $ 


of $ each on the.............. 





“(Amount of Payments) 


until paid for in full. 





The delivery of the said property is made upon the 
right of possession to said property remains in said STERLING DIAMOND & WATCH CO. until 
In the event of the non-payment of any of the above installments as they 


due hereunder are fully paid. 
mature, or in case of 


erty, wi t the written 


down and the balance in q 





(Total Value of Articles) 


J payments 





day of each and every 





the transfer, encumbrance; removal, concealmen 
sion of said STERLING DIAMOND & 


and 
sums 


condition that the title, owners: 


or o isposition of said prop- 
ATCH CO., the said STERLING 


DIAMOND & baa gel oy shall have the right to declare the entire sum due, even before maturity, om 


to take possession of sai 
stroyed, I shall be eee for the full loss. 


If I'am not satisfied, I agree to return the property in person 
I agree not to return 


If I am dissatisfied, but still keep the merchandise aftér the 10 days privilege a portal. 
be credited ther 


insured for its full purchase price, within 10 days. 
amount. 


it is understood and agreed that the amount I have -_ is to 
all previous agreements or contracts, expressed or 


of my purchase to you. This contract supersedes 
I have read it carefully. 


wherever found. If said property shall be lost, stolen, injured or 


an hey eoatenuiad Seah te ty youth ennents 
the property t Oo. D. any 
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any return 
on o upon 


If I change my address or my employment, I agree to notify you at once and failure on my part to 


notify you of my new address or new employment, each time I change, 


contract, making the entire balance due at once. 

In the event of my failure to pay installments as 
amount 
Sign 
Your 
Name 


be considered as a breach of this 
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Address 











SPACE NUMBER STOCK NUMBER 


ARTICLE AMOUNT OF SALE 





2422 


SOLD BY 


DEPOSIT PAID 








AM'T OF DEPOSIT AMOUNT REC'D 











CONTINUOUS INTERFOLDED—PAT.APRIL 21.1925. 


MFO.BY AMERICAN SALES BOOKCO.-+LTD.,. NIAGARA PALLS.N.Y 


FORM 1 


minds of the public. There is a prestige 
about a gift packaged by a well known 
jeweler which can never accompany a like 
box from a department store, even though 
the gift be the same. 

Hundreds and thousands of people would 
prefer making purchases from a jeweler, 
and many of them try. 


out of purse range of the average citizen. 
Yet you know that the shop—if. its buyers 
are on the job—has similar things more 
moderately priced. 

No matter whether the customer is “a 
millionaire or a: twenty-five dollar a week 
man—he will enjoy saying “Haven’t you 
something better?” infinitely more than being 
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-Storekeeping Department 








forced to say “Haven’t you something less 
expensive?” 

We all dislike being forced to admit that 
we are unable to buy the best there is.- If 
the jewelry salesman would just keep this 
in mind, he’d make many more sales, and 
he’d build-up a following among the fairly 
frequent purchaser of moderate priced 
articles. Such a following is not to be 
despised. Over any given period of time 
it will in all probability amount to as 
great a sales showing as that of the sales- 
man who devotes his entire time and at- 
tention to larger sales. 

When a small item is called for, many a 
salesman brings it out with actual disdain 
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Three-M inute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Displaying Styles for Men 


At this time jewelers can benefit to con- 
siderable advantage in displaying the 
many articles which appeal to men. Men are 
susceptible to style to a certain degree, and 
not enough effort is made on the part of 





KEEP THIS STUB 





We do not send receipts so keep this as 
your record of payments. 





PIN YOUR PAYMENT TO THIS BLANK 


STERLING DIAMOND & WATCH CO., Inc. 
63 Park Row, New York, N. Y. 
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written large on his countenance. He is 
disinterested, superior and apparently above 
wasting time on such trifles. As he gazes 
over the head of the customer and mur- 
mers “Yes, that’s very nice’ he gives the 
impression of being accustomed and_ in- 
terested only in the sale of pearl neck- 
laces—exquisite, rare and very expensive 
articles. 

And the poor purchaser, crushed, fallen 
from his former exalted feeling of making 
a lovely purchase, fairly crawls out of the 
shop and hurries to a department store, 
where his needs are apparently taken to 
heart, his patronage honestly desired, and 
his taste unquestioned. 

I do not exaggerate. I write this as a 
customer. I have gone “through the mill.” 
I have personally attempted purchases of 
small pieces of silverware, glassware, semi- 
precious stones, and other things for gift 
purchases (and often because I myself 
wanted to own them) from old time and 
worthwhile jewelry shops. And I have 
done one of three things in each case. 
First, I have backed out of the store utterly 
overwhelmed by the majesty of the sales 
clerk, and fairly tingling from his subtle dis- 
courteousness. Second, I have from sheer 
bravado purchased something far beyond 
my means, just to show him that I could 
buy the best he had, and consequently re- 
solved never to enter the store again. Third, 


retail jewelers to attract this business. For 
instance, the style in fountain pens has 
changed almost completely in the last two 
years, with the old thin black pen now 
almost obsolete. Today it is the automatic 
self-filler of varied colors and wider diam- 
eter yet shorter length which attract the 
buying of men. The success of these pens 
is not due so very much to the retail selling 
effort of jewelers, but rather to national 
advertising which sways and holds buying 
impulses. Every jeweler who _ includes 
fountain pens in his stock can well tie up 








I have indignantly left, and made my pur- 
chase elsewhere. 

I’m probably no exception. There must 
be others who have mentally reacted in a 
similar fashion to the patronizing air 
assumed by the average jewelry salesman. 
And each of us is a customer lost to some 
particular shop, if not to the whole jewelry 
trade of a given city. 

Think it over. Do you too frighten or 
antagonize the ordinary well-meaning, cash- 
paying customer? If you do, sureiy you 
see how it affects your business. If you 
don’t, you are entitled to give thanks that 
you are “not like unto these others.” 








The jewelry store of J. A. Jones, Colum- 
bus, Wis., was recently damaged by smoke 
and fire. 
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with the changes in men’s styles and coupled 
with the power of national advertising in 
benefiting with such sales, which are to be 
found everywhere. 

This is not only confined to fountain pens, 
but ‘to pocket pencils and_ cuff-links—two 
articles which have entirely changed in their 
style during the past year. Likewise pocket 
knives are now nearly always carried as an 
attachment to the watch-chain. All of these 
things offer the jeweler a very big sales 
opportunity in appealing to the latent buy- 
ing power of men.—C. T. H. 


A Few Buying Facts About Ladies 
A RECENT student of the retail buying 

habits of women announces there are 
thirty-six million women in the United 
States who buy things, and that the suc- 
cessful selling to these women is due to 
those who capitalize upon their buying 
their buying habits. 

“Ladies,” states this speaker, an experi- 
enced sales woman, “are very personal in 
their buying interests, and when purchas- 
ing are not only interested in the article, 
but interested in themselves and how the 
article will affect not only its application 
to their uses but to their own personal 
likes and dislikes and the reaction it will 
bring to others. Men are not nearly as 
personal in their purchases, as they view 
an article from the viewpoint of the 
article itself and not so much as it affects 
their own personality.” 

Some jewelers have made selling mis- 
takes in attempting to sell articles to women 
too cheaply. An actual story is related of 
a lady who came into a department store 
to buy some face cream and when asked 
the price, was told that it was 50c. a jar. 
She immediately drew back and would not 
become interested because of its cheap 
price. The sales-lady, excusing herself, re- 
moved the label from the same jar, placed 
the paste in another container and brought 
it back with the statement that it was 
imported cream which they held in special 
reserve and charged $5 for the same 
product. 

This, of course, was a selling trick which 
no conscientious store owner would en- 
courage. It is merely quoted as an illus- 
tration of the personal interest of ladies in 
what they buy and how the jeweler should 
whenever serving ladies endeavor to dis- 
play a wide range of products so the 
selection can be made to fit the viewpoint 
of the buyer.—C. T. H. 


A Watch Advertisement 


Ayo tie-ups generally command atten- 
tion, and a successful attempt in this 
direction was produced by a New England 
jeweler who displayed a group of watches 
most accurately timed and along with it a 
time table with the departure hour of the 
local bankers’ express particularly marked. 

Then he included a picture of the local 
station master pasted on a piece of card- 
board and with these words lettered along 
side of it— 


““Station-Master Willston says an 
average of five men a day miss the 
bankers’ express. Need we say more 
as to the value of always having cor- 
rect time!””—C. T. H. 
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Constructive Salesmanship 





N excellent example of retail salesman- 

ship was exhibited in a Connecticut store 
by a young lady, which is an example of 
ral selling worth studying—no high pressure 
natural stuff or attempted cleverness. Just 
human salesmanship. The prospect, a modest 
young man, was looking for a cameo pin to 
purchase as a gift for a young lady. He asked 
to be shown a few cameos. The first move 
on the part of this sales lady was to lay a 
plush runner on the counter. Then she ex- 
hibited three different styles of cameo pins. 
As she laid each one on the plush she ex- 
plained the different qualities. 

The first one was rectangular shape and 
she had this to say about it—“This is’ one 
of the latest received. It is a very nice 
design and you will notice that the head is 
of excellent color as well as being pretty.” 

Of the next one she added:—“This is 
pretty, an unusual design with a good face 
not as clearly outlined as the first one and 
not quite so bright as the first one.” 

Touching the third, she added—“This is 
oval shaped, following the older designs, but 
with a very clearly defined face and of the 
larger type.” 

With those few direct and clear explana- 
tory remarks she stepped back from the 
counter a little way to. give the purchaser 
an opportunity to study them himself with- 
out annoying him with running chatter. 
When she noticed the purchaser pick up one 
of the cameos to look at it, she stepped over 
and in a very nice way asked to take it and 
then placed it on her dress in such a way 
as to set it off very finely. This she re- 
peated with all three. The purchaser asked 
the price of each of them and was quickly 
told. He remarked that he might want to 
see something at a different price. Without 
comment, or protest, other cameos were 
taken from the case and exhibited in just 
the same manner. With the assistance of 
the sales lady the purchaser was able to 
secure just what he wanted as a present to 
his wife. 

The high points of salesmanship here were 
the assistance given to the purchaser—the 
setting off of the merchandise in a manner 
that demonstrated how it would look when 
worn, the comparison of the different pins 
covering all their points—the willingness to 
exhibit the entire case of pins if necessary 
and finally the little things which attracted 
the attention of the buyer, like the placing 
of the plush before him, the statements as 
to which were the latest designs and the 
manner in which the pin was boxed and 
wrapped and the refraining from “over- 
selling” so common today.—C. T. H. 





——> 





McWaid Trainer, jeweler at Atlantic, Ia., 
was slugged and robbed shortly after 10 
o'clock one night recently in his store. He 
reported to the authorities that two men 
rapped at the back door, while he was com- 
pleting his stock inventory, and thinking it 
was the night policeman, he opened the door. 
Two hours later he regained consciousness, 
lying on the floor of a back room of his 
Store. Jewels valued at $2,000 and cash 
of $175 were taken. 





THE JEWELERS’ CIRCULAR 


95 








A Store Front That Makes ’Em 
Stop and Look 











Written Expressly for The Jewelers’ Circular 














HE very attractive new store front re- 

cently erected by Albert Kamp, the well- 
known jeweler of Ossining, N. Y., is illus- 
trated below. Mr. Kamp has renovated his 
entire establishment which is now one of the 
most attractive in Westchester County. The 
store is 14 feet wide and 77 feet deep. There 


ALBERT K, 





INVITING NEW 
are two modern show windows, as may be 
seen from the illustration, so constructed as 
to exhibit the stock conspicuously from all 
angles. The windows have beam panel ceil- 
ings with a trough for X-ray reflectors. 
These beams are of two inch molded walnut 
and the panels are of three-ply one-quarter 
inch walnut veneer. Each window is 
equipped with parquet floors laid with a 
strip border of walnut and maple. The 
blocks are laid in checkered design and each 
block measures 4 x 4 inches. 

The show window space totals 14 feet in 





STORE FRONT ERECTED BY 


length and is six feet deep. The windows 
have a beautiful verde antique marble base 
with brass vents. Just in front of the door, 
the jeweler’s name is done in mosaic. On 
the sidewalk in front: of the store the 
jeweler’s name is also inscribed, so that 
passersby coming in either direction may 


AMP 


PRIN 3: saekaiedihaeney 


ALBERT KAMP, OSSINING, N.Y. 


read it plainly. The Kamp street clock is 
a well-known land mark. 

The furnishings of the store are done in 
walnut and mahogany. The interior is 
artistically decorated in walnut and white. 
Plate glass mirrors on either side of the 
store add to its genuine attractiveness. 

Mr. Kamp is a firm believer in -progres- 
sive methods and does praiseworthy adver- 
tising. He reinforces his newspaper adver- 
tising by the distribution of attractively 
designed booklets which he sends out at 
regular intervals. 
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The mail order houses have found that it 
pays to begin advertising for Spring and 
Summer business early. They get under way 











Preparing the Spring Advertising 





Outdoor Season Opens 
Soon 


The season for outdoor sports is right 
around the turn. Spring will be here 
soon. 

Everyone will be out enjoying sport 
of one kind or another, either taking 
part or looking on. 


Original Copy for Retail: Jewelers 


Written Expressly for The Jewelers’ Circular 























[I you have an idea that this is too early mail order house and you will receive their 
to be doing anything about the push for catalog for Spring and Summer, with page 
Spring business, just drop a card to any big after page devoted to lines sold by you. 











Remember Him at 


Easter! 


Your intimate friends expect Easter 
gifts from you. 
..The great . satisfaction in giving 
presents lies ins giving. something . that 
will give teah: ‘pleasure: and gratification. 

It is pe ips less leasy to choose gifts 
for men “than for.others. You can come 
to us, however, assured on being able 
to find thé’ gift a man will really like. 

Among other suitable man. gifts for 
Easter are—Leather belts with sterling 
or gold buckles, sleeve links in white, 
green or Roman gold finish, belt chains 
to match belt buckles, Waldemar watch 
chains: with silver knife, combinations 
of any of above in handsome cases, 
smokers’ accessories, emblem jewelry 
for all fraternal orders, rings and stick- 
pins, watches of all sorts—sportsmen’s 
wrist watches, fountain pens and auto- 
matic pencils in gold and silver, desk 


__clocks and desk sets, shaving accessories, 


safety razors, etc. 

Among the above or among a further 
stock ‘of articles there is not room to 
mention here, you will surely find the 
right — to give HIM for Easter. 

Wurire & WILLIAMS. 


Is Your Silverware 
Complete? 


When you entertain at dinner, you 
want the table service to be complete 
as to silverware. Have you everything 
you need? ; 

‘Check over this list and see whether 
anything is missing that you ought to 
have. 

' Knives, stainless steel blades. 

Bread-and-butter knives. 

Forks, standard size,talso salad forks 
and oyster forks, pickle fork, cold meat 
fork; 

Soup spoons or bouillon spoons. 

Teaspoons in sufficient number. 

Orange spoons. 

Long handled spoons for iced tea. 

Dessert spoons. 

Tablespoons. 

Gravy ladle. 

Pie server and ice cream server. 

Not all of the above may be neces- 
sary at one time, but all may be neces- 
sary at any time. 

May we show you our most attractive 
patterns in all forms of table silver- 
ware? 

Waite & WILLIAMS. 


One thing is essential for the open air 
person, and that is a wrist watch. 

Wemen wear them habitually; men 
wear them for their convenience in out- 
door life. You want one for yourself. 

The important thing in a wrist watch 
is to get one that will keep good time 
and not be frequently getting out of 
order. 

You need not buy an expensive watch 
to get a good timekeeper. Let us show 
you the moderate priced kinds if you 
don’t want to buy the best. 

We offer a special value in a men’s 
wrist watch, a good timepiece in white 
gold, with luminous dial and a secure 
strap holder, at $... 

We offer a special value in a woman’s 
wrist watch, a good timekeeper, in 
white gold, case of unique design, set 
with brilliants, ribbon band, $... 

These watches are not mere orna- 
ments. They are real timepieces. 

If you want to make a present of a 
watch, see our new line of attractive 
patterns. 

Waite & WILLIAMS. 























' extremes. 





Ideal Gift for a Man 


When you plan to give a man a 
present, you’ want to be sure of choos- 
ing something he will like and use. 

There are scores of things you might 
buy that a man will thank you for and 
then lay them away and never think 3 
them again. 

But one of the following subtentune 
makes a gift a man will like and use. 

. Belt with sterling buckle and watch 
diliin: 

Sterling belt buckle with watch chain 
and sleeve links. 

Belt with sterling buckle, sleeve links 
and chain and knife. 

Sleeve links and watch chain. 

We have these and other similar com- 
binations in great variety, in silver, 
white gold, green gold, Roman gold. 

Each combination is sold in an at- 
tractive case that sets it off to good 
advantage. 

As to prices; you can pay $3 or $30 
or anywhere between those two 


. Warre & WILLIAMS. 








Remember Your 
Sweetie! 


Easter is coming and there is some- 
one who will be hoping for a present 
from you. 

There is probably good reason for 
that expectation. You have showed 
your generosity at other times and 
there is one who knows you will give 
something nice this Spring. 

It is not our business to say what you 
may want to give or what you ought 
to give. It is our business to have the 
thing you want. 

Our new Spring stock is filled with 
beautiful bits of jewelry, handsome 
dress accessories of the jewelry type, 
watches of the latest mode, everything 
you could ask for in a jewelry store. 

Just come in and look things over— 
buy or not as you please. Ask us 
about anything you see, or ask for 
anything you do not see. 

Remember, your sweetie expects 
something from you for an Easter gift. 
We can help you to choose just the 
right thing at the right price. 

Waite & WILLIAMs. 








before most retail merchants are giving any 
special thought to Spring trade. 

If big catalog houses a hundred or a 
thousand miles away are finding it profitable 
to ask the people around your store to buy 
from them what things in your line they 





Baby’s Birthday? 


Is there a baby whose birthday comes 
during the next few weeks? 

Have you decided what will be most 
suitable for a birthday gift? 

Why not give something that will 
last, a gift the baby will retain as a 
keepsake when grown up? The de- 
sirable gifts for babies are jewelry store 
gifts that are worth preserving. 

Baby cups, baby plates, children’s 
sets of knife, fork and spoon, baby 
spoons. Any of these in a nice case. 
Engraving done without delay. 

Remember your friend’s baby and 
please your friend. 

Waite & WILLIAMS. 











need for Spring, it would seem logical that 
it might pay you to start something along 
that same line, if only in self defense. 
Easter, one of the jeweler’s harvest times, 
comes rather early this year, April 4. 
‘People who are going to make Easter gifts 
to friends and family, especially where those 
gifts are items of considerable importance, 
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begin to think about them certainly a month 
in advance. That means the first of March. 
And what you are going to advertise to 
people in March must be given consideration 
in February. The jeweler who advertises in 
a sort of hand-to-mouth way, never giving 
any thought to what he will advertise or to 
how he will advertise it until it is time to 
take the copy to the printer, never is among 
the really effective advertisers. His adver- 
tisements are prepared in too much haste. 
They do not receive enough thought. 

No writer of fiction or poetry would ex- 
pect to be able to sit down and dash off a 
story or a poem and have it of any interest 
or value. I make so bold as to say that it 
is even more difficult to prepare advertising 
copy that will induce people to part with 
their money than it is to prepare so-called 
literary material that people can take or 
leave, as they please. 
tisement is something to be written with 
great care, and probably to be rewritten 
as many times as a poem, if it is to produce 
results. Nothing worth reading, whether 
advertisement or literature, is ever “dashed 
off,” no matter what writers may tell you. 

What form is your special Spring adver- 
tising going to take? Will it be newspaper 
advertising entirely? If so, let me suggest 
the following as some possible forms of 
Spring appeal. 





Lilies of the Valley! 


It is early, isn’t it, for Spring 
flowers? You wouldn’t think it time 
for lilies of the valley. And yet you 
can see them growing in our window. 
Stop and get a first whiff of the Spring 
spirit. 

They will make you think of the com- 
ing of Easter and Spring weddings and 

- Spring birthdays. % 

Those days will soon be here when 
you will be making gifts to those you 
love. 

Let the sight of these lilies of the 
valley suggest to you the importance of 
coming into the store and seeing what 
beautiful things we have that are suit- 
able for Spring gift days. 

We have arranged our stock in un- 
usually attractive form and we welcome 
visitors, even though they have no 
other thought than to enjoy looking 
at beautiful things. 

Make an early choice of anything 
you like and let us lay it aside until 
the day when you are ready to make 
use of it. 

Waite & WILLIAMS. 











You may think it is going out of your 
way to grow lilies of the valley in your 
show windows. If so, the very fact that you 
are doing something out of the ordinary 
will serve to attract attention, and the 
flowers will have a quality that will add dis- 
tinction to your store. It is not as difficult 
as it sounds to arrange this lilies of the 
valley appeal. Just go to the florist, or send 
to a seed and bulb house and get a supply 
of lily of the valley pips, the latent roots. 


The effective adver- 
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Put them in dishes and they will grow and 
bloom in a short time. Get the pips right 
away and arrange them in the windows as 
soon as they are in blossom. 

Your public is looking anxiously for signs 
of Spring. The first flowers make a strong 
appeal, and lilies of the valley will be the 
unusual touch in the jeweler’s window that 
will get attention. 

In the advertisement mention is made of 
the fact that the stock has been arranged in 
unusually attractive form. It is worth 
while to go through the stock and make it 
fit that description. Change things around. 
Give the nicest items such setting as will 
compel attention to them. Freshen up the 
store, if necessary, with a little varnish and 
paint. Brighten the showcases with electric 
lights. Make the store look different from 
the way it looked at Christmas time, and 
has probably looked ever since. Spend a 
little money for new window trim helps. 
Use show cards that breathe the Spring 
spirit : 

Are You Thinking of: Spring Gift Days? 
Easter, a Day for Gifts, April 4th. 
Which of Your Friends Has a Spring 

Birthday ? 
In the Spring the Young Man’s Fancy 
Ought to Turn to Thoughts of Easter Gifts. 
Is There a March Birthday in Your Family? 
Snows Are Going, Flowers Are Coming; 
Buy a Gift for One You Love! 
Easter Weddings Are Coming. Choose the 
Gifts Now. 
Wonderful New Spring Jewelry. 


You may find it desiraMle to cause the 
store to blossom into Springtime attractive- 
ness with a burst, enabling you to feature a 
week as “Spring Gift Week,” or as a 
“Spring Opening.” Secure flowers, artificial, 
if the natural are not available, and use them 
throughout the store. 
tive seasonable pictures and draperies. Mail 
to your mailing list an announcement along 
the following lines: 


Dear Madam:—The 
Spring’s approach is in the air. 
know it is coming. 

We are going to celebrate next week 
the approach of the new season. Our 
store is decorated for the event. Our 
stock is increased by the arrival of 
wonderful Spring goods. 

We are making it an Opening Event, 
and we invite you and your friends 
and family to come and enjoy looking 
at the beautiful things we have bought. 

Don’t stop with merely admiring our 
window displays. Come in and see 
everything. You will not be asked to 
purchase. We want everybody to see 
our store in its Spring Opening dress. 

Spring gift days are coming, Easter 
most important of all. Perhaps— 
probably—there will be occasion for 
you to buy presents. All the more im- 
portant, then, that you take the oppor- 
tunity to look through our store and 
see what we have. 

We welcome visitors as cordially as 
customers. 

Yours very truly, 
Waite & WILLIAMS. 


feeling of 
You 


It is well worth while to get out a folder 
or a little booklet illustrated with cuts show- 
ing attractive Spring merchandise. Get the 


Make use of attrac- 


97 


help of the manufacturer in preparing this, 
or arrange for a quantity of booklets made 
up with your imprint, picturing items you 
have in stock. If you send out such a book- 
let about the middle of March, accompanied 
by a letter or note, you can expect results 
in the way of increased Easter sales. Here 
is matter for the preparation of the letter to 
zo with the booklet. F 


Dear Madam :—You will be interested 
in the accompanying booklet that we 
have prepared to show you some of the 
beautiful Spring gift stock now ready 
for your inspection. 

Isn’t there something shown in the 
booklet that would make a desirable 
Easter gift for someone you know? 

You will find it worth while to make 
your Easter selections now in order to 
be sure of getting just what you want. 
We shall be glad to reserve for you 
anything that pleases you. 

If you cannot conveniently come to 
the store, call up 7825 Main and talk to 
us about any gift you have in mind. 

We are glad to give information by 
telephone and you will find us willing 
to give you the best service possible 
over the wire. Ask us any questions 
you wish. 

Of course, by coming to the store, you 
are able to see a great many beautiful 
articles we are unable to advertise. 

Our stock right now is new and 
complete. We hope you will make your 
Easter gift selections promptly and 
thus secure your choice from the 
greatest variety. 

If gifts are to be engraved, it is addi- 
tionally important that they be selected 
early. 

Yours very truly, 
Waite & WILLIAMs. 


In order to know how much one may 
reasonably spend for Spring advertising, or 
for any other seasonable advertising, there 
ought to be definite appropriation of a sum 
for the year’s advertising expenses, Figures 
vary a good deal among advertising mer- 
chants, jewelers included. It is estimated 
that the average jewelry store of the better 
class spends an average of about 2% per cert. 
of its sales volume for advertising. 

You should be planning during 1926 to 
use a sum equal to 2% per cent. of your total 
receipts for 1925. That sum should be ap- 
portioned to the different seasons of the 
year in order that too large a proportion may 
not be used in the Spring, leaving too little 
for Fall and holiday time. The jeweler 
usually finds it necessary, due to the some- 
what seasonable nature of his business,.. to 
use advertising more intensively during 
certain months than during others. The 
grocer may use a fifty-second of his year’s 
advertising appropriation every week. The 
jeweler must use less during certain 
months in order that he may plunge during 
other months. 

Although jewelry store expenses are 
higher than expenses in most other retail 
stores, there are apt to be cases where it 
will be worth while to allot more than 2% 
per cent. of the sales to advertising. When 
starting a new business the percentage must 
be higher. When competition grows excep- 
tionally keen, more advertising may be 


(Continued on page 104) 
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No. 96A 


How style sells watches 


Many people in your community who are always alert to 
have the “very latest” in everything else, are old-fashioned 
in one important respect—the watch they carry. 











Right here is your opportunity to sell watches 
on the basis of style. 


Our Watch Talks for Retail Jewelers will tell you how to 
reach thése people, how to impress upon them the im- 
portance of having their watch as up-to-date as the rest of 
their costume, how to sell them new watches on the basis of 
style. . 
This and other merchandising and advertising helps are fur- 
nished you without charge in our Watch Talks, which en- 
joy a large and ever increasing popularity with the trade. 
If you are not already receiving them let us know and we 
will put you on the list. 
















In addition, we will gladly send you the watch 
cuts shown here, for your newspaper advertis- 
ing. Or write for our big catalogue sheets of 
watch cuts, complete advertisements, movie 
slides, etc., free on request. 









THE WADSWORTH WATCH CASE COMPANY 


Case makers for the leading watch movements 


DAYTON, KENTUCKY 


Offices: New York, 20 West 47th St. Chicago, 31 N. State St. 
San Francisco, 150 Post St. 


Wadsworth Cases 


MAKE WATCHES BEAUTIFUL 
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A Novel Setting Mechanism for Watches 


A PATENT has been applied for by J. G. 

Berger, of Breckenridge, Tex., for a 
novel setting mechanism, which appears to 
have some features which are commendable. 
It is a well-known fact that in case of sleeve 
breakage, the stem will often be pushed out 
as for setting, and when in this condition 


(q ZL) »\ 
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WATCH SETTING MECHANISM INVENTED BY 


J. G. BERGER 


the watch may fail to show the correct time, 
or it may even stop if the minute wheel and 
intersetting wheels are in mesh. It is ob- 
vious that such a condition may put the 
watch out of service as far as correct time 
is concerned. It is a well-known fact that 
railroad time service will not pass a pendant 
set movement, on account of the serious 
trouble that may occur in case of sleeve 
breakage. 

The principal feature in connection with 
Mr. Berger’s invention is the elimination of 
the sleeve in pendant set movements and the 


elimination of the setting lever in lever set 
movements. Figures 1, 2 and 3 are sec- 
tional views of the pendant and show the 
construction very clearly. A slide, which is 
shown in detail in Fig. 5, is attached to the 
stem, and is secured to the stem by means 
of the shoulder screw, 7, shown in Fig. 5, 
and which is also shown in Figs. 1, 2 and 3. 

Referring to Fig. 4, it is apparent that in 
setting the movement to time, the stem is 
pulled up, bringing the slide screw in the 
L-shaped slot to 3, when the hands may be 
set to time. Then the stem may be pushed 
down and given a slight turn to the right in 
the lower part of the L-shaped slot and 
bringing the slide screw to the position in- 
dicated by 4, when the stem may be in the 
proper position for winding the movement. 

Assuming that the screw, 7, shown in 
Fig. 5, is fitted tight in the slide, and that 
the L-shaped slot is carefully, formed, it 
appears possible to eliminate pendant sleeve 
and setting lever, and this idea might be 
worked out to advantage. 

The inventor claims that he has carried a 
watch fitted with this mechanism and that it 
has been set 3,500 times and is still in good 
condition. 


A Novel Radio Clock 


HE Radio World Time Clock, invented 
by G. B. Gardner, of Brooklyn, N. Y., 
is designed especially for radio fans, but at 
the same time answers the questions daily 
arising in the business office of corporations 
and in the homes of individuals showing 
exactly the time in the various parts of 
America and Europe, thus saving the neces- 
sity of calculating to decide if a telegram 
or cable will reach a certain spot in time. 
The clock also answers questions in geog- 
raphy for schoo] children, giving an ocular 
demonstration of the earth’s movement, 
which to the juvenile mind is far more im- 
pressive than hours of lectures. Thus, while 
designed originally for radio, a field far 
more extensive has opened itself up, and 
while it in no way lessens its value as an 
accessory for the radio, it enlarges its use- 
fulness and bids fair to make the radio 
which carries it as an accessory far more 
popular than it otherwise. would be.  . 
The clock measures the time from Berlin, 


in east longitude, to Hawaii, in west longi- 
tude. Berlin, being east, is the first place 
on the clock to see the morning sun; Hawaii, 
in. the west, the last. The time changes 
measured by Standard Time are even hours. 
Thus it is a simple matter to understand the 
Radio World Time Clock. By placing the 
hour hand on local time in whatever zone it 
is being used, it is still a regular clock. 
Then the names of the zones act as auxiliary 
hour hands, pointing to the hour in the dif- 
ferent zones, while the minute hand is cor- 
rect in all zones: 

For the radio receiving set owner the ad- 
vantage of this can readily be seen. It is 
not presumed that your set will reach all 
the zones on the clock, but it surely will go 
farther than your local zone.. Thus by con- 
sulting the clock you can tell exactly what 





CLOCK FOR THE RADIO FAN 


time to tune in on a distant program. Pre- 
sume, for a moment, that you are located 
iff Mountain Time. You can easily reach 
Pacific and Central Time with only an ordi- 
nary receiving set, and very likely Eastern 
Time as well. Many radio sets are located 
on farms in the middle west, far from any 
broadcasting station, and must of necessity 
depend upon some distant station. Also they 
are far removed from the daily program 
the people in the city get in their daily 
papers, and depend upon the weekly pro- 
grams of the radio magazines. They per- 
haps know the difference in time, but do 
they always stop to think of it? 

Then, supposing you live in Eastern Time, 
where the population is the greatest. To 
the person living in Eastern Time, the lure 
of the west always appeals, and practically 
every set owner is reaching for Chicago, St. 
Louis, Denver, San Francisco, Los Angeles. 
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Dixon’s Assay Sand Crucibles and Clay Refractories 
(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 
have been found to be well worth the slightly higher first cost. 
For silver and gold they are safe in every way. For enamel they will not discolor. 


Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City Dre Established 1827 Dad New Jersey 


CUPELS SCORIFIER 





GOLD ~ 
MELTING 
SCORIFIERS FURNACE 





























Gold, Silver 


Re fi ners Platinum 


Gola Refiners and Assayers 


° T. B. HAGSTOZ @ SQN 
Silver | 709 Sansom St., ‘Mt 


Platinum 























A combined 
crucible and 
Muffle Furnace. 
Crucible capac- 
ity 12 Ibs. metal. 
Muffle 3%4” wide, 
2%" high, 6%” 
deep. Just the 
= ———— \ _ thing for shops 

ae with limited 
space. Write for catalog “B.C.”, full of Jewelers’ apparatus. 


Buffalo Dental Mfg. Co. 


BUFFALO, N. Y. U. S. A. 











HANDY @ HARMAN 


Falton 2 Gold Sts., Bridgeport, 
New Yerk City Conn. 
425 Richmond St., Providence, R. I. 


SHIP TO ANY ONE OF OUR THREE PLANTS 
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Many radio sets that would probably reach 
some of the places mentioned fail because 
of the difference in time—the owner trying 
to reach them at an hour when they are not 
on the air. It is this exact condition that 
caused the inventor of the radio world 
time clock to cast about for a means to 
correct this condition. Hearing a discussion 
hetween some radio enthusiasts in which the 
owner of a very high class set condemned 
the set, instead of giving any thought to 
the difference in time, gave the inspiration 
for the invention. Then, if the reports of 
the engineers are to be believed, it will not 
be long before the east coast of America 
at least will be receiving European broad- 
cast. The clock makes it unnecessary to 
give the question of time in the different 
zones a thought—it shows you exactly the 
time in all Europe and America. 








Watchmakers to the 
Floor! 


Opposes the Watch Guarantee for a Year 


New York, Feb. 3, 1926. 
Editor, THE JEWELERS’ CIRCULAR: 

Dear Sir:—Most jewelers and watch- 
makers in their employ who sell watches 
through force of habit acqui.ed in a bygone 
age, still guarantee watches they sell or 
repair for one year without any considera- 
tion as to the type of a watch and under 
the conditions it is worn. They do not 
seem to consider the fact that all wrist 
watches are subject to many ailments, any 
one of which will prevent it from continuing 
to give service such as they are designed 
for, or are capable of, even for six months. 

All watchmakers know that very little 
oil is used in oiling pivots. Have they 
ever stopped to think how quickly this oil 
is affected by a constant temperature of 
about 98 degrees F., which is constantly 
applied to it from the arm on which it is 
worn? And this is not the only evil. Even 
the best made case is not dust proof. Just 
think how quickly dust will accumulate in- 
side the watch, for it is always exposed to 
the dust on the wrist, whether the person is 
in the house, on the street, in the office, or 
in the subway. 

A girl prizes her watch very highly and, 
of course, takes great pains not to lose it. 
And when it is necessary to remove it she 
makes sure to place it among her other 
highly prized possessions, i. e., the powder 
puff, rouge, and lipstick in the vanity case, 
without which no self-respecting flapper will 
venture further than her own front door. 
Yes, her watch is in a safe place. But 
how about the movement? Every time the 
watch is placed in the vanity case it gets a 
fresh sprinkling of fine powder, and the girl 
reasons that if powder makes her beautiful, 
how can it possibly injure the watch? 

I should like to learn from some statis- 
tician the number of times the average girl 
tefreshes her face with a daub of the 
powder puff. Every time this takes place 
the cloud of dust settles on and into every- 
thing, including her wrist watch. I should 
also like to know how many minute sprinkles 
of water enter through the stem opening 
of the case every time a girl washes her 
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hands and which, although sometimes not 
sufficient to cause rust, decompose the oil 
and make the watch go erratic if it does 
not stop altogether. 

Perhaps the watchmakers who guarantee 
wrist watches for a year are not aware of 
this because they are so busy cleaning 
watches five or six times a year for which 
they have only charged once that they 
haven't even the time to see what is going 
on about them. They are slaves to the 
habit of a year’s guarantee because they 
have not the courage to tell the owners of 
wrist watches the truth. At the expense of 
their health and the happiness of their 
families they continue the deception to the 
general public that watches must run a year 
regardless of the type, size, construction and 
quality of the movement, or the carelessness 
of the person wearing it. They also con- 
tinue to force on the public the erroneous 
belief that whenever a watch stops before 
a year, it is because of the watchmaker’s 
incompetence. 

Jewelers enforce this rule on watch- 
makers in their employ because they too 
have not the courage to tell the public the 
truth. They fear they would not sell 
watches if the truth were known. Does 
the public refuse to buy automobiles be- 
cause they only get a three months guaran- 
tee against defective material subject entirely 
to the judgment of the factory expert? Do 
they refuse to buy radio tubes because they 
only get a five-day guarantee against de- 
fects subject to dealers’ judgment? 

I think it’s high time that the public be 
acquainted with the true facts regarding 
watches and wrist watches in particular so 
that a watchmaker too can have regular 
hours, get acquainted with neighbors, know 
his family, and assume the status of a 
normal human being, an honest man and a 
good citizen. 

Yours very truly, 
“A Harp WorkKING WATCHMAKER.” 





“‘Too Much for Nothing”? Says This Scribe 


PouGHKEEPSIE, N. Y., Feb. 4, 1926. 
Editor, THE JEWELERS’ CIRCULAR: 

Dear Sir:—I have read with much 
interest the letter of “Veritas” on page 113, 
of the issue of Jan. 20. He says the 
jeweler has made his path hard. He is 
right. 

The writer of this letter is no longer 
in the jewelry business but has not for- 
gotten his experience in it. There are eight 
stores here and all efforts to get the pro- 
prietors together to agree on a price list for 
repairs and engraving and trade practices 
have been failures. 

The last year or two has begun to show 
a change, several old watchmakers have 
died and the younger generation has forced 
a few jewelers to revise their price lists. 
There is still a lot of free engraving. The 
writer knows because he helped out behind 
the counter in one store during the holidays. 
He saw old English letters engraved free 
on single tea spoons or most anything else 
the customer picked out, and frequently 
baby cups selling for $1.50 would have 35 
cents worth of engraving on them free. 
Block letters on pencils were a fairly com- 
mon sight, and whole chests of plated 
silverware with old English letters free was 
the rule, if the customer wanted it. 
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If the jeweler is to get along, he must 
convince the public that engraving is worth 
money and that his extra service, fine boxes 
for gift items, etc., are worth having. If 
he does not charge extra for these things 
the public will think they are worth nothing. 
I have had a customer buy six solid silver 
tea spoons and before the sale was finished 
have her ask for free engraving, a flannel 
roll and a lined leatherette box, and expect 
to get all at the price of the silverware alone. 

The proprietor of the store mentioned 
complained bitterly of a gift shop nearby 
that sold solid silver, fine glass, leather 
goods, stationery and similar articles. They 
did no engraving, wrapped merchandise up 
in packing cartons or anything else that 
was handy, and got away with it. 

The average jeweler, if he sells a watch 
and it comes back in 18 months or so, out 
of order, will say to his watchmaker: “See 
if you can’t get this watch to run without 
going to too much trouble. The man has 
only had it 18 months and I don’t want to 
charge him much for repairing it or ] may 
lose his trade.” 

Does the garage owner have a conscience 
like this if your car gets out of order after 
you buy it? He does not. A friend of 
mine bought a new car and not long after 
he had it, paid $55 for a new gear in the 
transmission, although the mechanic ad- 
mitted that the gear might have been cracked 
when the car was purchased. 

What’s more, two years later my friend 
went back to his garage again and bought a 
new car of the same man that charged him 
the $55. Would a jeweler have a chance 
like that? If the same man bought a 
watch and anything was broken by him he 
would bring it back and expect the jeweler 
not only to furnish the broken part, but 
stand the expense of replacing it as well, 
and if you didn’t do this you’d never see 
him again, much less get a chance to sell 
him another watch. 

The jeweler has educated the public to 
expect too much of him, and it is going 
to be a long, tedious, trying and expensive 
process to change the customer’s mind. 

As far as watch repairs go, one jeweler 
has the right idea. He said: “If you are 
going to repair a watch, you might just 
as well get $5.00 for it as $3.00. You'll 
get a growl for repairing it anyway, and 
you might just as well make it worth while. 
But the average jeweler is afraid to do this, 
for fear of losing business. 

The writer is fairly certain that no watch- 
maker is making plumber’s wages in the 
city where he lives, and the jewelers have 
hard times finding watchmakers as they 
cannot afford to pay good wages, for each 
wants to do work cheaper than the other, 
being afraid that if they charge enough 
for the work, there will not be enough 
to go around. 

This is all because of the failure of the 
jewelers to co-operate. The public needs 
to be educated that repairs are worth 
money and it will take newspaper advertis- 
ing to convince the public of this fact. 
Jewelers as a whole have got to get 
together and work in harmony and do 
co-operative advertising in regard to repair 
prices and trade practices, and get favorable 
articles in regard to the trade in the papers, 
or the trade will be in worse shape than 
it is at the present time—W. R. S. 
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KASTENHUBEN & “EHRFE, 


REFINERS and SMELTERS 


Precious Metals 


PLATINUM 


In all Degrees of Hardness 


Works: 
NEWARK, N. J. 
BROOKLYN, N. Y. 





Welded on Gold in all Ratios 


General Office: 
24 JOHN STREET 
NEW YORK 





THOMAS J. D | > ) > a Of OF 
REFINERS 


ASK ANY OLD TIME JEWELER 


Sales Office 
5 South Wabash Ave. 


0) > § Coy. Lele 





I Seseobebbetcas aat-bete 
317-319 East Ontario St. 








$3.00 
2 for $5.00— 


Old Model 70 Hoke soldering and welding 
torch. Thousands in use during the past 
10 years. Old price $7 each. 

Not as good as Hoke-Jewel 

but better than imitations. 


Act Quick 
No more after Inc 


these are gone. 









6 OL 


22 Albany St., New York, N. Y. 


Co-operating with Jewelers’ Technical Advice Co. 





Assayers— Chemists 
to the Jewelry Industry 


LUCIUS PITKIN, Inc. 


47 Fulton St. New York, N. Y. 














PLATING 


Gold Silver Platinum 


Silverware Repaired 
Mesh Bags Repaired and Refinished 


047) Rubin & Schwartzman 


102 Fulton St. 


New York | 











Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 
Also Silver Solder 


44 GOLD STREET NEW YORK 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 





UNITED STATES PATENTS 








issue of February 2, 1926 
BRACELET. [ovis E. Vatcovurt, 
Providence, R. I., assignor to Louis Stern Co., 
Providence, R. I. Filed March 28, 1924. Se- 
rial 792,702. 12 Claims. 
A bracelet structure comprising a series of box 
links, a slide link in each box link, inwardly- 


1,571,532. 





projecting fingers on the end of the box link pivot- 
ally connecting it to the next adjacent slide link, 
and a spring acting between said links for nor- 
mally causing the ends cf said box links to abut. 


1,571,533. BRACELET. Lovis Epmonp VAL- 
court, Pawtucket, R. I., assignor to Louis 
Stern Co., Providerce, R. I. Filed July 31, 
1924. Seria! 729,273. 6 Claims. 

In a bracelet structure, a series of box-shaped 


















links, a series of connecting links slidable in said 

box links, and integral members on the links of 
Vad 

\7. Peek a Tia 














EF —— 


one series bent into position to extend laterally of 
said link for detachably engaging portions of the 
links of the other ‘series. 


1,571,731. JEWELRY CHAIN. Atmyr L. New- 
wan, Warwick, R. I., assignor, by mesne as- 
signments. to A. L. Newman Co., Cranston, 
R. I. Filed Nov. 6, 1923. Serial 673,050. 
5 Claims. 

In an article of the type specified, the combina- 
tion of a series of main links having relatively flat 
top-plates provided with depending loops, at their 
ends, base-plates secured in spaced relation below 
the top-plates, and intermediate connecting-links 





with 


formed lateral 
ends by raised abutments, the cross-bars of the 
connecting-links being received within the loops of 
adjacent main ‘links and the edges of the raised 
pertions at their ends abutting the outer edges of 
the main links to hold the latter in alignment and 
prevent them from twisting or skewing out of 
position. 

1,571,756. MANUFACTURING PROCESS OF 
BLANKS FOR WATCH MOVEMENTS 
PROVIDED WITH JEWEL-INSETTING 
OR PLUG HOLES. Henri Cotoms, Tavan- 
nes, ‘Switzerland. Filed Oct. 5, 1922. Serial 
592,642. 2 Claims. 

In a manufacturing process for blanks of watch 


oJ 





h 


movements provided with holes for settings and 
bushes the procedure of establishing the inter- 
changeability of each piece by first putting-in all 
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cressbars connected at their 


the holes according to suitable guide marks and 
then of rectifying all the holes of each piece simul- 
taneously by means of one and the came punch 
which is likewise guided by suitable but particular 
inarks, 


DESIGNS 


69,343. STONE SETTING. Isapore BEuRsTOCK, 





n 
oe 


Los Angeles, Cal. Filed May 13. 1925. 
rial 13,421. Term of patent 14 years. 


69,346. STICKPIN. Nenemian P. Corney, Mont- 








ville. N. J. Filed Nov. 30, 1925. Serial 
15,585. Term of patent 3% years. 


69,351. FINGER RING. Herman W. A. GoErzke, 





North St. Paul, Minn. Filed Sept. 28, 1925. 
Seriai 14.932. Term of patent 14 years. 
69,363. FINGER RING OR ARTICLE OF SIMI- 
LAR NATURE. Cwrarrtes Scnerer, Long 
Island, N. Y., assignor to Benjamin & Ed- 





York. Filed 
Term of pat- 


ward J. Gross Co., Inc., New 
Dec. 10, 1925. Serial 15,707. 
ent 3% years. 

69,364. FINGER RING OR ARTICLE OF SIMI- 
VAR NATURE. Cxartes ScuHerer, Long 
Island, N. Y., assignor ‘to Benjamin & Edward 





J. Gross Co., Inc., New York. Filed Dec. 10, 
1925. Serial 15,708. Term of patent 3% 
years. 





UNITED STATES TRADE-MARKS 


[The following trade marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Issue of February 2, 1926 


Ser. 209,996. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Frank Le- 
Bron, New York. Filed Feb. 21, 1925. 

Particular description of goods.—Sterling Silver- 
ware, Gold-Plated Ware, and Silver-Plated Ware 
in Flat Tableware, Hollow Tableware, Toilet Ar- 
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ticles, 
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and Jewelry—Namely, Bowls, Plates, Por- 
ringer Cups, Mugs, Forks, Food Fushers, Knives, 
Spoons, Napkin Rings, Rattles, Bracelets, Bib 

















Holders, Necklaces, Pins, and Finger Rings for 
Children’s Jewelry and Eeating Implements. 
Claims use since early in January, 1925. 
Ser. 218,250. (CLASS 28. JEWELRY AND 
FRECIOUS-METAL WARE.) Etxctn Sitver- 
SMITH Co., New York. Filed Aug. 1, 1925. 


Particular description of goods.—Silver and Gold 
Novelties, Candlesticks, Vases, Cocktail Glasses, 
Bowls, Baskets, Bread and Butter Plates, Bread 
Trays, Electric Lamps, Coffee Sets, Tea Sets, 
Pitchers, Almond Dishes, Demi-Tasses, Goblets, 
Teatters, Ladles, Sugar and Cream. 





[ACT OF MARCH 19, 1920. SEC. 1 (b)]. 
THESE REGISTRATIONS ARE NOT SUB- 
JECT TO OPPOSITION. 

Issue of February 2, 1926 
208,633. (CILASS. HOROLOGICAL INSTRU- 
MENTS.) Tomas Russet & Son, Lancaster 
and Liverpool, England, .assignor to Thomas 
rege & = Watch Co., Ltd., London, Eng. 

Filed Oct. 1920. Serial 138, 099. 


Thos. Russell & Son 


Particular description of goods.—Watches, Clocks 
and Chronometers. 


Claims use since about 1857. 








Consular Notes 





The Bureau of Foreign and Domestic Com- 
merce announce that a concern in Batavia, 
Java, is in the market for watches and 
clocks. The department will furnish other 
details in regard to this if reference is made 
to File No. 18733, at either Washington, 
D. C., or any of its branches. 

x ok x 

At Colombo, Ceylon, is a concern desirous 
of securing cheap clocks, according to an an- 
nouncement made by the Bureau of Foreign 
and Domestic Commerce. The file number 
is 18850, and further information regarding 
this will be given by the department at 
Washington, D. C., or any of its branches. 

* *x* * 

A concern in Stockholm, Sweden, is in the 
market for specialties and novelties for the 
jewelry trade, according to an announcement 
made by the Bureau of Foreign and Do- 
mestic Commerce. Information in reference 
to this may be had from the department at 
Washington, D. C., or any of its branches 
by referring to File No. 18629. 
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Preparing the Spring Advertising 





(Continued from page 97) 








necessary to hold the share of trade desired. 
When business is dull during an off-year, it 
may be worth while to push harder rather 
than to cease advertising and wait. 

At all events, figure out carefully what 
proportion of your annual advertising ex- 
penditure you can allot to March and April, 
and then sit down and study as to the best 
way of spending that money to get the 
largest return. 

About the least return from your advertis- 
ing during the next two months if you simply 
continue your customary newspaper copy 
with no special effort to make it seasonable 
or to make it appeal effectually. 

You know the type of advertisement a 
jeweler falls into the habit of using when 
he allows other matters, some important, 
some otherwise, to prevent him from putting 
real work into his advertising. He hurriedly 
prepares copy that says, for example: 





Fine Watches 


Now is a good time to come in and 
see our fine line of watches for men, 
women and boys and girls. 

We sell watches at all prices and we 
guarantee them to give satisfaction. 

Just received a nice line of pearl neck- 
laces and other chains and pendants. 

When you need repair work, see us. 
We are experts in jewelry and watch 
repairing. 











There may be more or there may be less 
of that sort of talk, but it gets nowhere with 
the few who may chance to read it. It is 
not selling talk. It is mere space filler. 

Herewith are given some little sample ad- 
vertisements believed to be prepared so as 
to create more interest and get more results 
than the futile sort of copy sometimes used 
for no other reason than lack of time to pre- 
pare good copy. 








Reading, Pa. 





Announcement is made of the engagement 
of Miss Rhea Clammer to J. Raymond Kal- 
bach, son of James W. Kalbach, 13 N. 9th 
St. No date has been set for the wedding. 

Among the Reading jewelers who accom- 
panied the Reading Co.’s two weeks’ 
pleasure tour to points in Florida were F. 
J. Loeper and Arthur Schwemmer. Both 
jewelers were accompanied by their wives. 

John F. Beyerle, the jeweler who for 
many years was located at 761 Penn St., and 
who recently closed out his business at auc- 
tion, is now located at 705 Penn St., second 
floor front. where he will specialize in the 
examining of eyes, fitting of glasses and ex- 
pert repairing of watches. 

Dr. M. Liefter, the optometrist, 718 
Penn St., is taking displayed advertising 
space in the daily papers announcing the 
fact that he has taken over Cohen Bros.’ 
optical department, and advising the public 
that any prescriptions for glasses left with 
Cohen Bros. will be filled by him in the 
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future. Cohen Bros, are now disposing of 
their jewelry business at auction. 

At the annual meeting of the stock- 
holders of the Berks Jewelry Co., these 
directors were elected: E. K. Mersinger, 
C. D. Wagner, D. H. Manmiller, J. T. 
Adams, and H. E. Stump. The re-organi- 
zation resulted in the re-election of these 
President, E. K. Mersinger; vice- 
president, C. D. Wagner; treasurer, D. H. 
Manmiller; secretary, H. E. Stump. 














H. B. Hayes, formerly of the Hardy & 
Hayes Co., who spends most of his time in 
North Carolina, has been in Pittsburgh the 
last week attending to some of his business 
interests here. 

Word from Sharon says that fire which 
started in the basement of the store of C. 
Zabo, several nights ago, caused damage ot 
about $7,000 to that store and to a shoe 
store. Several persons who lived above the 
store were rescued, so it was stated. 

Morris Rosenberg, Penn Ave. and 7th St., 
who was petitioned into bankruptcy, as has 
been noted, expects to have an announcement 
to make to his creditors by Feb. 15, and in- 
timates that a composition settlement may be 
offered. He savs the matter is in the hands 
of his attorneys. The place of business is 
being operated under the direction of the re- 
ceiver appointed by the United States Dis- 
trict Court. 

Their windows having been broken for the 
third time within the last year, Landow Bros. 
have ordered steel gates, to be placed on the 
inside of the windows, so that in the event 
of thieves breaking the glass, they will not 
have it as easy obtaining merchandise. The 
frequency with which the windows have been 
broken led to this action being taken. It is 
said that other jewelers may take similar 
action in order to protect their stores. 

The S. Gallinger bowlers’ team played the 
W. J. Yenny team, both jewelers’ teams, 
last week, the former defeating the Yenny 
team by 110 points. The Gallinger team is 
looked upon as having “class” and will meet 
the Henry Wilkins & Co.’s team this week, 
the Wilkins team also being affiliated with 
the jewelry trade. Mr. Yenny was present 
at the bowling contest and was a real rooter 
for the team from his establishment. 

Some of the members of the Retail Credit 
Men’s Association of this city attended the 
Tri-State Credit Conference, which con- 
vened in Detroit Monday to discuss many 
important credit subjects. The executive 
committee of the national association also 
held a meeting in Detroit, Monday, to dis- 
cuss the subject of selling merchandise on 
deferred payments, as well as other ques- 
tions now being given much thought by mer- 
chants in general and the jewelers in par- 
ticular. It is stated here that more mer- 
chandise is being sold on deferred payments 
than ever before, there being more than a 
dozen jewelry establishments in the down- 
town section of Pittsburgh now engaged in 
this business. 

Fire broke out in the building at Diamond 
St. and Masters Way last week, occupied by 


.by the force of the explosion. 
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a tailoring concern, causing a loss of be- 
tween $60,000 and $100,000 and damaging 
the store of the White Palace Jewelry Co. 
The fire started on the third floor of the 
structure occupied by the tailoring concern 
and spread to other business establishments 
in the neighborhood. The police report says 
that there was an explosion of gasoline or 
benzine in the building in question, as two 
officers who heard the report rushed to the 
scene and found that the windows on the 
third floor of the building had been broken 
About a 
dozen business concerns in the neighborhood 
suffered more or less damage because of the 
fire, which was rather a difficult one to fight. 
Several firemen received very bad cuts in 
fighting the blaze, which attracted a large 
crowd. 











Alfred Thatcher, a jeweler of Erie, Pa, 


paid a visit to the Bowman Technical 
School during a recent trip to Lancaster. 

Kenneth May, son of Archie K. May, 
York jeweler, has gone to Dover, Del., to 
take a position as watchmaker for Nelson J. 
Forney. 

James Deen, who was recently killed at 
his home in Philadelphia by the gas from a 
broken gas main, was a brother of Thomas 
A. Deen, of the H. S. Meiskey Co., Lan- 
caster. 

Among recent visitors to Lancaster were 
John E. Yost, Glen Rock, Pa.; John E. 
Shookers, Elizabethtown, Pa.; John H. 
Baker, York; Jack Lampert, of M. J. Lam- 
pert & Son, New York, and B. B. Billinger, 
Marietta, Pa. 

The February meeting of the Lancaster 
Jewelers’ Association will be held this week. 
One of the questions that has been under 
discussion by the association was that of 
club sales of jewelry and watches, which 
are prohibited by law. 

George R. Weber, of Louis Weber & Son, 
and wife have just returned from a sojourn 
at Palm Beach. The Weber store last week 
furnished the beautiful gold badge which 
the Lancaster fire department presented to 


City Commissioner Charles M. Howell, 
whose duties embrace control of the fire de- 
partment. 


F. K. Sener, a director of the Hamilton 
Watch Co., was last week re-elected a 
director of the Northern Trust Co. Another 
director of the watch company, William 
Shand, was last week appointed by the mayor 
a member of the local committee which will 
represent Lancaster county in the 150th an- 
niversary of the American Revolution on 
July 3, 4, and 5. 

The J. F. Apple Co. has received the or- 
der for gold service buttons for the Carpen- 
ter Steel Co., Reading. Also the order for 
seals and rings for the Du Pont Schools, 
Wilmington, Del. Special gold badges were 
made for the Lancaster police officials, and 
the company has made rings for members 
of the Lancaster police force. The Apple 
company sometime ago filled an order for 
the English Government for gold rings tor 
the Canadian Northwestern Mounted Police 
and for police forces of South Africa. 
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